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Texas retailer sews up 
$500,000 annually 
ia new buyer approach 
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Revival of ‘Old World’ 
craftsmanship 
brings dealer profits 


page 40 


Home town folks really 
‘go’ for this 
packaged-home service 


page 45 





Call him ‘pacemaker’! 


page 48 as 


Here’s how to sell a ‘floorful’ of floor tile — Page 39 


These warehouses CENTRAL at Bristol, DEALERS at Knox- 
ville, HASSINGER at Greensboro, and RESERVE at Chattanooga 
are YOURS! YOUR rent-free warehouses with over $1,000,000.00 
of quality, nationally advertised, preferred building materials. The 
plants indicated above represent only a few of the hundreds whose 
products we stock for you. Within minutes you have the same 
immediate availability of stocks as if they were right there in 
YOUR yard! This ONE-STOP service for most all your building 
materials and products provides simplified purchasing . . . lower 
transportation cost . . . plus ready-in-stock constant availability 
that assures you ample supply in sizes and quantities you need 
when you need it! No more costly delays in delivery and no market 


CENTRAL WAREHOUSE CORPORATION 
M 512-16 Scott Street 

Bristol, Virginia 

DEALERS WAREHOUSE ey 


% 1530 Sixth Avenue, N. E. 
Knoxville, Tennessee 


losses because you no longer need to tie-up working capital in 
inventories, 

Many dealers are turning their operations into regular SUPER- 
MARKETS for all building materials and products. They have 
turned stock-room space into valuable SELLING Display Areas for 


profitable items . . . many of which they were not previously able 
to properly display and sell! Then these dealers draw from the 
RENT-FREE warehouse nearest them CENTRAL... DEAL- 
ERS ... HASSINGER .. . or RESERVE as the materials are 
SOLD! Check the RENT-FREE warehouse nearest you! It is 
YOUR exclusive ONE-STOP warehouse entirely WHOLESALE 


to you and other dealers like you! 


HASSINGER WHOLESALE COMPANY, INC. 
ca Warehouse St. and E. Wendover Ave. 0.R.D. 
Greensboro, N. C. 


RESERVE WAREHOUSE CORPORATION 
M — 3220 Williams St. at 33rd St. 
Chattanooga, Tennessee 








So New They are not in your Walco Catalog 





The NEW SINGLE HUNG WINDOW 
The NEW AWNING WINDOW with Integral Fin Trim 
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Southern Sash Sales & Supply Co., Inc. 


| 818 - 20th St., Sheffield, Ala. | 
SAS | New Ualco Single Hung Window New Ualco Awning Window | 
Integral Fin Trim 
| 
| 
| 
| 


| need information [1] How much does it cost? [] | 


What will it do that other 
windows won’t do? Oj | 


SALES and SUPPLY CO., INC. e¢@ SHEFFIELD, ALA. 


| want to see it 


Name___ 
FLORENCE, ALABAMA SAN LEANDRO, CALIFORNIA Street___ 
HUNTSVILLE, ALABAMA TAMPA, FLORIDA 
MONTGOMERY, ALABAMA ELIZABETH, NEW JERSEY [ 
VAN NUYS, CALIFORNIA CANTON, OHIO 
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THIS DEALER NEEDED 


Problem: INFORMATION ON SIDING FOR 


* A CONTRACTOR-CUSTOMER 


Solution: 


MR. P. E. STANTON, a contractor in East Point, Geor- 
gia, needed information about the availability of aluminum 
siding for a remodeling ‘job he was to do on a doctor’s 
office. The doctor and Mr. Stanton had decided that the 
wood siding on the building could not be refinished eco- 
nomically, and they wanted to try aluminum siding if the 
right color was available. To get the necessary data, Mr. 
Stanton turned to his regular source of building materials, 
College Park Supply Company. 








ALUMINUM SIDING is a relatively new item for the 
southern supply dealer, so Pete Hayes, of College Park 
Supply, called our Atlanta Branch for the facts he needed 
to handle the inquiry. Our city dealer representative, Lind- 
sey Braden, immediately called on Mr. Hayes and made 
arrangements to visit the contractor. Lindsey recommend- 
ed Lifeguard Aluminum Siding, a product featuring life- 
time Reynolds aluminum and DuPont baked enamel for 
a truly lasting finish. A pleasant grey in an 8” step was 
selected. 


LINDSEY BRADEN’S SERVICE didn’t stop there. 
He visited the job with Mr. Stanton, the contractor, and 
assisted in measuring the building to determine the exact 
quantities of siding and accessories needed. When this was 
done, Mr. Stanton placed his order with College Park 
Supply for 12 squares of siding plus the necessary acces- 
sories for window and corner trimming. With Lindsey be- 
hind the order all the way, our branch made delivery out 
of stock on the specified date to College Park Supply, who 
in turn delivered the material to Mr. Stanton at the job. 





THIS !S just one more example of the special service 
that building materials dealers are receiving from our more 
than 140 sales representatives. Availability determined 
whether or not this doctor’s office could be remodeled as 
he wanted it. Our complete service made sure that our 
dealer customer got the information he needed and the 
materials he needed, promptly. You will find that our 
complete stocks of building materials and our large staff 
of experienced representatives can save you time and 
money in meeting the needs of your customers. Try us. 
We think you will like the results you get. 


REYNOLDS ALUMINUM SUPPLY CO. 


Established 1914 
GENERAL OFFICES: ATLANTA, GEORGIA 
Atlanta, Georgia * Birmingham, Alabama ¢ Jacksonville, Florida 
Louisville, Kentucky * Memphis, Tennessee * Miami, Florida * Nashville, Tennessee 
Raleigh, North Carolina * Richmond, Virginia * Savannah, Georgia 
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For General Use sell 


Rikaib 


Heavy-Duty 
Pipe Cutters 


Factory tested for perfect 
tracking, here’s their best cut- 
ter buy for hand use. Extra- 
long shank protects threads, 
gives fast, easy adjustment. 
Large handle for sure grip... 
more leverage. Strong, special 
malleable frame won’t bend 
or warp. You'll also sell the 
Rifai Wide-Roll Cutter, 
that tracks perfectly at high 
power-drive speeds, and the 
RIfaip 4-Wheel Cutters, 
that give quick, clean cuts in 
tight places with only quarter 
turns. 


Five Sizes for Ye’’ to 6”” 


For Tubing and Thin-Wall Conduit 


Rikaib 


Tubing Cutters 


Exclusive fold-in reamer on 
Nos. 10, 15 and 20 protects 
hands and pockets. . . reams 
full cutter capacity. Single 
thin-blade wheel gives quick, 
clean cuts. Rollers smooth 
tubing ready for soldering. 
Only special No. 315 is 3- 
wheel cutter for fast cuts in 
hard-to-get-at places. 


Five Sizes 


There's a fast-selling RIZZAID Cutter to 
save time on every job. Order from your Wholesaler today! 


For more details on above items, use Coupon on Page 67 








‘BETTER WAY’ 





Highway Awning Display Catches Tourists 


A dealer who felt that to “sell ’em is to show ’em” 
erected this outdoor display to sell awnings. Since his 
business is located on a busy highway in Punta Gorda, 
Fla., the display of gaily-colored awnings is a traffic- 
stopping invitation to look. Consequently, tourists 
from many states have made their selections locally 
and had them shipped to their homes. 


Dealer Advertises With Lucky Bucks 


Allen Building Material & Home Improvements in 
Arab, Ala., has a unique method of advertising. The 
serial numbers are recorded of all dollar bills given 
to customers in making change and all money received 
in payment of accounts. From these serial numbers, 
one is chosen as the “lucky buck,” with the holder 
of the bill receiving $10. The store buys space in the 
weekly newspaper to announce the winner. 


Company Meals Perk-Up Personnel, Profit 


Scott Lumber Co., Amarillo, Texas, this summer 
entered its 11th year of providing lunches, six days 
a week, for all personnel at a cost of 50 cents each. 
Lunches are deducted monthly from employee checks. 

In recent expansion, Scott built an all-new electric 
kitchen, and a dining room that seats about eight at 
a time. Employees eat in shifts, food prepared by an 
expert cook, served cafeteria-style. 

Sample menu: Roast beef, mashed potatoes, gravy, 
carrots, turnips, corn bread muffins or white rolls, 
iced tea or coffee, ice cream, and cookies. 

Last year, this program cost Scott $1.38 per meal 
or a net loss of $.88 per meal, but Scott believes he 
got it back in man-hours saved and employee satis- 
faction. 

Biggest contributors to loss column are two em- 
ployees who are notoriously big eaters and constant 
targets for ribbing by personnel because of that fact. 
These are: 

Terry Curtis, who explains that he has an “un- 
comfortable feeling” if he doesn’t get enough to eat. 

Tom Cox, huge, lean-limbed yard man, who is 
a student at the University of Oklahoma and is ex- 
pected to be a Bud Wilkinson first-string lineman 
next fall. 
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Benches Promote Lumber Dealers’ Sales 


These benches scattered around Bradenton, Fla., 
make Lewis Lumber Co. a conversion piece. The 
benches, identifying the lumber dealer, are positioned 
at strategic points around town, in areas of heavy 
traffic, and at bus stops. Reportedly, grateful sitters 
frequently acknowledge their appreciation by trading 
at the Lewis stores. 


A Rotogravure Personalizes Envelopes 


Letters mailed by the Bagnal Builders Supply Co., 
Inc., Columbia, S. C., are sent in yellow envelopes. 
The entire back of the envelope is a rotogravure 
reproduction of the company’s plant and store. Add- 
ing a final, personalized touch is the name, address, 
trademarked seal, and slogan, “Everything from the 
Foundation Up.” 


Pocket Calendars Click and Sell 


With the cost of wall and desk calendars substan- 
tially higher — and their popularity and use con- 
siderably diminished — the Parish Lumber and 
Supply Co. in Baton Rouge, La., has found photo- 
graphic pocket calendars to be an economical means 
of advertising. 

Parish calendars measure 2%” x 4”. The front 
bears a miniature photograph of the Parish yard. 
Address and telephone number appear below the 
picture. 

Reverse side of the card bears the year’s calendar 
in legible type, above which are the firm’s address 
and telephone number, and the suggestion to “Drive 
with Care Everywhere.” 

Proprietor Bob Parish buys the pocket calendars 
from a Mississippi specialty studio. He has used them 
three years for advertising purposes. 

“We try to give these calendars only to people 
who ask for them.” 





Got A Good Idea? 


will be paid for every better way, 
4 time-saver or shop short-cut accept- 

ed for publication in this section. A 

photo or rough sketch will make your 
idea more valuable. Only original items, not 
previously published, offered for our exclusive 
use, can be considered. Send them to: South- 
ern Building Supplies, 806 Peachtree St., N. E 
Atlanta 8, Ga. 
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THRESHOLDS and 
- WEATHERSIRIPS 


Model A40 
VP 


with Vinyl 
” ~ te 


This modern 

sweep-over type of 

% al ehh completely 

wig water proof, protected at 

ge all floor contact ef a with long 
for long- lasting vinyl inserts. 

lasting We manufacture 45 threshold 

salilection types. Send for new catalog— 

57A. 


Built 


A750 Aluminum ” x 4” B750—Brass 5” x 4” 
A new, effective latch track that will 
fill the growing school building demand. 


"Count on Southern" 


1775 AIRWAYS « PHONE FA 7-8431 ¢ MEMPHIS, TENN. 


For more details on above items, use Coupon on Page 67 





The South’s Leading Manufacturer of Wallboard 


a ” 


~ uaa 
; eT J 


— 


ROUTING | SANDER | 


Che Vlecy prevails at The Deka Corporation—to manufacture and sell the 
best pre-finished wallboard paneling. The modern facilities for the production and 
manufacture of Deka-Bord are contained in a building all under one roof. By thorough 
research, laboratory testing, use of only the better materials, progressive manufactur- 
ing methods and skilled workmanship—The Deka Corporation has become the South’s 
leading producer of quality pre-finished wallboard paneling. 

Write today for complete details on the South’s most modern pre-finished wallboard 


paneling plant—highest quality—lowest prices—less freight (only plant in the Southeast). 


She (Deka Corporation 
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BUILDERS BUY IT 
for many uses in residential const 


ARCHITECTS SPECIFY IT! 
for various uses in commercial 
and industrial construction 





FARMERS USE IT! 


for remodeling and for ne 














Score it, snap it and nail it in place! Ruberoid And that’s not all! Ruberoid gives you a com- 
Stonewall Board has 1001 uses...no wonder plete line of products for every roofing and 
it’s a volume seller. Stonewall Board is an- siding need. Brand recognition and prefer- 
other outstanding example of Ruberoid lead- ence...national advertising support...every 
ership in product development since 1886. . . merchandising aid you need. Find out why it 
another reason for the loyalty of Ruberoid pays to be a Ruberoid Dealer. Contact your 
dealers . . . another reason why progressive Ruberoid representative today. Or write: 
dealers carry the Ruberoid banner. The RUBEROID Co. 


RUBEROID ) °° 1:1 weve, new vork 26, w. v 


SOUTHERN BUILDING SUPPLIES for AUGUST, 1959 For more details on above items, use Coupon on Page 67 











romotion and Research 


PERIOD: 1938 through 1959 























Q. Who signs the check? 
A. The plywood manufacturers 


Year after year you have had a steady increase in fir plywood 
sales. May we ask if you ever wondered how this great increase 
in your sales happened. 


The answer, we think, lies in the 21-year multi-million dollar pro- 
motion, research and quality control programs carried on by the 
better fir plywood manufacturers. 


Therefore, if you think well of the results of this industry effort, is 
it unreasonable to ask you to support these manufacturers by 
buying only DFPA grade-trademarked plywood? 


Your support is. vital if these large sums of promotional money 
are to continue on your behalf. 


For more details on above items, use Coupon on Page 67 SOUTHERN BUILDING SUPPLIES for AUGUST, 1959 





‘DEPA’ 


, TESTED 


QUALITY, 


( _ a 


ho use this trademark! 








ARE YOU USING THIS STAMP ON ALL YOUR PLY ve ~»D ORDERS? 


If not, send for your free stamp today. 


It’s the best way to make sure you are getting good plywood, 
manufactured by one of the more than 110 reliable mills* All ie ned ol d hi d 
who think enough of your business to give you quality softwood plywood on this order 
plywood . . . and back it with promotion and research must bear DFPA GRADE TRADEMARKS 
needed to help you sell it properly and profitably. legibly plied to each panel. 








% Producing 90 per cent of all Douglas fig and Western softwood plywood. 


DOUGLAS FIR PLYWOOD ASSOCIATION, TACOMA 2, WASHINGTON 
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B 
- SIGNIFICANT TRENDS 


August, 1959 





DOES HUSBAND OR WIFE WIELD GREATEST INFLUENCE in building supply sales? Recent 
dealer survey, conducted by leading building specialties journal, revealed 
that majority of dealers look to Mama, rather than to Papa, as one most 
likely to tip sales-scales either way. Numerous dealers, in answering 
questionnaire, voted disapproval over the "“husband-wife influence" query, 
stipulating that person most influencing any sale was the salesman! 


The survey brought out other thought-provokers in regard to majority of deal- 
ers' customers, who (1) earn less than $10,000 per year (but at least $5,000); 
(2) buy most of their needs (other than food) on some type of credit plan; and 
(3) live in homes valued at $15,000 or under. 


BUILDING COSTS HAVE SOARED IN FIRST FIVE MONTHS OF '59 as much as they did in all 
of 1958, U. S. Dept. of Labor reports. Instrumental in rise is increased 
price of lumber, up 10.3 per cent since May ‘58, and plywood, up 15.6 per 
cent. Lumber industry economists predict somewhat lower prices during rest 
of '59, but anticipate record consumption — and attendant higher prices — 
during first half of '60. 


STANDING ALERTLY BY ITS GUNS, since July 1, is FHA in regard to its new Minimum 
Property Standards. Burden is being placed squarely on the builder for com- 
pliance. If builder is found to be knowingly circumventing FHA requirements, 
matter is referred posthaste to the justice department for action. 


LABOR SHORTAGE THREAT BY FALL APPEARS IMMINENT. Just about every kind of worker 
probably will be harder to get at that time. Business recovery has been so 
rapid this year, that companies are now hiring workers fast. Fewer are hit- 
ting labor pool, story goes, because of lower birthrate during depression 
and just before World War II. More people are now working than ever before 
— approximately 68-million. 


AMERICAN INDUSTRY CAN'T COMPETE WITH IMPORTS? "Who says so?" asks J. I. Case Co. 
of Racine, Wis., presently on verge of introducing new line of small 
diesel tractors, said to compete in all respects with items now imported 
from Europe. Case engineers have designed a small diesel engine, 
reportedly surpassing in quality, durability, and performance foreign 
counterparts. Case diesel, furthermore, will cost less than practically all 
small diesel engines landed in the U. S. and Canada these days. 


HARDWOOD PLYWOOD INSTITUTE IS BURNING over U. S. Tariff Commission's cryptic 
decision to deny relief to domestic hardwood plywood industry from cut-rate 
Japanese lauan plywood imports. HPI contends that its low-low price is 
sole reason for its ever-increasing domestic uSe. 


Contrarily, Commission ruled that, rather than "favorable price at which (it) 
has been available," its popularity has been because of "certain character- 
istics not generally found in other imported or domestic plywoods, including 
its demonstrated adaptability to a wide variety of new end uses." HPI mean- 
while remains menacingly unconvinced. 
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Southern 
Building 
Supplies: 


Striving to serve these Associations 
which serve building supply 
dealers throughout the South 


Alabama Building Material Exchange — 519 Stallings Building, 
Birmingham 3, Ala. Executive Secretary: Mrs. Mary K. Harless. 
Tel. ALpine 2-3195. President: Emanuel J. Vakakes, Birming- 
ham, Ala. 


Arkansas Association of Lumber Dealers — 727 Pyramid Build- 
ing, Little Rock, Ark. Secretary: E. DeMatt Henderson. Tel. 
FR 5-8283. President: John Hammerschmidt, Harrison, Ark. 


Building Material Merchants of Georgia — 351 Highway 41 
South, Perry, Ga. Tel. GArfield 9-2472. Executive Secretary: 
Herbert G. Drews. President: Harrell C. Murray, Savannah, Ga. 


Carolina Lumber and Building Supply Association — 3909 Mon- 
roe Rd., Charlotte 5, N. C. Secretary-Manager: E. M. Garner. 
Tel. FRanklin 6-1503. President: M. R. Bagnal Jr., Columbia, 
¢. 


Florida Lumber and Millwork Association —- 2218 Edgewater 
Drive, P. O. Box 7125, Orlando, Fla. Secretary-Treasurer: Mrs. 
Marie M. Bennett. Tel. GArden 2-3761. President: Arthur C. 
Bivins Jr., Miami, Fla. 


Kansas Lumbermen’s Association — Room 212, Farmers Na- 
tional Bank Building, Salina, Kan. Secretary: Marvin Van Fange. 
Tel. 4607. President: C. Price Berryman, Coffeyville, Kan. 


Kentucky Retail Lumber Dealers Association — Marion Noa- 
tional Bank Building, Lebanon, Ky. Executive Vice-President: 
Donald A. Campbell. Tel. 72. President: Robert B. Congleton, 
Lexington, Ky. 

Louisiana Building Material Dealers Association — 528 Florida 
Street, Baton Rouge, La. Executive Vice-President: R. Needham 
Ball. Tel. 2-4080. President: Arthur W. Foss Jr., Lafayette, La 


Lumbermen’s Association of Texas — P. O. Box 5222, 25th and 
Lamar Blvd., Austin 31, Texas. Executive Vice-President: Gene 
Ebersole. Tel. GReenwood 2-1194. President: S. S. Forrest Jr., 
Lubbock, Texas. 


Middle Atlantic Lumbermen’s Association — 1528 Walnut 
Street, Room 1123, Philadelphia 2, Pa. Executive Director: 
Robert A. Jones. Tel. PEnnypacker 5-5377. 


Mississippi Retail Lumber Dealers Association — 607 North 
State Street, P. O. Box 1968, Jackson 5, Miss. Secretary- 
Treasurer: E. B. Lemmons. Tel. 3-2077. President: Harry H 
Lott, Winona, Miss. 

National Retail Lumber Dealers Association — 302 Ring Build- 
ing, 18th and M Streets, N.W., Washington 6, D. C. Executive 
Vice-President: H. R. Northup. Tel. NAtional 8-6757. President: 
Herbert W. Blackstock, Seattle, Wash. 


Oklahoma Lumbermen’s Association — 815 Leonhardt Build- 
ing, Oklahoma City, Okla. Secretary-Manager: W. M. Morgan. 
Tel. 7-0338. President: Fred Templeman, Enid, Okla. 


Southwestern Lumbermen’s Association — 512 City National 
Bank Building, Kansas City 6, Mo. Secretary-Manager: G. 
Kenneth Milliken. Tel. Victor 2-2265. President: D. J. Fair, 
Sterling, Kans. 


Tennessee Building Material Association — 711 Broadway, 
N. E., Knoxville 17, Tenn. Secretary-Manager: R. O. Brownlee. 
Tel.: 2-0185. President: H. Alpha Doak, Greeneville, Tenn. 


Virginia Building Material Association — 3305 Monument Ave- 


nue, Richmond 21, Va. Secretary-Manager: Harris Mitchell. 
Tel.: EL 8-1749. President: Milton M. Maddux, Marshall, Va. 


West Virginia Lumber and Builders Supply Dealers Association 
— Box 230, Upshur Bldg., Buckhannon, W. Va. State Secre- 
tary: Sherman West. Tel. 1414. President: L. Thomas Williams, 
Elkins, W. Va. 
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Our SCFeens are 


MACHINE MADE 


by Rudiger-Lang Co. 


This way we get improved 
quality and a better price’ 


Only Rudiger-Lang Co. is equipped to offer you a 
screen program based on the advantages of auto- 
matic machine production. These include greater 
uniformity... better quality control...ample volume 
for seasonal peaks . . . and lower cost. Until you 
discuss your screen requirements with a Rudiger- 
Lang representative you won’t know how greatly 
you can improve your present position. So write, 
wire or phone now. 


y 


Manufacturers of America’s 
best selling window: screens 


Tra« frame. 
TENSION tite 


RowAwar® 


Screen specialists since 1923 


vudiger- 


e 


sang 


2701 Eighth St. - Berkeley 10, Calif. » TH 3-0340 


International Trade Mart * New Orleans, La. * TU 7186 


Distributed in Southern California by: Rudiger-Lang Screen Products Co. 
7831 Haskell Ave. » Van Nuys, Calif. +» TRiangle 3-3937 


For more details on above items, use Coupon on Page 67 11 





Ye (a S$...1 QUALITY WINDOW 


priceo For vo.ume SALES!” 


Obvious beauty and quality — that’s Reno CS — the 
amazing window value within the price range of every 
home builder. Features built into these units are normally 
found only in the more costly lines. For example: Western 
Ponderosa Pine treated with preservative according to 
National Woodwork Manufacturers Association's standards; 
complete factory applied weatherstripping and spring 
balanced sash. 


The manufacture of Reno CS conforms to Commercial 
Standard CS 190 and is readily available in a wide selection 
of styles and sizes for practically every use. 





Write for full details or see your local dealer. 


Uistnibute-rve- 


ROCKY MOUNT, VIRGINIA 
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1 with a big 

rselfers. Gé 

lywood with 
one or both 


to paint 


Maite: Bensity Super smooth surfa¢éeé means 
=) Se honed 9-4 of -3 DE —) ER’ AY, 12010) D) no pr ng. Paint f6o0ks bett« 


No grain raise, fi urface 
for patio fences, outdoor furniture, work- 2 a 


bench tops, indoor paneling, cabinet work cuts clean, edges @wen’t spli: 


sizes, thickne 
epeehe -— ==) Toby 


SEND FOR SAMPLE TODAY! 


Georgia-Pacific t 859, Equitable Bidg., Portiand, Oregon 


Please send sample and complete information on GPX medium 
density plastic-faced ywood. 


Name__— 
Firm 
Address__ 


| Sea a Cll 


GEORGIA — PACIFIC 


Plywood & Red * Lumber & Hardboard - Pulp & Paper 


SOUTHERN BUILDING SUPPLIES for AUGUST, 1959 For more details on 
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INDUSTRY NEWS 


PAanufacturers, Wholesalers, Associations 








Heat, Cool ‘Average’ Southern Home 
For $8.44 Monthly, Study Discloses 


WHAT YOUR MONTHLY HEATING AND COOLING COSTS SHOULD BE 


-.. IF HOUSE IS 
FULLY INSULATED 














| Bosed on 1200 sq. ft. house | 





The average American home, if 
properly insulated and designed, 
can be heated and air-conditioned 
for as low as $8.44 per month in 
the South, as compared to $14.60 in 
the North. 

That was the recent disclosure 
in a national test conducted by 
Owens-Corning Fiberglas Corp. of 
Toledo, Ohio. Figures, based on 
1,200 square feet of living space, 
were actual average one-year costs 
of heating and cooling 70 of 116 
houses in a national test program. 

The test further disclosed that, 
regardless of amount of living 
space, home-owner who built with 
proper design and full insulation 
saved from 20 to 50 per cent in 
annual heating and cooling bills 
over houses solely conforming to 
FHA minimum requirements. 

Average per - square - foot costs 
established by Owens - Corning 
were: In the North, 14.6 cents per 
square foot; in the central area, 
12.3 cents per square foot; and in 
the South, 8.4 cents per square foot. 

Houses selected for testing were 
occupied for one year or more, and 
were regular models built by pro- 
fessional builders. Of the first 70 
reported on, there were 21 in the 


14 


-.» WITH F.H.A. 
MINIMUM 
INSULATION 


North, 30 in the central area, and 
19 in the South. They varied in 
size from 900 to 2,600 square 
feet of living space, and in style 
from traditional to contemporary, 
through one, two, and split-level 
floor plans. 

The only changes in the houses 
involved insulation, shading of 
windows and large glass areas, and 
improvement of attic ventilation. 

Insulation requirement was set 
at 6” of regular, or 3” of foil- 
enclosed insulation blankets in 
ceilings, 3” in sidewalls and 3” in 
floors over crawl spaces, or 2” of 
perimeter insulation for slabs. 

Houses, mostly located in de- 
velopments, were sold and occupied 
in a normal fashion. The only de- 
viation was that sub meters were 
installed by utility companies to 
isolate cooling and heating costs 
from other fuel and power expen- 
ditures. 


Carolina Association Moves 


Carolina Lumber & Building 
Supply Assn. has moved into its 
new headquarters building at 3909 
Monroe Rd., Charlotte 5, N. C. 


JAMES V. WRIGHT, former transportation 
engineer for National Gypsum Co., has been 
named materials handling director for the 
National Retail Lumber Dealers Assn. 
Wright's activities also wiil encompass ma- 
terials handling programs and equipment 
demonstrations at NRLDA‘s annual building 
products expositions. His appointment fills 
a vacancy created earlier this year by res- 
ignation of Robert B. Brown. A native of 
Colorado, Wright is a graduate of Fort Hays 
(Kansas) State College. He will headquarter 
in Washington, D. C. 


Earl M. Rooney Passes; 
Weyerhaeuser Executive 


Earl M. Rooney, 62, St. Paul, 
Minn., advertising manager of 
Weyerhaeuser Sales Co. since 1936, 
died recently. 

As advertising manager, he di- 
rected regional and national ad- 
vertising in dealer, builder, farm, 
and consumer magazines; and for 
years supervised development of 
the printed materials featuring 
Weyerhaeuser 4-Square products 
and services. 


Fishing Rodeo Scheduled 


The 29th annual Alabama Lum- 
ber and Building Supply Dealers 
Deep Sea Fishing Rodeo will be 
held Sept. 11-12 in Panama City, 
Fla. Registration fee per person 
is $35.00. All reservations must be 
made through the Alabama Build- 
ing Material Exchange, Inc., with 
no cancellations after Sept. 2. 
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For handsome paneling... 


suggest LARCH 


for homes...commercial buildings... churches... clubs 


LARCH — handsome, versatile and durable. For fine 
paneling in residential or commercial building, the deli- 
cately figured grain of Larch, with its satiny surface and 
unusual coloring, makes Larch an admirable choice. Its 
ability to take—and hold—paints, varnishes and stains 
puts Larch among the most versatile of softwoods. In ad- 
dition, it does not mar or dent easily—especially impor- 
tant for commercial installations. 

The natural properties of Larch—its brute strength, 
straightness of grain and uniform texture— fit it to heavy 
construction. It*is ideal for beams, posts, stringers, joists, 
rafters and studs. 

Available in 3 select, 5 common, 5 structural, 4 dimen- 
sion grades—all carefully dried. Can be ordered in 


straight or mixed cars with other woods. 
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Get the facts on LARCH. Write for 
FREE illustrated book to: 
WESTERN PINE ASSOCIATION, 
Dept. 706-K, Yeon Building, 


Portland 4, Oregon. 


Western Pine Association 


member mills manufacture these woods to high 
standards of seasoning, grading and measurement 
idaho White Pine - Ponderosa Pine - Sugar Pine 
White Fir - Incense Cedar - Douglas Fir + Larch 
Red Cedar -Lodgepole Pine-Engelmann Spruce 


Today's Western Pine Tree Farming Guarantees Lumber Tomorrow 


For more details on above items, use Coupon on Page 67 





8 WAYS TO PROFIT 


with Lion Asphalt 
Roofing Products 


Here are eight specialized roofing and waterproofing asphalts that 
build both profits and reputation for roofers and builders. 


Lion asphalt products are of finest quality . . . meeting or exceed- 
ing the most rigid U. S. Government specifications. 


To learn how you can make extra profits with a small inventory 
and rapid turnover, mail the coupon today. It will pay you well. 


LION ROOFING ASPHALT 
or hot application. Most economical ° 
covering for roofs of large buildings. @ LION ASPHALT ROOF COATING 


Liquid, ready to use. For new 
roofs or to preserve old ones. 


LION ASBESTOS ASPHALT ROOF 
COATING 
Surface finish for new roofs. Also recom- 


om nora PLASTIC mended for renewing old, dry roll roofing. 


CEM er. 
For mae on breaks, cracks enon : i 
and holes in all types of roofs. | Paani ig > © LION ASPHALT R. D. PRIMER 
tanh ae Serves as primer for hot asphalt applica- 


Also for sealing and water- 
proofing. tion for dampproofing concrete or 


6) LION COLD PROCESS LAP Ape 
CEMENT 


Quick-setting, liquid asphalt. Elimi- 
nates nails on lower edge of roofing. : Of S... 
Mi Al . T jen bad a = 2D A ready-to-use com- 
: 4 
€2 LION COATING NO. 3* ; pound of asphalt and 
Has a high filler content. Espec- ime) asbestos fibre which 
Cc oO U ad O Ni N OW I cially effective on metal surfaces : | eliminates the need 
where a tough and abrasion-re- ns hye pe pond 
Co a ee avoiding leak hazards; also for 
applying selvage-edge roll roof- 
LION OIL COMPANY *Made under the Process of Patent No. 2393774 ing and unsaturated felt. 
Asphalt Sales Section 
El Dorado, Arkansas 
Please send complete information about your Asphalt Roof- 
ing Products and the name of your nearest wholesale distributor. L l oO N ol Lc OM P A N Y Mm. 
EL DORADO, ARKANSAS 





Member: The Asphalt Institute, College Park, Md. 
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MORE THAN THE CHEAPEST 
LESS THAN THE HIGHEST... 


NATIONAL LOCK 22, , 





SEEGERS CEREREREC EC EERE OES 





Ee wics only the finest quality 
NO, 486 SQUARE F 
ee lockset gives you all 


these advantages 


Skillfully-styled knobs and escutcheons to blend 

with e\ type of architecture and decor. 

"Panic f'' design to permit emergency exit 

when inside knob is turned right or left, 

even w ocked from the outside. 

Pin tumbler lock construction to assure maximum 

household security. 

Emerg release on bathroom doors to 
ARDEN KNOB preven dental "lock in'’ by children. 
crete Cold-rolled steel lock case and mechanism 

(no die cast parts) to provide troublefree 

service term lock life. 


nherent in NATIONAL LOCKset 
striking beauty, added safety 
r convenience in use, longer 
without “call backs” for 
iturally, NATIONAL LOCKset 
more than the very cheapest, but 
1kes are well worth the extra value. 


edaliust 
® 
aoc KNGe HARDWARE DIVISION 


NO. 496 ROUND Ni 
ROCKFORD, ILLINOIS 











This Period Inspired hardware 


treats cabinets and built-ins 





like fine furniture 


Closely examine the quality features of Medalist 
cabinet hardware. Note the fresh designs of the 
“Capri” and “Custom” lines . . . the skillfully 
reproduced ‘‘Provincial’’ line . . . so correct, right to 
every authentic detail. Shown here 

are only a few of the many modern and period 
cabinet hardware groupings by Medalist. 


Complete HOME-MERCHANDISING AIDS PROMOTION KIT 
available FREE! 


Complete kit contains sample lockset display card, 


key presentation folder, knob hanger, hand-out folder, 





cabinet hardware hang-tags, consumer folder and 





newspaper mats. They're designed specifically 

for use with open house events and model home 
showings. Also included is a full-color brochure 
describing how decorative and functional 

hardware can be used most effectively. These many 
selling aids explain why quality hardware by 


Medalist was chosen for the prospective buyer's 








new home. Order blank facilitates ordering 





reasonable quantities for distribution to builders. 


Write to... 





e N NATIONAL LOCK COMPANY 
A ROCKFORD, ILLINOIS 








Your Profit Center 


Building Materials 


The new Weyerhaeuser Louisville Distributing Yard 
offers dealers one convenient, dependable, eco- 
nomical source for 21 broad lines of basic building 
materials bearing these famous brand names: 


Andersen \Windowalls 


Complete Wood Window Units 


* 
Balsam-Woel 
Sealed Insulation 


Mu-Woed- 


Insulation Board Products 


AQLOEN. Guar 


Factory-Cooted Shokes ond Shingles 


| Owane- ILLINOIS 


Pre-finished Hardwood Plywood Fibergios Building Panels 


*T. M. Reg. 


What you want when you want it 
There is no waiting when you buy from the 
Weyerhaeuser Lovisville Distributing Yard. The 
building material you want .. . the material 
your customers want. .. is available for imme- 
diate pickup or prompt shipment. Efficient yard 

service cuts dealer truck loading time and 
operating costs. 


Rail Carloads 
Either mixed cars or straight cars can be sup- 
plied quickly and economically. Rail rates are 
low for shipments east, north and south. 
Truck Routes 


Weyerhaeuser trucks travel regular routes 
to supply dealers of Kentucky and southern 
indiana. Service is fast and reliable. 


WEYERHAEUSER 


Louisville 


DISTRIBUTING YARD 
1360 DURRETT LANE, LOUISVILLE 13, KENTUCKY 
(Watterson Expressway east of Kentucky Turnpike) 


Telephone: EMerson 8-3331 


Wholesale Building Material’ 
for Fast Delivery to Dealers 
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Dun-B-wal. 


RIGID BACKBONE OF STEEL 
FOR EVERY MASONRY WALL 


IT’S THE © :ce: + DD) -sion 
THAT ASSURES Fe onus 


COMPARE THESE WEIGHTS 
Standard Dur-O-waL 187 Ibs. per 1000 ft. 
Standard Ladur Type 139 Ibs per 1000 ft. 


Insist on genuine Dur-O-waL for crack-free masonry 
walls with a backbone of steel 


Wide flange rubber control joint 
with concave edged, neoprene 
compound flanges allows easy 
compression; tight controi joints. 





Rigid Backbone of Ste¢ 


Dur-O-wal Div., Ceder Rapids Block Co., CEDAR RAPIDS, 1A. Dur-O-wol Prod., 
Inc., Box 628, SYRACUSE, N.Y. Dur-O-wal Div., Frontier Mfg. Co., Box 49, 
PHOENIX, ARIZ O-wal Prod., Inc., 4500 E. Lombard St., BALTIMORE, MD. 
Dur-O-weal of II! 9 N. River St., AURORA, ILL. Dur-O-wal Prod. of Ala., Inc., 
Box 5446, BIRMINGHAM, ALA. Dur-O-wal of Colorado, 29th and Court St., 


PUEBLO, COLORADO ODur-O-wal Inc., 165 Utoh Street, TOLEDO, OHIO 


For more details on above items, use Coupon on Page 67 19 





INDUSTRY NEWS 


REYNOLDs 





“ie 4 


ALUMINUM i 


SUPPLY COMPANY 


VELOPED apy 


TAYLOR ENTERPRIZES 


LEASED THROUG 





ALUMINUM SHOVEL PREPARES FOR PROGRESS — For what one leading architect portrayed 
in above photo, this group of Reynolds Aluminum Supply Co. officials, at top, actually got 
ball rolling on July 16 by ceremoniously breaking ground with that shiny aluminum shovel, heid 
by RASCo President Paul Fox. To be located on Atlanta’s famed West Peachtree St., not far 
from downtown section, new three-story 15,750 sq. ft. office building reportedly will be ready 
for occupancy in November. Company presently has ten warehouses and three manu‘acturing 
plants in the Southeast. Ceremony participants above are (I to r) Lee Bartholomew, vice- 
president; Geurge Ewing, Atlanta realtor; Fox; C. F. Wilkinson, secretary-treasurer; and Rae 
Hasselbring, general manager, warehouse division, all of Atlanta. 


Evans Attacks Price-Cutting Cycles 
In Address to Plywood Distributors 


“If we are to remain strong and 
avoid another vicious cycle of price 
cutting, selling at a loss, and busi- 
ness failure, we are going to have 
to engage in serious soul-searching 
and, more than that, we must in- 
dividually take remedial action.” 

This statement was theme of an 
address by President E. S. Evans 
of the Evans Products Co., Ply- 
mouth, Mich., at the 17th annual 
convention of the National Ply- 
wood Distributors Assn. in Atlantic 
City recently. 

Evans, whose 


company ranks 


20 


among the top ten in plywood pro- 
duction, told distributors that eco- 
nomic stability must replace the 
over-production and price fluctua- 
tions which often have character- 
ized the industry in the past. 
“Our competitive enterprise 
economy and our freedom to do 
as we please sprang from specific 
principles of freedom,” he said, 
“but the binder that holds all its 
many facets together and makes it 
work is integrity of purpose.” 
Citing examples of steel and 
automobile industries, Evans sug- 


SOUTHERN 


(Continued from page 14) 





Bad Time for Goodnight! 


Describing delegations of 
angered Fort Worth citizens 
and lumbermen — “armed 
with axes, pitchforks, sawed- 
off shotguns, etc., and hot for 
bloodshed” — President P. J. 
Goodnight of Buell and Co., 
Dallas, has appealed to South- 
ern Building Supplies to cor- 
rect information in its June 
issue, casually classifying him 
as a Fort Worth resident. 

Let it be known, happily, 
that Goodnight, a past-presi- 
dent of the Lumbermen’s 
Assn. of Texas, has_ been, 
among other things, “a happy 
and contented resident of the 
fair city of Dallas for some 
25 years, and has no inten- 
tion of moving to Fort Worth 
or to any other municipality 
or suburb in the near future.” 
— The Editors. 











E. J. Maugans Retires 


E. J. Maugans, former treasurer 
of the Florida Lumber and Mill- 
work Assn. and active as a direc- 
tor for many years, has retired. 
He was president of Hester & Stin- 
son Lumber Co., Leesburg, after 
association with the firm for 34 
years. 


E. S. Evans 


gested production tailored to meet 
demand when orders dwindle, 
eliminating temptation to cut 
prices because of over-production. 
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“Thanks to our wholesaler, 
we're in the profitable new 
Armstrong ceiling business” 


says Larry Lantow, Hope Lumber and Supply Co., Tulsa, Oklahoma. 


ei 


“His plan is making money for us. Tom Dee, of Lum- 
bermens Supply Company, came to us with a complete 
merchandising plan for Armstrong ceilings. He showed 
us how much money we could expect to make selling 
Armstrong ceilings. We're happy to say that sales and 
profits have more than lived up to his estimate. 


“He handles the inventories. Hope Lumber and Supply 
carries the complete line of Armstrong ceilings, but we 
never have to overstock. A telephone call to our whole- 
saler gets us prompt delivery of what we need. This 
saves space for other profitable items. It keeps money 
free for whenever we are offered good cash buys. 


The Armstrong Cork Company sincerely believes that the whol 





“He rolls up his sleeves. The secret of making money in 
the ceiling business is to have not only a complete stock 
but a good display with the complete line of Armstrong 
designs in view. Our wholesaler doesn’t just send us dis- 
play material, | mes over and helps us put it up! We 
appreciate his personal interest in our business. 


“He’s a partner not a competitor. We do a sizeable 
contractor business. We have never had the unfortunate 
experience of losing a sale because Lumbermens Supply 
had underbid m a direct sales basis. He sells only 
through dealers like ourselves. We also like the Armstrong 
policy of selling only through legitimate wholesalers.” 


er is vital to the growth and 


prosperity of the lumber dealer. That is why Armstrong Building Products are sold only through 


established wholesalers. For the address of the one nearest you, 


rite Armstrong Cork Company, 


3908 Ramsey Avenue, Lancaster, Pennsylvania. 


(Aymstrong BUILDING MATERIALS 


Temlok Tile 


Temlok Roof Deck Temlok Sheathing Cushiontone Ceilings 
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INDUSTRY NEWS (Contiomed teams papi 3h 


Ruberoid Plans 
Early Purchase 
of Mastic Tile 


The Ruberoid Co. has announ- 
ced intention to acquire net assets 
and business of the Mastic Tile 
Corporation of America through 
exchange of Ruberoid capital stock. 

A final agreement will be sub- 
mitted for approval to boards of 
directors and stockholders of the 
respective companies at an early 
date. Ruberoid, a leading producer 

‘METROPOLITAN DISTRIBUTION PROBLEMS’ was the timely topic selected by Secretary- of asphalt and asbestos-cement 
Treasurer Tom Birchfield of the Southern Sash & Door Jobbers Assn., Memphis, when he re- building materials for 73 years 
cently addressed members of the Building Material Supply Assn. in their hometown metropolis tl is OK heen t 13 
of Atlanta, Ga. Caught in group discussion of dealer-wholesaler aspects during the social hour presently operates plants in 
preceding the BMSA dinner-meeting, above, are (1 to r) BMSA Executive Secretary Ben G. states. 

Harper Jr., SSDJA President J. W. (Bill) Zuber of Atlanta, Birchfield, and BMSA President The contemplated acquisition 
Don G. Moffett. would give Ruberoid a strong posi- 
tion in the floor tile industry, since 
Ruberoid and Mastic Tile essen- 
tially complement each other, 
product-wise and market-wise. 

When acquisition is consummat- 
ed, Mastic Tile will be operated as 
a division of Ruberoid, under the 
direction of Seymour Milstein and 
Harry C. Hachmeister, president 
and executive vice-president, re- 
spectively. 

Mastic Tile was founded in 1945 
for manufacturing floor tile for 
residential, commercial, and _ in- 
dustrial use, and today is a large 
producer of vinyl, vinyl-asbestos, 
asphalt and rubber tile, and allied 
products. Plants are located at 
Newburgh, N. Y.; Joilet, Ill.; Hous- 
ton, Tex.; and Long Beach, Calif. 
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Hardwood Plywood Orders 


NEW OFFICERS of the Douglas Fir Plywood Assn., elected at the recent DFPA annual meet- Beat ‘58 Period by 31 % 
acne i en that erg = 5 —— - ba = . to r) = 
inson ma ~~ Vvice- ident; . e le r ° 
tached: C. H. hone r., ‘Seattle, Wash., president; uk Coles ume 5 lon, Market shipment of hardwood 
treasurer. plywood, except container and 
packaging plywood, reached 230.3- 

million square feet surface meas- 

ure during first quarter of 1959. 

This ostensibly reflects an in- 

crease of 31 per cent over 1958. 


REP TRIO ASCENDS — Nichols Wire & 
Aluminum Co., Davenport, lowa, recently 
promoted to managerial posts three young 
executives, each of whom originally joined 
the firm as a salesman. They are (I to r) 
Girard J. Brenneman, marketing manager; 
James D. Case, sales manager, mill division; 
and C. L. Johnston, general manager, ware- 
house division. 
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Worth its weight in gold 


as a sales maker—- JOHNS-MANVILLE 


Your “‘do-it-yourself’’ customers 
will snap up this exciting Johns- 
Manville Terraflex® vinyl asbestos 
GOLD METALLIC style. Home- 
makers shopping for something 
new and different will be quick to 
realize they have found a rich 
gold strike in J-M GOLD METALLIC 
style to add sparkle and decora- 
tive beauty to the floors of any 
room. 

The gleaming gold color of J-M 


JOHNS-MANVILLE 
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GOLD METALLIC style Terraflex re- 
tains the brilliance of gold for years. 
Glistening whites, too, hold fast 
to their true white color. There is 
no fading even after years of wear 
and exposure. And the extra- 
smooth surface makes floor main- 
tenance easier and carefree. 
You'll strike real pay dirt when 
you display and promote J-M GoLp 
METALLIC style Terraflex. To learn 
how it can make money for you, 


see your J-M Representative or 
write Johns-Manville, Box 158, 
New York 16, N. Y. 





% J-M Gold Metallic Style 
% Marbleized Type: 
& #302 Nubian Gold—black with gold and white 
#326 Desert Gold—sand with gold and brown 
#327 Arctic Gold—white with gold 
Terrazzo Type: 
#312 Malay Gold—black with gold 
#363 Polar Gold—white with gold 
Size 9” x 9” Thickness 1/16” 








JOHNNS-) 


pucts 
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Pre-Hung Aluminum 


Combination Doors 


Perfect installation in 30 minutes or less! 


Just attach Z-bar member to casing with screws 
. attach hardware through factory-drilled holes. 
That's all! Order now! 









































WEPCO Pre-Hung Door WEPCO Pre-Hung Deluxe Door 
Pre-hung features at a Pre-hung and weather- 
budget price! Perfect ‘‘do- stripped. Revolutionary 
it-yourself’’ item. 6 new hinging method 
standard sizes. permits instant removal 
of entire door when re- 
leased from outside. 








WEPCO Pre-Hung Self-Storing Tilt-Action Door: 
Lower glass panel glides up and down for seasonal More Product News from WEPCO 
changes .. . tilts in for easy cleaning. Rattle-proof *New Aluminum ¢ Duo-Deluxe Com. 
and weather-stripped! New hinging method! Siding bination Door 


®@ New Aluminum @Ka 
, ngaroo Self- © Duo-Mati 

Remember aia Accessories Storing Door ubnahien Wcoeg 

w 
- . ®@ Duo- i : 

WEPCO offers you the most generous Co-op Advertising in the ia ® Floridian Jalousie @ Versa-Tilt Tilt- 

industry! Cash in on it now! Ask your WEPCO salesman or write, wire Door Action Window 

or call 


@ Californian 
Screen Door 











WEPCO, a Division of the Weather-Proof Co., Litchfield, Ill. 


Distributed in this Area By: 


Hassinger Wholesale Company Roanoke Hardware Company 


1016 Warehouse Street 218 Salem Avenue, S.W. 
Greensboro, North Carolina Roanoke, Virginia 
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Footprints — One careless Discoloration— Moisture, dirt, grime Poor figuring when you spoil this Surface marring can make 
step costs you money! mar exposed surfaces scratch pad. Pencil pressure mars. this lumber hard to sell. 


end this damage loss with 


Georgia-Page 


e 


iA 


na 


eee 


NY 


PATTERN — PANELING — FINISH | 


all full lengths—no shorts 
Now you can sell mill-fresh redwood pattern, eeeeeeeveeveeeeeeneeeeeeeeeee eevee eeaeeeeeeeaeeeae 
paneling and finish lumber! Georgia-Pacific 
protects this superb lumber with new plastic- 
coated, heat-sealed packaging. 


GEORGIA — PACIFIC 
Redwood & Plywood + Lumber & Hardboard + Pulp & Paper 


Dept. SBS, 859 Equitable Bidg., Portland, Ore. 


e Stays bright in color; clean, unmarked, dry. ona tat Pecheanl tabi 
end information on Packa wood. 


e Safe to store at yard or job site. 





‘ Name___ 
e Easy to handle, easy to inventory. 
. Firm_ 
e Easy to open for one-piece removal. 
Address ES eee eat Ee 


Available in wide range of sizes and lengths. 
City — ee 


eoeeeereereeereeereeeeeeeeeeereeeeeeeeeeeeee ee 


Call your local G-P source or write today. 





INTRODUCING 
WABASH 


WINDOWS AS MODERN AS TOMORROW... 
years ahead in design and engineering innovations— 
that’s Wabash Vistarama, the new wood window line 
that sells on sight. In every unit, you’ll discover exclu- 
sive features that set new quality standards for the 
industry . .. make Vistarama the “‘wanted”’ line. 
Versatile Vistarama Panel Windows (ABOVE) combine 
in countless groupings; install as awnings, hoppers, 
fixed units, or as economy casements. Elegant slim-line 
Casements (ABOVE, RIGHT) afford maximum glass area, 


The windows of the 


=a AN 


with sturdy, rigid frames. Practical single-unit Picture- 
Awning Windows combine a lovely view and fresh air, 
too. Each distinctive unit, crafted of preservative- 
treated Ponderosa Pine, is backed by 75 years of 
Wabash wood-working skill. Never before has any line 
offered so many exclusive features to sell. 

Ask your Wabash jobber for full details. Check his 
complete stocks... his arsenal of Vistarama promotion- 
al and selling aids. Find out how easily you can take 
on the line that leads in quality— Wabash Vistarama. 





'960’s are here now! 


WwooD 
WINDOWS 


e DISTRIBUTED BY: 
Typical Vistarama “sell-on-sight” features: Adéicon-Shidesol tne. Altentn: 
WEATHER - TIGHTNESS — neoprene weatherstrip, Cen 12 Cs on, Bi 
: 2 ; pai Sentral Warehouse Corporation, Bristol, Va. 
applied to:frame for tighter seal. Retains flexibility at i Central Woadenrh. | a nie suid Sochadas% 
extreme temperatures; will not deteriorate. WOOD Se TO pe §=—“ENtTal Woodwork, inc., Memphis and Jackson, Senn. 
- Dealers Warehouse Corporation, Knoxville, Tenn. 


BEAD GLAZING — glass set in glazing compound; ; 
then anchored with attractive wood stops. More ISTARA f\ 4 Dyke Bros., Kansas City, Missouri 
weather-tight; faster, easier to reglaze. RIGID CON- Vij Harris-Webber Sash & Door Co., Nashville, Tenn. 
STRUCTION — assures permanently square frames. . R W 

: : cea arehouse Corporation, Chatta , Tenn, 
Glued and pinned slot and tenon sash construction. TS sedan vs ‘ net a ae Rock ped 


WABASH VISTARAMA 18 THE REGIS ADE-NAME OF 


THE WABASH SCREEN DOOR COMPANY 


310 South Michigan Avenue Licago 4, Illinois 
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Why I make more profit... 


with L:O-F Window Glass 


by Ray E. Drensky, partner, 


Parma Hardware, Parma, Ohio 


“It’s not that we sell the glass for more. We 
don’t. It’s because we get less wastage in cut- 
ting L-O-F Window Glass to size. That’s im- 
portant when you have several salespeople 
doing the job. 


“Almost anyone can cut L:O-F Window 


Glass. It seems less brittle. We can trim 4% -in. 
edges off panes of glass without splintering. 

“Our glass department is on the main floor 
(with a back-up stock in the storeroom). It’s 
a constant reminder to customers to replace 


their broken or cracked panes.” 


Get ready now for FALL fix-up sales! 


Check your stock now... 


and when you reorder specify L-O-F. 


Window glass sells steady enough all year ’round to justify 


displaying it on your main floor. To assist you in your selling, 


L-O-F will send a blueprint and photo of a rack which will 


stock 30 boxes of window glass in 13 sq. ft. of floor space. 


FREE BOOKLET 


Has plans for several other 
display racks. Lists sales aids. 
Contains information that will 
help you understand why 
L:O-F Quality Window Glass 
is your best buy. Order book- 
let, ‘For Greater Profits’’, from 
your L-O-F Glass Distributor 
(listed under ‘‘Glass’’ in the 
Yellow Pages) or write to 
Libbey-Owens:Ford Glass Co., 
608 Madison Ave., Toledo 3, O. 








LIBBEY-OWENS-FORD WINDOW GLASS 


The glass that cuts easier, snaps clean 


TOLEDO 3, OHIO 


For more details on above items, use Coupon on Page 67 
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FORMAL STYLING, generally clear with small 
scattered natural characteristics, gives low-cost 
luxury in beautiful paneling. 








3 fast-selling designs in 
Packaged Pine Paneling 


IDAHO WHITE PINE paneling—available packaged from Weyerhaeuser— 
offers new sales appeal, new convenience. Three versatile styles provide 
your customers with the right paneling for any room . . . new or old, for 
home or commercial installation. 

Weyerhaeuser 4-Square Packaged White Pine Paneling is kiln-dried, 
precision-finished . . . wrapped to reach the job clean, dry and unmarred. 
Packages are easy to handle in your yard and on the job. All three styles 
are available in 6, 8 and 10-inch widths . . . 7 or 8-foot lengths. Each 
package contains 5 full lengths and another layer of two pieces. 

Stock the paneling that is styled for today’s market . . . Weyerhaeuser 
4-Square Idaho White Pine. Ask your Weyerhaeuser District Represent- 
ative for complete information. 


WEYERHAEUSER SALES COMPANY 


First National Bank Building * St. Paul 1, Minnesota 




















TRADITIONAL STYLING, with small, 
tight knots, adds a warm friendly atmos- 
phere to any room. 
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dium knots, fits beautifully into today's 


h ling. mi 
ere ")VIE EASIER TO STOCK, EASIER TO SELL. 
sie iP Special heavy-duty packaging seals out 

we, 


— TUES Eola dust, moisture ... protects paneling. 
“s cee” : et nidicns cect pacanseneaneeeee, 


Weyerhaeuser 


LUMBER AND BUILDING PRODUCTS 
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“Our first Durethene” 


flashing order was 10 rolls 


—but customer demand 
has increased that 
to 600 rolls !”’ 


SAYS MR. A. E. BOOTH 
Sales Manager 
Premier Products Company 
Philadelphia, Pennsylvania 


“Customer demand started as soon as we began offer- 
ing DURETHENE polyethylene film for flashing. Be- 
cause it costs 75% less than conventional flashing, 
the home builder is getting new advantages at a frac- 
tion of the cost,” says Mr. Booth. “DURETHENE 
flashing is stronger, less prone to damage. It is water 
resistant; temperature extremes have little effect on 
it, and it will not crack as conventional flashing does. 
DURETHENE not only increased our flashing sales, 
but gave our other building product sales a healthy 
boost by bringing in new customers. 

“Besides flashing, a large part of our DURETHENE 
sales result from its use as a vapor seal in concrete 
basements; as a concrete curing blanket—since it 


il, 
KOPPERS 


Vuleme 


POLYETHYLENE FILM 
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prevents moisture evaporation; and as closing-in 
material for partially completed buildings.” 

Here’s an opportunity for you to attract more sales 
from contractors, builders and architects. Handle 
popular FHA-approved DURETHENE film! Remem- 
ber, as a DURETHENE distributor or dealer, you'll get 
the benefits of our national advertising campaign in 
building, business and consumer publications, plus 
a FREE, hard-selling promotion kit containing news- 
paper mats, eye-catching window banners, national 
ad reprints and news releases. For complete informa- 
tion, fill in the coupon. 


Koppers Company, Inc. 
Plastics Division, Dept. SBS -89 
Pittsburgh 19, Pennsylvania 


C2 Please have Koppers representative call on me. 


0 Please send me additional information on DURETHENE film. 


Name 
Firm___ 
Address 


Zone State 


----—---—-----—--- 5 


City 


For more details on above items, use Coupon on Page 67 





Celotex gives you ceiling tile leadership... 


"PRODUCTS, PROSPECTS, 


Famous PRODUCTS “by Celotex”. . . 


a line of ceiling tile unequalled for complete variety of 
design and price. HUSH-TONE® Sound-Quieting Tile... 
printed DESIGNER Tile ... and, for economy ceilings, 
SCULPTURED and TEXTURED Tile. The right tile for 
every prospect! 





PROSPECTS Pre-Sold “by Celotex”. . . 


in an outstanding national advertising campaign that 
reaches all your markeis. 

Big full-color ads in LIFE, LIVING, BETTER HOMES 
& GARDENS and other top mass-circulation maga- 
zines ... plus dominating ads in builder and contractor 
magazines...all directing prospects to you, the Celotex 
building products dealer. 





Outstanding SALES AIDS “by Celotex”.. . 


to identify your store as the place to buy advertised 
Celotex products. Colorful literature and direct mail 
that bring in customers for all kinds of materials for 
new building and modernization... smart displays that 
“dress up” your store, speed selection and stimulate 
extra sales, 





...Call the wholesaler who stocks 


FAMOUS LINE OF QUALITY BUILDING PRODUCTS... 


For more details on above items, use Coupon on Page 67 SOUTHERN BUILDING SUPPLIES for AUGUST, 1959 





hush those noisy rooms 
NOISY FOOME 
with 


HUSH -TONE 





Striking NEW displays to 
help increase your ceiling 
tile sales. ABOVE: 3’ x 5’ 
Ceiling Section in 

metal frame that hangs 
from ceiling or wall, 

with 2-sided mobile sign. 
LEFT: a 6’-high swiveled 
10-tile Selector with 
removable legs for wall 
mounting. 


REG.U.S. PAT.OFF, 


| the leadership line “by CELOTEX” 


THE CELOTEX CORPORATION e@ CHICAGO 3, ILLINOIS 
pre-sold through over a third of a century of national advertising! 
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WHAT A COMBINATION! 


‘NoYo WRAP’ 


At last . . . a QUALITY Com- 
bination Insert for convert- 
ing blank flush doors into 
COMBINATION DOORS in five 


minutes! 


This hardwood and aluminum 
insert does the work of a 
window, a screen door and 
an exterior door — all com- 
bined in one! 


Vi ef K - R 


tints ( ae (igure 
990 


FINALLY!! — a weather-tight oak threshold, featuring fawn-colored, long- 


All dressed up and ready 

to sell ... Noyo Wrap really moves 

redwood! That’s because it does more than protect 
from dirt, moisture, scuffing. Union’s “at the mill” 
pac kaging has eye appeal, too! 


Sparkling red & yellow Noyo Wrap tells your 
customers to expect quality inside. Not just red- 
wood...but premium redwood from Union Lumber 
Company — carefully graded, protected in 


lasting vinyl. Low in cost. Seals out moisture, drafts, 


dust, insects. 


transit, and always certified kiln dried. 

Noyo Wrap simplifies handling. Easy to identify 
and store because it’s end-labeled to show grade, 
pattern, size, & number of pieces. Easy to remove 
“singles”, and re-close to protect remaining lumber. 


Next time you order redwood, specify Noyo Wrap. 


FORT BRAGG 
CALIFORNIA 
SAN FRANCISCO 
LOS ANGELES 
PARK RIDGE, ILL. 
NEW YORK 


SALES REPRESENTATIVES THROUGHOUT THE NATION 
Member California Redwood Association 


TREE FARMERS AND 
MANUFACTURERS 


For more details on above items, use Coupon on Page 67 


For further information mail coupon tc 





| The Visador Company 
| 940 Visador Road 
| Jasper, Texas 


Please send free information and prices on: 


C) Combination Inserts [) Seal-Tite Thresholds 


Name—title 


| Company 


Address__ 


City_ 
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FOR $10,000 HOMES $14,000 HOMES 


AND HOMES OVER $20,000 








Sulburbain BUILT-IN RANGES 


GAS OR ELECTRIC—BEST VALUE AT EVERY PRICE LEVEL 


Regardless of the price home, you can include the sales 
power of Suburban and offer prospects all 36 of the features 
most women want in a built-in range. Here’s real quality ata 
price you can't beat! P/us — models available in both gas and 
electric to fit same size cabinet opening — interchangeable. 
Get your value-packed price from your local distributor. 
Send coupon today! 


Free Color Literature! 
Samuel Stamping and Enameling Company 
Dept. SBS-89, Chattanooga, Tennessee 


Send me complete information and prices on 
Suburban Built-in Ranges [ ]Gas_ [_] Electric 
Name___ 

Address_ scenslittiaacgliias 


oe 


reo 
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“ EVERYTHING HINGES ON HAGER/.” 


ia OS 


C. Hager & Sons Hinge Mfg. Co. © St. Louvls 4, Mo. 
In Canada, Hager Hinge Canada Limited + Kitchener, Ontario 


Founded 1849 —Every Hager Hinge Swings on 100 Years of Experience 
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At Good Land Lumber & Supply Co. in Victoria, Texas, these archi- 
tect-engineers are on a retainer basis, furnishing designs and specs 


mILSLASL 


BUILDIN 
SUPPLIES 


August, 1959 


as base of firm’s home-building package. Conferring over a blueprint 
in rear, above, are ‘| to r) G. J. Swafford and Bill Anderson. 


By reversing “old” contractor-dealer relationship, Texas lumbermen 


Win a $500,000 Annual Volume 


By providing and promoting a 
“package deal” for prospective 
home builders, Good Land Lum- 
ber & Supply Co., Victoria, Texas, 
has reversed the formerly accepted 
situation whereby the _ building 
contractor obtained the home- 
building contract and then allowed 
building supply dealers to vie for 
sale of materials for the new home. 

Today, contractors come to Good 
Land, seeking contracts which 
the company has in its “package 
deal” for the home builder. The 
company builds no homes; but it 
does everything for home builders’ 
needs from providing the lot, if 
necessary, to financing and check- 
ing up after the owner moves in. 


By Ruel McDaniel 


“We have been working toward 
such a program since the end of 
World War II,” Bill Maroney, con 
pany manager, explained. 

“In those days, materials wer 
scarce and contractor or prospec 
tive home-owner, or both, went 
from dealer to dealer to amas 
materials needed for a new home 
The owner looked to the contra: 
tor to handle most of the dea 
including leg-work, for him. Ws 
thought it should be the other way 
around: The dealer should be the 
center of the deal, and as mate 
rials came into general supply, ws 
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began working to that end.” 

The company’s annual , volume 

about $500,000, and Maroney 
redits much of it to the company’s 
package deal” program. 

The plan works like this: The 
man wanting to build a new home 
goes to Good Land, possibly carry- 
ng a rough sketch of his future 
ome. Again, he may have nothing 

mind, selecting something from 
plans furnished by the company; 

a combination of several plans. 

Once he decides approximately 

the layout he wants, an archi- 
t-engineer on the Good Land 
taff takes his ideas and draws 
tentative plans. The customer 
hecks the plans. Then he and 


37 





ETT 
weeetetaseerst® 


Maroney talk prices and terms. 

Deciding on the cost, the cus- 
tomer alters tentative plans to fit 
changes he wants, and the plans 
go onto the drawing board. Mean- 
time, the prospective customer has 
not committed himself to buy any- 
thing from the company or even 
to pay for the plans. He has been 
in contact with company members 
several times and by now is famil- 
iar with the company, its men, and 
policies. 

“If we have not been able to 
sell him on the idea of allowing 
us to handle the deal by now, it 
is our fault,’ Maroney stressed. 
He does not sign any agreement 
even after final plans are finished 
and blueprints are run-off for him. 


Plans and Specifications 


William A. Anderson and G. J. 
Swaftord, company architects-en- 
gineers, write up complete specifi- 
cations, making several copies to 
accompany blueprints. The cus- 
tomer receives a copy of the blue- 
prints and specifications to use in 
talking with any contractor he may 
personally choose, other copies re- 
maining in the company office for 
use by contractors bidding on the 
project. 

While customer studies his blue- 
prints and specifications, and pos- 
sibly waits for his contractor to 
bid on the project, several other 


contractors have been busy with 
the materials. They keep in con- 
stant touch with Good Land, so 
that they know when a set of plans 
and specifications is ready, and 
they enter their own bids with 
the company for the job. 

Plans and specifications are open 
not only to any contractor, with- 
out obligation to buy materials 
from Good Land, but the customer 
may take plans and specifications 
to competitive building supply 
dealers, asking them to figure cost 
of materials. 

“We make only one request of 
a prospect when he takes his spec- 
ifications to another building mate- 
rial concern,” Maroney stated. “We 
base our prices on lumber fiber 
stress and moisture content rather 
than on mere lumber grades. So, 
we ask the customer to have other 
dealers do the same. In that way 
it is possible for the prospective 
home builder to obtain realistic 
comparative cost figures.” 

Under this arrangement, the 
prospective home-owner is the cus- 
tomer of the company, not the 
contractor. The company serves as 
the home-owner’s representative 
in all matters pertaining to finan- 
cing, draws up all papers, and han- 
dles interim financing when need- 
ed. 

Contractors receive no discounts, 
since all materials actually are 


Small contractors in the Victoria area, desir- 
ing to save monthly bookkeeping fees, are 
privileged, without charge, to turn over their 
bookkeeping to the firm’s accounting depart- 
ment. The up-to-the-minute accounting ma- 
chine, at left, simplifies these added proce- 
dures for the office force and completes in 
a jiffy what otherwise is a troublesome, la- 
borious project for “shoestring” contractors. 


sold to the customer. Contractors, 
of course, understand and find no 
objection to the plan. They con- 
sider this fact when figuring the 
prospective job. 

The company’s service extends 
not only to every phase of the 
project for the home-owner, but 
to the contractor as well. One 
specific service which smaller con- 
tractors particularly appreciate is 
Good Land’s policy of keeping 
their books. 


Bookkeeping Service 


If a contractor wishes to save 
a modest monthly bookkeeping 
fee, he arranges for Good Land 
bookkeepers to handle all his book- 
keeping at no cost. The company 
uses machine accounting in its own 
office, and Maroney declares that, 
by using the bookkeeping machines 
and setting up a system for each 
contractor, the extra time required 
is negligible. 

When a contractor, whose books 
the company keeps, starts on a 
new contract, Good Land sets up 
a special sheet for the contract. 
As the contractor makes purchases 
from the company, a copy of each 
order goes to the bookkeepers. 
When the contractor pays out 
money for other materials and 
services, he turns over a copy of 
the purchase order or invoice to 
the company office. When Good 
Land advances money for salaries 
or other reasons, a notation goes 
to the office and the figures go 
onto the contractor’s ledger sheet. 
Each time an entry goes onto the 
sheet, a new balance is drawn 
automatically, so that it is pos- 
sible to see what the contractor 
has expended at any time. Machine 
accounting also breaks down the 
various entries, so that the major 
items going into the cost of the 
job may be segregated and cal- 
culated. 

The company is in process of 
setting up a special fund, ear- 
marked to pay for adjustments 
which may arise after the cus- 
tomer has accepted the home and 
moved into it. Tentatively, this 
will be one-half of one per cent 
of each contract, set aside for the 
specific purpose of covering the 

(Continued on page 86) 


SOUTHERN BUILDING SUPPLIES for AUGUST, 1959 





In the five months after Manager Hallam displayed his stock of floor 
tile in main traffic aisles, floor tile sales jumped 80 per cent at Ford 


Lumber Co. in Upper Marlboro, Md. 


He stocks it, he shows it, he knows how to... 


Sell a Floorful’ of Floor Tile 


We used to store our trailerloads 
of floor coverings — asphalt and 
vinyl tile — in the warehouse. 
That was a mistake. No one saw 
it. I guess no one associated us 
with floor tile when they thought 
they needed a job. 

One day last winter when we 
thought of oncoming inventory 
and the quantities of floor tile we 
had on hand, we decided to dis- 
play it — 100 per cent. 

We put it out on the main traffic 
aisles in the main entrance. Within 
a few weeks, floor tile sales jump- 
ed 80 per cent, and stock began 
moving so fast that we are order- 
ing a trailerload to replace this 
one. It proved that we could move 
a trailerload of floor tile within 
five months if we displayed it 
properly. 

Of course, we had a representa- 
tive display of our general floor 
coverings prior to this mass dis- 
play, but apparently it never had 
the effectiveness, the striking pow- 
er of one right in the entrance, 
where a customer literally walked 
into it. 

We find our greatest market in 
floor coverings is the do-it-yourself 


Besides floor tile, Ford Lumber stocks and displays rolled rugs. A 
sample square of color and pattern accompanies each, so that selec- 


tion may be made without ripping open wrapper. 


By B. FORD HALLAM 
Manager, Ford Lumber Co., Inc. 
Upper Marlboro, Md. 


home-owner. From time to time, 
we advertise floor coverings in the 
suburban newspaper. We buy by 
the trailerload twice a year for 
most advantageous prices, and find 
asphalt and vinyl tile very profit- 
able. There are few competitors 
in southern Maryland with the 
wide and attractive stock we carry. 
In ’57, when we first bought this 
item by the trailerload, we did a 
volume of $7,500, and maintained 
this volume the following year. 
A second consideration, after 
buying for good competitive pric- 
ing, is attractiveness and moder- 
nity of pattern. Since this merchan- 
dise ordinarily has to suit women’s 
tastes, we submit every pattern to 
our two women employees, who 
carefully consider its suitability 
and appeal. Only patterns they 
find attractive are stocked. But 
we order floor tile in patterns not 
generally stocked about four times 
a week. That is, we special order 
for customers wishing a particular 
pattern, after first explaining that 
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the good competitive price is not 
available on special order. 


Product Knowledge 


Experience has helped us lick 
most of the problems associated 
with floor covering. One problem 
is matching color and pattern for 
a customer who wants additional 
material. Even though number 
may be identical, color and pat- 
tern may be somewhat off. 

We ask a good many questions 
now before we sell any floor tile. 
We want to know the type of floor 
(wood, concrete, cement, etc.) it is 
going down on; dampness; and 
condition of the floor as to cup- 
ping, evenness, and smoothness, so 
that there will be proper prepara- 
tion of floor to receive tile. The 
correct underlayment, the right 
paste, felt, or paper must be sold 
for good results. Calculating ade- 
quate materials for accurately 
taken dimensions has come out of 
experienee. 

Like a good many things these 
lays, floor tile is a complex sub- 
ject. There are exacting require- 
ments to meet every condition. 

(Continued on page 84) 





From Shop... 


It is practically a lost 
South Georgia firm keeps 


Actual construction of this stair- 
way takes place at shop, under 


direction of designer. Stair is 
built to fit well or layout. Then 
parts are disassembled, taken 
to job site, and set in place. 


Staircase 


Building 
Is Their Specialty 


By Mary Lane 


The millwork department of Satilla 
Sash and Door Co., Waycross, Ga., 
has kept alive a craft that now is 
becoming a lost art — the fabri- 
cation of spiral stairways. Oper- 
ated by an enterprising husband- 
and-wife team, Mr. and Mrs. R. M. 
(Mac) Porter, the company does 
an over-all business of $175,000- 
$200,000 annually. 

They entered the business of 
stairway building shortly after the 
company was organized in 1946. 
And it began with a millwork con- 
tract which included a spiral stair- 
way. 

“Because none of us at that time 
felt qualified to risk complicated 
fabrication of such a stair, we sub- 


40 


To Home... 


let that portion of the contract to 
a manufacturing firm that had in 
its employ a stair builder of some 
40 years’ experience,” Porter re- 
called. “Our observation of the 
practical way in which it was laid 
out and built — we already had 
the theoretical knowledge — made 
us decide that we would build the 
next one ourselves.” 

And this is what Satilla Sash 
and Door did, even though making 
several mistakes in the attempt, 
and, as the owners point out, any 
mistake in such work is serious. 

‘We wound up losing money on 
that first job,’ Porter continued, 
“but we gained valuable experi- 
ence that we needed. Since then 
we have built several very com- 
plicated stairways, with a perfect 
batting average on both.” 


a 


: 


A staircase such as this, built by Satilla 
Sash & Door Co., Waycross, Ga., is not 
often built today because of trend to 
ranch-type and other one-story homes. 


The average cost of a true spiral 
stairway, including rough carriage, 
ranges from $2,500 to $4,000, and 
carries a greater percentage of 
profit than other millwork items 
because of responsibility and risk 
taken in giving a set price on such 
precision piece. 

Shop Building Necessary 

In building spiral staircases, it 
is best to build the stair well, actu- 
ally building the stair in the shop 
to fit such well or layout. Parts 
are then disassembled and, deliver- 
ed to the job site, are set up again 
in place. 

Engineering knowledge, accu- 
rate measurements, painstaking 
care, and ingenuity in devising 
jigs are all musts for making these 
stairs, Porter said. The shaper, 
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art, but this 
the craft alive 


router, lathe, glue press, and crafts- 
man do most of the work after the 
designer has made the shop draw- 
ings. 

This craftsmanship is rapidly 
becoming a lost art — primarily 
because comparatively few stair- 
cases now are needed, and there’s 
a general preference for less ornate 
stairs. It is no longer the full-time 
occupation that it was when the 
stair builder went by such title and 
was considered the aristocrat of the 
woodworking craftsman. The trade 
in old Europe was handed down 
from father to son, but today the 
craftsman must be content to do 
other millwork jobs well. 

Satilla Sash and Door serves 


Belew, Mr. and Mrs. Mac Porter stand out- 
side their Waycross, Ga., millwork and build- 
ing supply business. The building houses the 
office, display room, and mill operations. 

At bottom, a model kitchen used by Satilla 
Sash & Door promotes sale of kitchen acces- 
sories and remodeling. 


many towns in the South Georgia 
area—Valdosta, Brunswick, Jesup, 
Hazelhurst, Folkston, Douglas, and 
many others. The three-acre plant 
site is located on the outskirts of 
town on a major arterial highway 
— an ideal location for attracting 
tourist trade in the market fo! 
home and garden accessories on 
display. 

The firm’s up-front display room 
covers 3000 square feet, while the 
mill in the rear houses the preci 
sion machines for producing archi- 
tectural millwork. The mill covers 
approximately 7000 square feet, 
and the lumber and building sup- 
ply warehouses another 10,000 
square feet. 

Although its specialty is archi- 
tectural millwork, the company 
does a big business in home re 
modeling, offering prospective cus 
tomers free service in estimating 
planning, designing, and assistance 
in financing. To assist in promot- 
ing kitchen modernization, Satilla 
Sash and Door maintains a model 
kitchen in its display room, selling 
portions of it from time to time, 
to prevent shop wear. 

“We find that one of our most 
effective sales weapons is showing 
of actual kitchen installations to 
prospects. The home-owners love 
to show off their kitchens to inter- 
ested persons,” Porter said. ““We’ve 
learned how to pave the way fo! 
these showings, of course, but we 
have always found our previous 
customers ready and willing to 
help when we are selling a new 
customer.” 

A full line of accessories for the 
modern kitchen is carried in stock 
by Satilla Sash and Door. Mrs 
Porter keeps Mac informed as to 
what women like in their kitchens, 
and he buys all items recommend- 
ed by her for a dream kitchen 
She recommends use of Formica 


The graceful, intricate woodwork for the 
chancel of this Waycross church was done 
by Satilla Sash & Door craftsmen. 
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a plastic high-pressure laminate 
used in her own kitchen, for count- 
er, bar, and table tops. Mrs. Porter 
often shows prospects her own 
modern kitchen. 


Large Jalousie Business 


As a sideline, the company has 
installed jalousies on many front, 
side, and back porches in the area. 
With complete weatherstripping of 
jalousies now available, such in- 
stallation can provide an additional 
room just as weathertight as any 
ther room in the house, giving 
the home-owner 100 per cent ven- 
tilation in the summer and 100 
per cent sunlight whenever it is 
wanted. 

These jobs are solicited through 
newspaper advertising. If the po- 
tential customer provides his own 
plans, take-offs of the materials 
are made, and prices are given. 
The labor bill is estimated at the 
ame time if the customer plans 
to use day labor; otherwise, a con- 
tract labor price is obtained from 
a reputable local builder. 

“This procedure is followed in 
both new construction and home 

(Continued on page 83) 


The judge’s bench and other furnishings in 
the court room of the new courthouse in 
Waycross were built by the local firm. 
Many homes, such as that at bottom, have 
had jalousies installed by Satilla Sash & Door. 
Improved weatherstripping has made such 
installations more convenient and popular. 





C. Harold Gurley, president of Southwestern 
Insulation and Materials Co., Springfield, Mo., 
foresaw importance of fabrication. 


Exterior view of Swimco. Here, Gurley pioneered fabrication of aluminum framed windows as 
a volume-booster for his company. This bold stroke on his part has consistently grossed $10,000 


monthly over a period of several years. 


A Dealer's Window Fabrication 


Get-rich-quick schemes are nor- 
mally 99 per cent pure fabrica- 
tion. But this fabrication story 
meant a $10,000 boost to one firm’s 
monthly volume — a brand of 
prosperity that would satisfy al- 
most any dealer. 

Fabrication of aluminum framed 
windows keyed an overnight in- 
crease for Southwestern Insulation 
and Materials Co. in Springfield, 
Mo., a company already firmly 
established in the building mate- 
rials business, but one which, un- 
der new leadership, went looking 
for untapped sources of volume 


Cut-off saw in operation. Electrically oper- 
ated tools were part of initial investment. 














By Bee Reynolds 


business in related endeavors. 
Analyzing such business-builder 

for his company, C. Harold Gurley, 

president, credited several factors: 


Six Prime Requisites 


1. Potential. “There were exact- 
ly five houses in town using alu- 
minum framed windows, a fact 
determined by a thorough survey.” 

2. Timing. “Although a trend 
was apparent in other towns, no 
supplier was offering a fabricated 


aluminum framed window to 
Springfield’s builders. We got in 
ahead of competition and on the 
brink of a building boom.” 

3. Broad assortment of sizes. “We 
are equipped to fabricate anything 
from a ‘ranch window wall’ to a 
‘ribbon high sill’ style, to provide 
custom-designed window shapes, 
nonetheless fabricated from our 
extruded aluminum stock parts.” 

4. Custom-styling at stock prices. 
“Price is a big factor with any 
builder. Anytime he can get a 
quality material at a lower price, 
he will listen. We can fabricate 


Glazing and assembly of fabricated aluminum windows includes mastic on frame corners — a 
detail that assures tight fit. Roll of glazing bead is hung over worktable for easy access. 
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Wall-hung glass cutter makes quick work 
of sizing glass. Other tools include one-ton 
electric press, screwdrivers, and cut-off saw. 


Photo shows fabrication of frame. This one-ton electric press stamps corner joints. By-products 
that stem from company’s initial fabrication include aluminum framed screens and storm win- 


dows, and aluminum awnings. 


Hiked Monthly Volume $10,000 


custom - sized windows’ without 
levying custom prices, because we 
work with a wide range of stock 
parts in the assembly.” 

5. Immediate delivery. “The 
builder has learned that when he 
orders our windows he will experi- 
ence no job hold-ups, no delays in 
shipment, no uncertainties. Too, 
we have accommodated our cus- 
tomers in times of emergency by 
rushing orders through on short 
notice, a feat that seldom can be 
expected or accomplished when 
supplies have to come from some 
distance.” 

6. Uniform quality. “We intro- 
duced a quality product and have 
never let our standards slip. In 
talking with the manufacturer of 
our extruded aluminum parts, we 
hear that the company never has 
had a single complaint on our 
fabrication nor on our service.” 


First-Hand Experience 


Gurley, who took over the reins 


as SWIMCo’s president eight years 
agoy learned the building material 
business as national sales manager 
for Eagle-Picher Co. His redirected 
drive and enthusiasm have put his 
company in the position of a com- 
munity leader. 

“IT feel that suppliers must do 
more than merely buy and sell. 
To be competitive, I think we must 
also fabricate. Our venture with 
aluminum framed windows has 
surpassed our biggest dreams.” 

Gurley’s curiosity was not satis- 
fied until he delved into every 
aspect of aluminum framed win- 
dows, until he had examined vari- 
ous brands and their installation 
techniques. Once he decided the 
venture would be based on sound 
business principles, he proceeded 
“full speed ahead” on the premise 
that a labor-saving material that 
offered quality at a reasonable 
price would find its place on the 
building horizon. 

Proof of his faith in his product 


and in community growth is mir- 
rored in a fact-finding business 
survey that sets Springfield up as 
third largest trading area in Mis- 
souri, according to an article au- 
thored by Gurley for Markets of 
America, Vol. 23, 1959. 

“We might have proceeded a 
little more cautiously, but the mar- 
ket expressed itself. It was rea- 
sonable to assume that if the item 
caught at all, it would do well 
enough to warrant our ‘volume’ 
approach. Too, by buying parts in 
truckload lots, we would secure 
maximum discounts which, in 
turn, we could pass on in minimum 
prices for the fabricated window. 
We knew that if the item was to 
click, price would be a contribut- 
ing factor.” 

Avoids ‘Junk’ Products 

Gurley stressed the semantic 
aspect of the word, “cheap.” Said 


he: “A junk window is not inex- 
pensive, but rather it is cheap, as 





“Dealers these days must do a lot more than merely buy and sell. To 


be competitive, they're going to have to fabricate. Our venture into the 


aluminum framed window business has far surpassed our biggest dreams.” 
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These windows illustrate styles developed with extruded aluminum parts by the Southwestern 


Insulation and Materials Co. Illustrated here is the ranch window, whose flexible manipulation 
permits any combination of panes to be opened. 
























































This view window actually measures nine-feet across. This style, despite all its custom-made 
characteristics, is nevertheless assembled from stock parts to fit specific dimensions. Two alu- 
minum framed panes slide to center over fixed panel. 


Ribbon or high sill window, also assembled from stock parts to meet customer specifications, 
coters to privacy, freedom of furniture arrangement, and maximum light and ventilation. Used 
singly or in parts, these gliding units will fit any opening from 21” to band of windows. 
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to quality. It’s the most expensive 
window a builder can get stuck 
with because it will not hold up, 
will be an eternal source of com- 
plaint, and will often cost him the 
labor and price of a new window 
installation. Too many builders 
have to get fingers burned with a 
poor - quality aluminum framed 
window — one that brings them 
nothing but trouble — before they 
will admit the ‘saving’ is a mis- 
take. Eventually, the ‘hep’ builder 
gets back to a quality product.” 

SWIMCo’s local promotion has 
been marked with success. Over 
and above normal advertising, the 
best promotion “ .. . is a top- 
notch salesman,” Gurley believes, 
“ . . a man who is familiar ‘to 
and with’ the building trades, a 
fellow who knows carpentry and 
general construction.” 

SWIMCo’s inspired introduction 
of its fabricated aluminum win- 
dow was based on sample sizes, 
which the salesman could take out 
to job sites, where he could show 
them to builders, contractors, and 
architects. 

“After we teased their interest, 
most builders and others in the 
building trades came into our 
showroom to examine first-hand 
the window styles as they would 
appear in a structure.” 

Many a sale, Gurley thinks, can 
be credited to the “ .. . actual 
windows, hung in panels simulat- 
ing cross-sections of walls. The 
builder can judge height and ap- 
pearance, and investigate installa- 
tion techniques and advantages. 

“We had many a bonus sale we 
hadn’t planned on. You see,” he 
explained, ‘““when we made up the 
cross-sections, we included inner- 
wall insulation that we think char- 
acterizes quality building. Often- 
times, the builder would notice the 
insulation, that would lead to a 
discussion, and the discussion pav- 
ed the way for a sale.” 


Initial Investment 

Itemizing SWIMCo’s initial in- 
vestment at the outset of the win- 
dow project, Gurley listed an in- 
ventory comprised of “... extrud- 
ed aluminum parts in six heights 
and six widths; small parts, such 
as screws and hardware, glazing 
bead — all at something around 
$6,000. Add several hundred for 
electrically operated tools — a 
wall-hung glass cutter, cut-off saw, 
screw driver, a one-ton electric 
press that stamps corner joints — 
and something for window glass. 
That’s the outlay, except for work 

(Continued on page 83) 
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This home under construction by Builders Supply Co., Lancaster, S. C., More than 3,500 visitors toured the house at an open house in April. 
is the “Regis,” one of 15 designs available to dealers by the Douglas Builders Supply has built three such houses, plans nine more. This 
Fir Plywood Assn., Lumber Dealers Research Council, and National house has 1,240 square-feet. Board-and-batten siding affords con- 
Plan Service. struction variation 


Home town folks ‘go’ for his 


Packaged-Home Service 


Encouraged by the success of his 
first, three-home venture into com- 
ponent building, C. D. Gregory Jr. 
of Builders Supply Company in 
Lancaster, S. C., is getting started 
on nine more. Ultimately, his com- 
pany expects to use the system for 
all homes built on its 97-lot sub- 
division. 

Builders Supply Co. works from 
plans developed for dealers last 
year by the Douglas Fir Plywood 
Assn., Lumber Dealers Research 
Council, and National Plan Serv- 
ice. To date, designs for 15 differ- 
ent homes have been put out. The 
plans are keyed to the component 
concept in home construction, and 
utilize prefabricated trusses and 
wall sections of fir plywood and 
lumber. Subflooring and_ roof 
sheathing are fir plywood. Exterior 
siding may be plywood (Texture 
One-Eleven, board-and-batten ef- 
fect, or lapped siding), or one or 
more of these in combination with 
brick or masonry. 


Home Planning Center 


Prospective home buyers at 

Builders Supply Co. have their 

choice not only of the 15 designs, 

but of several variations of each. 

At top, ie ype —— — oe —_ a —_ a ti maa was by Gregory maintains a home plan- 

m e 

" yo eon pm inoe-teaen Or case albemden dalam, aban ~ and large nine center at his yard, complete 

color illustrations and floor plans in Builders Supply Co.’s Home Planning Center. (Continued on page 86) 
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This Lu-Re-Co Modular System 


Principal planners of the new series of Emblem Homes designs are (I to r) Sted Wood, DFPA; 
Ray H. Horrell, Lumber Dealers Research Council; Dan B, Sedgwick, DFPA; Laurence S. Higgins, 
Lumber Dealers Research Council; and Bob Blackstock, Blackstock Lumber Co., Seattle, Wash. 


Bel Haven, a 904 square-foot three-bedroom house, has an alternate plan with basement avail- 
able. Kitchen-dining area is arranged to allow direct access to bath and bedrooms without 
walking through living room. This model offers great potential to Lu-Re-Co dealers. 


Lake Forest, a 1,127 square-foot house, has three bedrooms, one-and-a-half baths, and a 
screened front entry. Dining-family room is located directly off kitchen. House is priced for 
lower side of middle income group. House design is unusually flexible. 
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Five home plans — said by one 
veteran lumber dealer to be the 
“best designs Lu-Re-Co has ever 
done” — continue to be featured 
by Douglas Fir Plywood Assn., 
Lumber Dealers Research Council, 
and National Plan Service. 

Designed to fit into the dealer 
home planning center organized 
two years ago, the series is called 
“Emblem Homes.” New designs 
are called the Bel Haven, the Lake 
Forest, the Huntington, the Green- 
briar, and the Madison. 

Homes range in price from $10,- 
000 to $18,000, depending on land 
costs and other local factors. Ac- 
cording to Dan Sedgwick, DFPA 
merchandising director, plans have 
been carefully researched to meet 
today’s sales problems. 

“The ten units in this series,” 
Sedgwick said, “were really kind 
of a showcase developed to dem- 
onstrate wide freedom of design 
permitted by Lu-Re-Co modular 
system when tied to fir plywood. 
With this series of homes, we got 
right down to  bread-and-butter 
items that are just as necessary 
to a home merchandising program 
as the glamour units.” 


Size Range Varies 


Designed by Laurence Higgins, 
Lu-Re-Co’s_ staff architect, the 
homes range in size from 904 
square-feet to 1,322 square-feet. 
Ray Harrell, Lu-Re-Co’s executive 
vice-president, says: 

“These are homes for low and 
middle income markets, which of- 
fer greatest potential to Lu-Re-Co 
dealers and their customers. We’ve 
studied the market closely, togeth- 
er with DFPA and National Plan 
Service, and we think these houses 
will sell on a scale we’ve never 
enjoyed with past designs.” 

Harrell’s prediction has been 
borne out by a number of dealers 
who have experimented with the 
series. According to Robert Black- 
stock, partner, Blackstock Lumber 
Co., Seattle, Wash., the series of 
plans “are the best Lu-Re-Co’s ever 
done.” His yard is currently fabri- 
cating components for the Madison. 

Blackstock has sold trusses, wall 
panels, and complete building 
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Permits Freedom of Design 


“packages” for numerous units to 
Seattle builders. Four other build- 
ers have contacted him to arrange 
purchase of the components for the 
new DFPA-Lu-Re-Co homes. 


Explanation of Plan 


DFPA’s Sedgwick explains the 
joint program like this: 

The plywood association pro- 
duces point-of-sale merchandising 
aids designed to help the dealer 
make the sale. These are elaborate- 
ly done, and the basic kit intro- 
duced a year ago is now used by 
more than 1,000 dealers. 

To backstop the “Emblem 
Homes” series, DFPA offers a big 
counter viewer; large  transpar- 
encies in full color, showing ex- 
terior elevations; a full color con- 
sumer plans catalog; ad mats; and 
radio and TV spot copy. 

The material is organized in 
several ways to fit various in- 
dividual needs. Interested dealers 
are encouraged to write direct to 
DFPA in Tacoma, Wash., for fur- 
ther information. 

Actual plans are available from 
National Plan Service at regular 
rates. Plans with and _ without 
basements, and reverse plans are 
available. For those dealers who 
are not using the Lu-Re-Co sys- 
tem, National Plans also presents 
the plans in conventional detail- 
ing. In that sense, designs are not 
inflexibly tied to the Lu-Re-Co 
method of construction, Sedgwick 
explains. 

However, Lu-Re-Co, acting as 
the designer in the series, provides 
the third point, in the triangular 
effort. The designs give this organ- 
ization a wider range of plans 
adaptable to Lu-Re-Co’s compo- 
nent construction system. It is pos- 
sible to achieve twenty variations 
of the plans by using alternate 
elevations. 

In planning the Emblem Home 
designs, DFPA, Lu-Re-Co, and Na- 
tional Plan Service sampled opin- 
ions from dealers and builders in 
order to develop homes that would 
be sales leaders. Principal program 
planners were Sted Wood, design- 
er-consultant, DFPA; Ray Harrell, 

(Continued on page 86) 


Huntington has three bedrooms and two baths, with floor plan designed so that garage or 
carport forms an “L” to provide a partially screened court. Living room is in rear. Plans permit 
high degree of unobstructed movement through house. Elevations may be alternated. 





Greenbriar includes four bedrooms in just 1,332 square-feet. Kitchen-family room is arranged 
so that dining area may be screened, partitioned, or exposed to living room. A large counter 
in kitchen, an excellent work area, doubles as a snack bar for children’s lunches. 


Madison contains three bedrooms in floor space area just under 1,000 square-feet. Front eleva- 
tion spreads across lot for 60 feet, with a large covered porch providing an attractive entry. 
Porch and carport locations can be varied 
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J. Meade Tolleson of Tolleson Lumber Co., Perry, Ga., at right, accepts wooden plaque from 
Perry mayor, memorializing his civic contributions as active lumberman for forty years. 


Just Call Him ‘Pacemaker’! 


Forty-year veteran lumber dealer 
indicates intention of chalking up another 
successful lumber-production period. 


On a simmery, peach-ripening day 
last June, in the south central 
Georgia town of Perry, some 75 
lumbermen and building supply 
dealers — with the town’s mayor 
in tow — gathered at a noon bar- 
becue to pay honor to a colleague. 

The colleague was President J. 
Meade Tolleson of the Tolleson 
Lumber Co., Perry. Sponsor of the 
barbecue was the Perry Industrial 
Development Council. And _ the 
occasion marked Tolleson’s 40th 
year in Perry’s lumber industry, 
for which he was presented a 
wooden plaque “for outstanding 
service and contribution to the 
development of Perry.” 

Tolleson probably to indicate 
that he had every intention of 
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chalking up another 40-year period 
of progressive lumber production 
— in turn seized the occasion to 
unveil officially a “spanking-new” 
pressure-treating plant, capable of 
producing 8,500 board feet of lum- 
ber per charge, and now making 
readily available throughout the 
area ‘““‘Wolmanized” pressure-treat- 
ed lumber. 


Agreement Terms 


The plant, erected under direc- 
tion of Koppers engineers, was 
result of a license granted to 
Tolleson by Koppers Co., Inc., of 
Pittsburgh, Pa. Under agreement 
terms, the firm will produce pres- 
sure-treated lumber, using ‘“Wol- 

(Continued on page 84) 
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Tolleson Lumber, among section’s most up-to- 
the-minute building supply firms, boasts spa- 
cious parking area, out of downtown conges- 
tion. 





Some 75 south central Georgia lumber dealers 
turned out for Tolleson barbecue and tour of 
firm’s new pressure-treating facilities. 


This 6’ x 50’ pressure-treating plant aver- 
ages 8,500 board feet of “Wolmanized” pres- 
sure-treated lumber per charge-load. 


A tram car load of treated Southern yellow 
pine emerges from cylinder, then is stored 
for air-drying in pole-type shelter, below. 
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‘Growing Their Own Hardboard 


Primarily known for its line of 
hardboard products, the Masonite 
Corp. likewise operates one of the 
country’s largest “farm” systems. 
The crop is wood. 

The company’s forestry depart- 
ment “farms” thousands of acres 
in Mississippi to provide the com- 
pany’s recently-expanded Laurel 
mill with a continuous supply of 
raw material. The scientifically- 
controlled program includes plant- 
ing of seedling, routine inspection, 
harvesting, and transportation to 
the mill for processing. Masonite 
has been conducting a comprehen- 
sive tree planting program since 
1937. 

Every year, foresters plant from 
one to three million seedlings, de- 
pending upon available supply to 
maintain a long-range supply of 
logs for the Laurel operation. 
Most trees planted are pine, al- 
though other hardwoods have been 
planted in recent years. 


State Produced Seeds 


All of the seedlings are produced 
by the Mississippi Forestry Com- 
mission nurseries, and transported 
by truck to planting crews in the 
field. Samples of the seed are sent 
to the Forest Seed Testing Center 
at Macon, Ga., for germination and 
purity tests. This enables the nurs- 
ery to plant the right amount of 
seed in a given area, assuring a 
proper density in seed beds. 

Seedlings are produced by the 
state on a contract basis. The seeds 
are planted in March and removed 
from the beds, graded for quality, 
and baled for delivery during the 
winter planting season. 

In the South, tree planting is 
done during the winter, beginning 
in December and ending by early 
March. Plants can stand trans- 
planting better in winter, because 
they are in a dormant condition. 
By planting in the dormant sea- 

(Continued on page 86) 





Chief Forester J. S. Olden, above right, of Ma- 
sonite Corp.’s Laurel, Miss., forests, checks 
a newly-planted seedling in one of the com- 
pany’s vast timberlands. After maturity, the 
tree will be cut, sawed into logs, and taken 
to the company plant at Laurel for processing. 

The log-bearing truck, at right, toting a 
“harvested crop” through a thickly-wooded 
tree farm, heads for the Laurel mill, where 
wood is stored before processing into Presd- 
wood. 
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INDUSTRY NEWS 





ONCE THEIR PLANE, NOW THEIR TRADEMARK — Memory of the old “bent-wing” Corsair, 
now long out to pasture, warms many a heart among World War II Navy and Marine Corps pilots 
who fought Japanese from Guadalcanal to Okinawa. And such was the case with “top brass” 
of the Piedmont Co. of Douglasville, Ga. — reportedly Dixie’s newest roofing manufacturer — 
who unanimously chose a front-view outline of the “bent-wing” Corsair as company trademark, 
with title “Top Cover” as proper trade name for its asphalt roofing. The “Protection from 
Above!” slogan, too, was a natural tie-in with name. Above is a trio of Piedmont officers — 
all ex-Marine Corsair pilots — who pose with momentoes of their war days. They are (I to r) 
L. D. Sheridan Jr., vice-president and sales manager; Louis Trousdale (kneeling), secretary- 
treasurer; and John M. Massey, executive assistant. 


Kaiser Launches Program 
Promoting Aluminum Usage 


Kaiser Aluminum & Chemical 
Corp. has launched a comprehen- 
sive marketing and development 
program to promote aluminum in 
building material among home 
buyers through the nation’s home 
builders. 

Advantages of 21 aluminum re- 
sidential products, including sev- 
eral newly-developed, are demon- 
strated in a model home near 
Washington, D. C. Built by W. 
Evans Buchanan, prominent area 
builder and secretary of the NAHB, 
Woodlark is the first large-scale 
builder home constructed as a re- 
sult of the company’s expanded 
residential program. 

Total aluminum usage amounts 
to more than 1700 pounds, includ- 
ing 700 pounds in a newly-devel- 
oped roof. The 21 aluminum prod- 
ucts in the home, selected from 
35 considered practical and eco- 
nomical, contain three specially 
designed products — Bermuda 
roofing panels, vented end gables, 
and soffits. 
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Detroit Plant To Produce 
Koppers’ “Sandwich Panels” 


A development plant in Detroit, 
Mich. to mass-produce a new type 
of ‘sandwich panel” for residential 
construction has been announced 
by David L. Eynon Jr., vice-presi- 
dent and general manager of the 
Plastics Division of Koppers Co., 
Inc. 

The company expects to lease 
and equip about 133,000 square 
feet of space in the former Hudson 
Motor Car plant for producing Dy- 
lite panels for approximately 1,500 
homes annually. Dylite is Koppers’ 
trade name for its expandable 
polystyrene, utilized in sandwich 
panel cores. 

Dylite panels consist of cores of 
expandable polystyrene, laminated 
to building materials such as ply- 
wood, aluminum, Masonite, or 
gypsum board. Until the Detroit 
plant is in operation, Koppers will 
continue to make a limited number 
of the laminated polystyrene sand- 
wich panels for experimental use 
in its development laboratory at 
Kobuta, Pa. 
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CONVENTION 
CALENDAR 





OCTOBER 17-18: Oklahoma Lum- 
bermen’s Assn., Municipal Auditori- 
um, Oklahoma City. Exhibits. 


NOVEMBER 14-17: National Re- 
tail Lumber Dealers Assn., Cleve- 
land, Ohio. Exhibits. 


NOVEMBER 16 - 18: National 
Building Material Distributors Assn., 
Edgewater Beach Hotel, Chicago, II. 


NOVEMBER 16-18: Southern Sash 
& Door Jobbers Assn., Shamrock 
Hotel, Houston, Texas. 





TECO Washington Lab 
Closes After 16 Years 


Concluding 16 years of opera- 
tion, the Washington phase of the 
Timber Engineering Co. laboratory 
operations will cease this winter. 

The change is a step in a course 
charted by TECO board of direc- 
tors in 1958, directing efforts to- 
ward testing, quality control, and 
mass lumber markets. 

Plywood quality control and 
testing work by company labora- 
tory men in the Northwest will 
continue, with augmentation of 
Western facilities to better serve 
present and future clients. 

Vice - President William  H. 
Scheick will continue in charge 
of technical activities. Action by 
the board does not affect TECO’s 
engineering and products sales 
activities under the direction of 
Vice-President Ralph H. Gloss. 


Network TV to Feature 
Reynolds’ ‘Home Week’ 


Reynolds Metals Co. will pro- 
mote ‘National Home Week” on 
“Walt Disney Presents,” Aug. 21, 
over the ABC television network. 

Reynolds, whose nationwide 
House of Ease program reportedly 
is the largest ever launched to in- 
troduce aluminum for home build- 
ing, is now working with leading 
builders in 60 cities. 
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the ideal metal roofing nail 


“=m SEALS ITS OWN HOLE! 


e ALSO AVAILABLE ei ’ *Made under patent number 2077784 
IN RINGSHANK { 
AND SCREWSHANK The ideal roofing nail in the ideal package—handy 50- 
pound Nail Caddy. 

Sell this nail with the full assurance that it can’t be 
over-driven; that its head will not fly off because of con- 
traction or expansion of roofing during weather changes 
or high winds; that the lead head will spread and seal the 
nail hole to prevent leaks. 

Display DixisteEL Lead Head Nails where customers can 
see them—and watch sales grow! 

Order from your wholesaler or jobber. 


® Free samples on request! 


Packed in 50-Pound Nail Caddy 


EASY TO DISPLAY @ EASY TO HANDLE EASY TO STORE 
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SELF-SEALING FLASHING 


Elastic flashing, Saraloy 400, is of- 
fered by Dow Chemical Co., Dept. 
SBS, Fulton National Bank Bldg., 
Atlanta, Ga. 

Saraloy reportedly is easy to ap- 
ply, bonding to any surface. Its elas- 
ticity permits perfect fit around 
vents, masonry, corrugated roofs, and 
windows. Self-sealing, it is said to 
form watertight seal around nails. 

Sold in flexible sheet 36” wide and 
containing 100 sq. ft. 

Write H1 on reply card, page 67. 


MIRROR-CABINET SET 


Hollywood mirror-cabinet combina- 
tion is announced by Miami Cabinet 
Division, Philip Carey Mfg. Co., 
Dept. SBS, Middletown, Ohio. 


Cabinet, attached to mirror bot- 
tom for easy access, has projecting 
shelf. Entire unit hangs on wall. 
Cabinet top is embossed stain- and 
soil-resistant anodized aluminum. 
Copper-protected mirrors guaranteed 
for five years against silver spoilage. 
Frames are stainless steel. 

Dimensions are: widths, 18%” to 
48%”; height, 32”; depth, 4%”. 

Write H2 on reply card, page 67. 
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To insure prompt reply to your 
request for additional data on new 
products, booklets, and advertise- 
ments in this issue, be sure to 
inelude your name and address on 
the S-B-S postage-free insert card 
on page 67. 











PAPER-BACK METAL LATH 


Paper-backed metal lath, designed to 
help machine plasterer do job faster, 
cleaner, and more economically, is 
announced by Alabama Metal Lath 
Co., Dept. SBS, P. O. Box 992, 
Fayette Ave., Birmingham, Ala. 

Machine plasterer is said to speed 
up production from 15 to 25 per cent. 
Special adhesive attaching paper to 
metal lath allows paper to give un- 
der pressure. Plaster flows around 
mesh, embedding steel and giving 
monolithic slab. 


Available on both flat rib and dia- 
mond mesh laths in standard 30 lb. 
kraft paper. Other backings can be 
attached — polyethylene, water- 
proofed, fireproof, and heavier kraft 
papers. Product is approved by 
Southern Building Code Congress. 

Write H3 on reply card, page 67. 


ALUMINUM SCREEN DOOR 


Californian aluminum screen door 
— said to be so well constructed 
that it is bug-proof, stronger, and 
longer wearing — is available from 
the Weather-Proof Co., Dept. SBS, 
Litchfield, Il. 

Wepco’s Californian screen door 
comes complete with built-in push 
bars, and expander channels, which 
reportedly afford easy installation 
and perfect fit. A vinyl door sweep 
is built in to help keep out dust 
and dirt. 

Packaged completely assembled, 
door comes with all hardware, in- 
cluding closer, latch, and hinges. It 
is available in popular sizes from 
30” to 37” widths, 78” to 85” heights. 

Write H4 on reply card, page 67. 


LIQUID TERMITE KILLER 





























Bird & Son, Inc., Dept. SBS, East 
Walpole, Mass., offers new termite 
killer, said to be scientifically proved 
as sure death to termites. 
Company recommends _ termite- 
proofing home when building begins. 
One-part Bird Termibar is diluted 
with 59 parts water; narrow trench 
is dug along outside of foundation, 
no deeper than top of footings; trench 
is drenched with product, soil is then 
replaced and backfill drenched. 
Write H5 on reply card, page 67. 


SELF-ADJUSTING WRENCH 


Self-adjusting wrench is announced 
by Wheeler Mfg. Corp., Dept. SBS, 
Ross Rd., Ashtabula, Ohio. 


Wrench features unique sliding 
lower jaw that automatically tight- 
ens grip as more force is applied. 
It reportedly will not slip, yet in- 
stantly releases on backstroke for 
quick, easy removal. Sliding jaw 
automatically takes up slight varia- 
tion of adjustment resulting from 
rough handling. 

Available in full range of sizes 
from 10” to 24”. 

Write H6 on reply card, page 67. 
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One of the big differences between 
quality-built window units and those 
which do not conform to Department 
of Commerce standards shows up in use. 
It is the window units which continue 
to operate freely in any weather and 
give enduring protection against infiltrat- 
ing cold, dirt and dampness that prove 
their real value. Such window units also 
support the integrity of your builder 
customers, and increase your own volume 


and prestige. 
WHICH are the best Logically then, the window units you 
. . sell should be equipped with MetaLane 
WINdOW UNItS — weatherstrip because its weathertight- 
ness is permanent; it will never cause 
for you to windows to stick or bind; it will not 
corrode, wear, or stain masonry and 
sell 2 woodwork. Made from aluminum alloy 
‘ nearly twice as strong as other aluminum 
weatherstrip materials, MetaLane® proc- 
essing includes extras beyond ordinary 


anodizing, plus impregnation with non- 
staining lubricant. 
Insist on MetaLane-weatherstripped 
Complete Window Units from your Sash 
and Door Jobber because they are the 
best you can sell. 

an plus 

Cc 

ZY “Originator of 
anodized aluminum 


weatherstrip 























MONARCH METAL WEATHERSTRIP CORP. + 6343 ETZEL AVENUE + ST. LOUIS 4, MISSOURI 
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FIBERGLASS PANEL 


Reinforced fiberglass “designer 
group” panel is introduced by Bar- 
clite Corp. of America, Dept. SBS, 


) 385 Gerard Ave., New York 51, N. Y. 
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New patterns include “Our Town,” 


| “Venetian,” and “Florentine Lace.” 
® Designs 


have been permanently 
embedded between fiberglass sur- 
face. Available in lightweight and 
structural gauges, varying panel 
widths. 

Write H7 on reply card, page 67. 


POLYETHYLENE FILM 


Seamless polyethylene film up to 40’ 
wide — said to be widest available 
in the industry — is offered by 
Kordite Corp., Dept. SBS, Macedon, 
N. Y. 





Addition of 24’, 28’, 32’, and 40’ 
super-width film for construction and 
farm use makes available a full 
range. 

Packaging 6’ to 20’ edgeprinted 
film in cartons, Kordite will soon 
add 24’, 28’, 32’, and 40’ widths also. 
Film will be four-folded in each 
standard dispenser. 

Write H8 on reply card, page 67. 


STAINLESS STEEL SINKS 


Ledge type sinks, 20-gauge chrome 
stainless steel, are offered by Uni- 
versal-Rundle Corp., Dept. SBS, 
New Castle, Pa. 


The Captain is 32” x 21” double- 
compartment flat rim sink with 
four-hole ledge for spray fitting. 
Corporal is single compartment 24” 
x 21” flat rim sink with four-hole 
ledge for spray fitting. 

Write H9 on reply card, page 67. 


SUN-BOW CUPOLA 


Sun-Bow cupola is introduced by 
Garland Mfg. Co., Dept. SBS, 10533 
Gratiot Avenue, Detroit 12, Mich. 

Weight problem purportedly is 
eliminated through use of lifetime 
aluminum. Assembly is simplified 
with ready-cut parts, fitting any roof 
slope. Aids ventilation, air flowing 
through freely. 





Copper-colored dome on _ white 
body is surmounted by weathervane, 
available in four types. It stands 31” 
high and is 24” square. 

Write H10 on reply card, page 67. 





IMPROVED Onbulaire, iii aden 


INSULAIRE more than meets the most rigid Federal specifications 


or any other that calls for a FIRST quality permanent mineral wool. 
Each bag or tube is FULLY guaranteed. SATISFACTION is a must 


when you handle INSULAIRE. 


Standard sizes readily avatlab 


Odd sizes on reguest 


24 HOUR TRUCKING DELIVERY IN MOST CASES 








For complete information 
write or telephone today to 


INDUSTRIAL PRODUCTS CO., INC. 
MT. PLEASANT, TENNESSEE 





PHONES — DR 9-3227 - 3228 





For more details on above items, use Coupon on Page 67 
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You Can 
Get The Best 


INSTITUTE 
i 


MASTER. 


TRACE MARE 


MASTER-MATIC is the 


deluxe model 


construction quality be- 
compare 


yond 


INSIST ON MASTER METAL WEATHERSTRIPS 
AND METAL SASH BALANCES 


Buy From The Thirty-Three Year Old Leader 
In Quality, Originality And Service 


You gain an immediate competitive selling edge by carrying win- 
dows equipped with Master Metal strip balances. They give you 
the ideal combination of the very best in quality, manufacturing 
experience, and performance. All available at the same price you 
pay for imitations. Master Metal — the originators of the spring 
type sash balance — pays off immediately with better, easier-to- 
install windows that sell faster. 

Master, the symbol of quality everywhere, backs up its dealers 
with prompt delivery and sales services throughout the southern 
area. No order is too small or too large to receive our most prompt 
and careful attention. Write or call for complete details. Your 
inquiry will receive prompt attention. 


MASTER METAL STRIP SERVICE, INC. 
1718 N. Kilbourn Ave., Chicago 39, Ill. Phone: CApitol 7-1940 


MASTER-THRIFT is the 
featuring perfect budget priced 
model one-piece econ 


It’s omy unit for pre-fit 


made of heavier gauge 
metal than any other 
s the ideal one 
piece combination 
model to cut window 


make. It 


windows. It offer 
datem ol iiherlamelehaelalieler: 
of the proven Master 
plus -it’s efficient 
and easy to install 


line 


costs, greatly improve 
window quality 











U. S. PATENT 
NO. 2,760,265 


GiARED PLASTIC SHEAR 


DEALERS! RENT & SELL THE WORLD'S MOST 
EFFICIENT PLASTIC CUTTING HAND-TOOL 


DIXIE’S NEWEST 
ROOFING MANUFACTURER 











FEATURING 


“TOP COVE 


ASPHALT ROOFING 


Quality Products — Fast Service 


The revolutionary Draco Plastic Shear will boost your 
plastic laminate sales by making it easy for carpenters, 
cabinetmakers, do-it-yourselfers... anyone... to cut 
and trim all synthetic resin materials and laminated 
plastic sheeting. Cuts clean straight-line, curved or 
circular patterns...Leaves a smooth mill-edge... 
saves time, labor, material. Share in the profit poten- 
tial of the revolutionary Draco Plastic Shear. Write 
today for complete information. 


RETAIL PRICE $38.25 FULLY GUARANTEED 


DRACO DIVISION 


Neila L. E. Birbach Associates, Inc. 
IEDMONT com PANY CORACD 1130 Main Street « Maiden, Mass. 


i ' 


For more details on above items, use Coupon on Page 67 


Georgia Owned — Georgia Operated 
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P. O. BOX 577 DOUGLASVILLE, GEORGIA 
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SASH LIFT OUT FOR CLEANING! Andersen Pres- 
sure Seal Windows have easily removable sash. Just depress 
thumb levers and sash float freely in runs. Raise or lower 
easily, or lift out for cleaning. 
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es 
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_ any room windows are often the most 

noticeable, the most important, feature. That’s why 
quality builders are turning to Andersen for window units 
that are right for either modern or traditional design. 


The Andersen Window Pressure Seal Units shown 

here are an example of how quality windows add livability 
to a home. The traditional American decor is completed 
by the warmth of wood sash and frames. 


Get complete facts“on the profit possibilities 

with Andersen wood Window Units from any of the’ 
distributors listed. Or write Andersen Corporation, 
Bayport, Minnesota. 





Andersen Windows! 


Quickly available from complete stocks of these distributors: Ww? 


ALABAMA KENTUCKY Toombs & Co., Springfield 
Birmingham Sash & Door Co., Birmingham Huttig Sash & Door Co., Louisville NORTH CAROLINA 
Weyerhaeuser Distributing Yard, Louisville Huttig Sash & Door Co., Charlotte 


LOUISIANA TENNESSEE 


Davidson Sash & Door Co., Alexandria, Lafayette Huttig Sash & Door Co., Knoxville and Nashville 
and Lake Charles Memphis Sash & Door Co., Memphis 


ag ae —_— United Sash & Door Co., Baton Rouge TEXAS 
” New Orleans Sash & Door Co., New Orleans Huttig Sash & Door Co., Dallas 


KANSAS MISSOURI VIRGINIA 
Rock Island Wholesale Co., Wichita American Sash & Door Co., Kansas City Morgan Millwork Co., Arlington 
Rounds & Porter Co., Wichita Huttig Sash & Door Co., St. Louis Hi Sash & Door Co., Roanoke 


Andersen \Windowalls 


TRADEMARK OF A SEN CORPORATION 


FLORIDA 
Huttig Sash & Door Co., Jacksonville 


ANDERSEN CORPORATION ¢ BAYPORT, MINNESOTA 
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JOHNSON. 


Portable 
bulk 
cement 
plant 
on 


wheels! 


| 


For more details on above items, use Coupon on Page 67 


see Porto-Silo 


2 sizes: 263-bblI. capacity 
(8’ dia. x 35’ high) and 
350-bbi. (9’ x 35’). 


180-bbl.-per-hour, self- 
contained elevator with 
7% h.p. head drive. 


Detachable cement un- 
loading screw conveyor. 


Receiving hopper for rail 
car or bottom-dump 
trucks. 


Fittings, connections for 
optional discharge chute, 
atcher, and aeration. 


Optional 
equipment: 


% h. p. air 
compressor. 


Detachable 
discharge 
chute, cement 
valve. 


1500-Ib. ce- 
ment batcher 
with detachable platform. 


Axle, wheels, tires, air- 
brake towing assembly. 


Self-erecting columns 
with sheave blocks for 
erection by winch truck. 


Johnson Porto-Silo offers two-way flexi- 
bility for accurate high-speed batching: 
(1) with optional 1500-lb. cement batcher 
and operator platform (above) . . . or (2) 
as shown at left, it can be teamed with 
the Johnson Tumbleweed, a big-capacity 
batcher on wheels. 342 cu. yd. Tumbleweed 
has 166 cu. ft. capacity. Hopper exten- 
sion panels increase capacity to 5 cu. 
yds. — 239 cu. ft. 20,000-Ib. dial scale 
rotates for easy-reading visibility in any 
direction. Tumbleweed also has inclined 
24” belt conveyor, weather-tight steel 
cover, built-in 1%’ water meter and 
piping for charging transit-mix trucks. 











STORM-SCREEN DOOR 


Combination all-aluminum storm 
and screen door, weatherized to keep 
out rain and snow in winter and to 
let in fresh air and sunshine in sum- 
mer, is offered by Paul Argoe 
Screens, Dept. SBS, P. O. Box 423, 
North, S. C. 

Deluxe heavy-duty extruded alu- 
minum storm-screen door is report- 
edly lightweight and easily installed. 
Two glass inserts and two screens 
are interchangeable with seasons. 
Corners are mitered for beauty. 
Bonderized steel corner gussets pro- 
vide frame strength, rigidity. Heavy 
Z-bar gives greater strength and as- 
sures full protection against wind 
and water leakage. 

Write H11 on reply card, page 67. 


FLOOR RESURFACER 


Superior resistance to liquids, chemi- 
cals, and mechanical abuse is claim- 
ed for Emeri-Epox, a fast setting 
flooring material introduced by Wal- 
ter Maguire Co., Inc., Dept. SBS, 60 
East 42nd Street, New York 17, N. Y. 
It is recommended for topping or 
resurfacing concrete, wood, tile, 
stone, brick, and metal flooring, and 
for setting tile. Emeri-Epox combines 
specially - graded emery, originally 
intended for heavy-duty industrial 
concrete, and an epoxy resin. This 
combination is said to produce ab- 
rasive, slip-proof surface, resistant 
to abrasion and mechanical shock. 
Material is applied in thicknesses 
from 1/16” to 4%” and can be feather- 
ed to membrane-thin edge. It is 
available in 17%-pound pail and 
122%-pound drum. Standard colors 
are gray, tile red, and tile green. 
Write H12 on reply card, page 67. 
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PLASTIC-CUTTING SHEAR 


Shear for cutting plastic is intro- her e 4 the 


duced by Draco Div., L. E. Birbach T 
Associates, Inc., Dept. SBS, 1130 
Main St., Boston-Malden 48, Mass. o d 
ceo 7 IL window 
you can fabricate.. 


— * EASIER 
Key In Master - oe FASTER 


Frame 








Shear reportedly cuts easily — a 
regardless of hardness or brittleness . Sala 
— all types of synthetic resin mate- i * M oO R E 

ial to 3/16” thick : g duane 
rials up to 3/ ickness ECONOMICALLY 


Precision-engineered Draco shear, SCHLEGEL ‘ 
weighing 1 lb., is easily attached to Woven Pile ial 
any %” drill. Knives and blades are Weather- * LOW COST 
special alloyed steel, designed for | stripping 
500-hour service before resharpening. P TOOLING 
Parts standardized and interchange- 
able. Cutting speed is approximate- 


ly 11 feet per minute. 
Write H13 on reply card, page 67. 








EXPANSION BOLT SHIELD 
A self-drilling expansion shield has = 4 = SSS ay EXTRUDED ALUMINUM 


been added to its line of masonry 


anchoring devices by Arro Expan- | TE = : z ———> TILT WINDOWS 
sion Bolt Co., Dept. SBS, Marion, | NTIS SSS a 
Ohio. La OFFER THESE ADVANTAGES 


Silver King comes in variety of 
sizes from 3/16” through %” and in 
four different types for various ap- 


plications. ¥ i 
Write H14 on reply card, page 67. © Sinteedes Sections 
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@ Low Cost Tooling Picture Window @ Drop-in Vinyl Glazing 


Frames to Match © Burglar-P Stecte 
Simplified Assembly at Sill 
@ Blind Stop or Over- Only Small Inventory 

Lap Installation Needed 


MASTER TRU-MITRE BOX 








With only a small inventory of five Vulco Extruded Alumi lineals you can 
Master Baayen box, — | fabricate any size Vulco Tilt Combination Window easier and as economically 
any ordinary saw, is offere y : ; . acl d dri 

W. A. Gerrard Co., Inc., Dept. SBS, as any tilt window produced. With only six hand tools and a screw driver 
4400 Lyndale Ave., North, Minne- 
apolis 12, Minn. tion are furnished. 


you’re in business the Vulco way. Complete instructions on simplified fabrica- 


A Leeder in the Industry since 

1945. Member: Screen Manutac- 

turers Associ 

QUALITY bination Storm Window and Deor 
GUARANTEED Institute. 





METAL PRODUCTS, Inc” 


2801 6th Avenve, South, Birmingham, Alo 
NEVER gout COMPETITOR 


Mitre-box accommodates material SALES OFFICES: Atlanta, Ga.; Birmingham, Ala, Chicago, !!!.; Liberty, Mo.; Los Angeles, Calif 
of various thicknesses to 5” capacity. Mountainside, N. J; New Smyrna Beach, Fla; New York City; Tyler, Tex 
Simple thumb lever releases lock 
for easy one-hand indexing. Saw 
guides and frame are cast aluminum 
for lightweight portability, complete 
unit weighing nine lbs. 


To: Vulcan Metal Products, Inc. CHECK ITEMS OF PARTICULAR INTEREST TO YOU 
Dept. SBS 

SCREENS | DOORS | WINDOWS | ENCLOSURES 
280! 6th Avenue, South, L | L _} ai 
Birmingham, Alabama MAME 


i i Please send me complete information 
Se. come annem: Se about VULCAN Quality Products and 


0° to 45° angle, index lock securing VULCAN Service. No obligation. city STATE 


right and left at 0°, 7%°, 30°, and 45°. 
Wels: B18 en-venly cock; aes 61. SanSeeseGesSeeenenasaess©9sssseseeuneeeeeeucesccnd 











ADORESS 
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FIRE-RESISTANT PAINT 


Fire-resisting paint — said to snuff 
out flame and eliminate smoke 
chemically — is offered by Nor- 
Chem Products, Inc., Dept. SBS, 27 
Haynes Ave., Newark 12, N. J. 


Another good reason why it pays to be a | Dickey) Dealer 


John A. Arnold, 
Manager, 

Best Supply Co., 
Chattanooga, 
Tennessee 


Photograph shows results of two 
minute blowtorch test upon two 4” 
thick panel. Panel (right) was un- 
painted; left panel had been “Fire- 
proof” painted. 

Applied to metal surface, “Fire- 
proof” reportedly prevents rust and 
corrosion, eliminates “sweating” on 
pipes. Available in exterior and in- 
terior finishes. 

Write H16 on reply card, page 67. 


LOCKSET CREATION 


Sonic lockset is introduced by Med- 
alist Hardware Division, National 
Lock Co., Dept. SBS, Rockford, I]. 


“We sell fast, easy installation 
with the Dickey Coupling” 


“Plumbers ask for...and we sell...the Dickey compres- 
sion-type Coupling. It gives them low cost construction 
and trouble-free, root-resistant, watertight house sewers”’ 
That’s how Best Supply Co. turns its stock of Dickey 
Perma-Line® Clay Pipe and the Dickey Coupling. You 
can do it, too. Remember, with this Dickey Coupling, 
in a wet trench...even under water...plumbers make 
watertight joints in seconds. And every joint is flexible 
...-holds tight even under normal deflection. For house 
sewer construction without “call-backs;’ sell the Dickey 
Coupling on Dickey-Perma Line Clay Pipe. 


Providing improved sanitation for better living 


sanitary 
ICKEY :::::- 
clay pipe 


Ww. S. DICK EY CLAY MFG. Co. 


Birmingham, Ala 
St. Louis, Mo, 


Chattanooga, Tenn, Kansas City, Mo, Meridian, Miss, 


San Antonio, Tex. Texarkana, Tex.-Ark, 


lf it's made of clay it's good...if it's made by Dickey it's better 


For more details on above items, use Coupon on Page 67 





Sonic lockset is offered in bright 
brass, dull brass, dull bronze, satin 
aluminum, bright or dull chrome, 
and split finishes. 

Larger rose (2-9/16” dia.) permits 
installation in 1%” to 2%” bored 
hole. Locksets are supplied with 
standard 2%%” backsets. All include 
panic-proof for easy opening in 
emergencies. 

Write H17 on reply card, page 67. 


HARDWOOD PANELING 


Harbor Plywood Corp., Dept. SBS, 
Aberdeen, Wash., has introduced 
prefinished hardwood paneling with 
infra-red baked-on finish. 

Baked-on process is said to give 
paneling hard, durable surface, su- 
per-resistant to scratches, stains, 
mars, and moisture. Each panel is 
back-sealed to provide extra stabil- 
ity. 

Selection includes royal gum, dove 
grey ash, Philippine mahogany, trop- 
ical cativo, colonial cherry, American 
black walnut, royal birch, golden and 
platinum oak. Item comes in 4’ x 7’, 
8’ and 10’ panels, matching moldings 
and stains available. 

Write H18 on reply card, page 67. 


SLIDING WINDOW 


Four-track sliding window, with 
storm and screen tracks in single 
frame, is introduced by Capitol Prod- 
ucts Corp., Dept. SBS, Mechanics- 
burg, Pa. 


Storm sash or screens supplied 
at installation, or when required 
by home-owner. Window available 
in complete range of sizes, includ- 
ing “picture window” combinations. 
Prime window and storm sash have 
full vinyl weatherstripping to as- 
sure noise-free, air-tight fit. 

Write H19 on reply card, page 67. 
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RUBBER PAIL 








j 


Twelve quart contractor’s pail, For- 
tex N100-12, is introduced by Cau- 
chotex Industries, Inc., Dept. SBS, 44 
Whitehall St., New York 4, N. Y. 
One-piece molded rubber rein- 
forced with fabric, pail is claimed 
to withstand severe punishment 
without losing shape — will not 
leak, crack or bulge. Reportedly re- 
sistant to lime acids, salt water, 
chemicals, and compounds, pail is 
graduated in quarts and half-gal- 
lons for controlled measuring. 
Write H20 on reply card, page 67. 


MASTIC CARTRIDGE 


One-quart quick-spread mastic car- 
tridge container sufficient for install- 
ing up to seven sq. ft. of tile is 
introduced by Vikon Tile Corp., 
Dept. SBS, Washington, N. J. 





Cartridge permits direct applica- 
tion of mastic to wall. Leaves noth- 
ing on sides or edges to be thrown 
away. Pusher tube is installed by 
removing front cap of cartridge, in- 
serting tube in special recessed area 
at tip. Cap can be replaced, sealing 
left-over mastic for future use. 

Write H21 on reply card, page 67. 
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Majestic CHAR-GRILL 


BUILT-IN BARBECUE GRILLE 
® Models for gas or charcoal 
® Build into masonry, wood or metal kitchen cobints 
® Large, deep, effective vent-hoods 


Majestic Char-Grill sales prove that barbecues (espe- 


cially built-ins) are going over BIG! And Majestic 


is ready with models, fuels and accessories to meet 
all buyers’ demands. Char-Grill units are ruggedly 
built, thickly insulated to meet all requirements, and 
handsomely finished and trimmed. Write for literature 


_ on grilles, vent-hoods, grille covers, electric spits and 


venting attachments. 


Majestic 
OUTDOOR-INDOOR 


FIREPLACE UNITS 


Strongly framed with angle iron steel. 
Bottom grates can be raised or lowered 
for wood or charcoal fuel. Doors, door 
frames and grates are cast iron. Draft regu- 
lators in upper and lower doors. Four different 
models — six different sizes! Display a sample of 
each for barbecue sales! 
wits ; ees a oa 
SALES AIDS THAT REALLY SELL: Big 76-pg. FIREPLACE AND 
BARBECUE BOOK is excellent sales stimulator and promotion 
premium. Also get our special deal on simulated brick Char- 
Grill display. Write now for complete details. 


The Majestic Co., Inc. 


414-EB Erie Street, Huntington, Indiana 
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D-1-Y CEMENT MIXER 


D-I-Y cement mixer is offered by 
KOL, Inc., Dept. SBS, 2323 Ellis Ave., 
St. Paul 14, Minn. 

Complete unit packs KD in five- 
gallon pail, doubling as mixing drum. 
It is lightweight — 22 lbs: — and 
takes two sq. ft. set up. Can mix 
eight cu. ft. of concrete every hour 
without wheelbarrow, mortar box, 
or hoe. Mixes 50 lb. in two minutes. 
Said easily cleaned and carried. 
Needs no fastening down, but oper- 
ates anywhere. 

Write H22 on reply card, page 67. 


ALUMINUM PUSH BARS 


Low-cost aluminum push bars and 
pulls, cut to length on job, is an- 
nounced by Ideal Brass Works, Inc., 
| Dept. SBS, 250 E. 5th St., St. Paul 
1, Minn. 











Solid 38” x 1%” bars combine 
with end brackets for doors to 42” 
wide. Extruded aluminum is Park- 
erized, with silver aluminum base 
coat and finish coat of clear, super- 
hard enamel. 


62 


Deluxe assembly has push bars 
on both sides of door. Economy set 
has push bars on inside and pull on 
outside. 

Write H23 on reply card, page 67. 


SWING REPLACEMENT PARTS 


Swing set replacement parts are of- 
fered by Nixdorff-Krein Mfg. Co., 
Dept. K-SBS, 916 Howard St., St. 
Louis 6, Mo. 


PS On 


Swing bearing kit, No. 312W-BK 
consists of two eye-bolts with nuts 
and lifetime nylon bearing and two 
“no-turn” lock washers. 

Swing chains kit, No. 1056-CK has 
two pieces, 6’ galvanized, smooth fin- 
ish wire chain. 

Swing seat bracket kit, No. 2122- 
VK, costing 60c, has two pieces 
sturdy “V” type seat brackets for 
wood or steel seats, with nuts. 

Write H24 on reply card, page 67. 


WALL TILE ADHESIVE 


A plastic and ceramic wall tile ad- 
hesive that reportedly allows up to 
12 hours working time and _ sub- 
stantially increases job life has been 
developed by Armstrong Cork Co., 
Industrial Division, Dept. SBS, Lan- 
caster, Pa. 

G-386 adhesive is short, buttery, 
easy-spreading white rubber-based 
composition that is said to remain 
permanently elastic and rubbery. It 
reportedly does not oxidize, bleed 
from joints, discolor, or become hard 
and brittle with age. 

Designed for installing polystyrene 
wall tiles or extruded polystyrene 
panels, G-386 reacts chemically with 
back of plastic surface after pro- 
longed contact to form an insepar- 
able bond. It permits setting of tiles 
as long as 12 hours after cement is 
spread. 

Write H25 on reply card, page 67. 


SLIDING DOOR FRAME 


Sliding door frame, said to permit 
adjustment without removal, is an- 
nounced by Bodell Mfg. Co., Dept. 
SBS, El Cajon, Calif. 

EZ Just reportedly can be hung 
three times faster and adjusted after 
installation by turning two easily- 
reached screws. Error in hanger 
placement will not affect balance. 
Completely new door guide, elimi- 
nating door grooving, is said to in- 
sure silent, scrape-free door opera- 
tion, being installed on pocket jambs. 

Frame is made of 99 per cent clear 
kiln dried lumber, crimped by metal 
strips at stress points for greater 
strength. 

Write H26 on reply card, page 67. 


AUTOMATIC GAS BUILT-IN 


Completely automatic gas built-in 
oven, with clock-controlled lighting 
and operation, has been introduced 
by Preway, Inc., Dept. SBS, Wis- 
consin Rapids, Wis. 


Model 1719 Wallchief features 
oversized 5916 cubic inch capacity 
oven with 18,000 Btu burner and a 
large broiler compartment. Both are 
in gray porcelain. Oven also has 
built-in rotisserie. 

Available in stainless steel and five 
colors — pink, white, yellow, tur- 
quoise, and coppertone — Wallchief 
measures 22%” x 405%” x 245%”. 

Write H27 on reply card, page 67. 
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MEDICINE CABINET 


Grote Mfg. Co., Dept. SBS, Bellevue, 
Ky., announces medicine cabinet, 
usable for either right-hand or left- 
hand installation. 

“Twenty-seven series” is com- 
pletely reversible. Turning right- 
hand hinged cabinet upside down, 
gives left-hand hinged cabinet. Body 
is one piece seamless deep drawn 
steel, finished in baked-on white 
enamel. Mirrors reportedly are top 
quality plate, crystal or window 
glass. Item is available for mounting 
as double or triple unit. 

Write H28 on reply card, page 67. 


HEAVY-DUTY LATHE 


Delta 10-inch metal cutting lathe 
— designed to fill home craftsman’s 
need for safe, low-cost lathe with 
heavy-duty capacity — has been 
introduced by Rockwell Manufac- 
turing Co., Delta Power Tool Divi- 
sion, Dept. SBS, 452 N. Lexington 
Avenue, Pittsburgh 8, Pa. 


Lathe offers variable-speed drive, 
%” collet capacity, and drive that 
can be pre-set on job for both high 
and low speed limits in either direct 
or gear drive. 

Lathe is used with full %-horse- 
power motor and optional bench, 
which has adequate space for sepa- 
rate mounting of motor. 

Write H29 on reply card, page 67. 


PROTECTIVE COATING 


Kwikset Division, American Hard- 
ware Corp., Dept. SBS, 516 E. Santa 
Ana St., Anaheim, Calif., announces 
durable transparent plastic coating 
for protection of brass and bronze 
lockset finishes. 

Material reportedly gives lockset 
finishes five-times greater weather 
protection and _ scratch - resistance 
than other locksets tested. Tested 
over three years against sun, rain, 


smog, and salt spray, knobs retained 
original luster, with no crazing, flak- 
ing or checking. Coating is now used 
on all Kwikset locksets at no cost 
increase. 

Write H30 on reply card, page 67. 


COMBINATION LOCKSET 


This combination-operated lockset 
for residential entrances has been 
introduced by the Gougler Keyless 
Lock Co., Dept. SBS, Kent, Ohio. 
It works by turning doorknob left 
and right, according to the combina- 
tion number. There are no separate 
dials to turn or numbers to read, 
thus it can be operated in total 
darkness. 


Lock is of so-called cylinder type, 
enabling quick installation by drill- 
ing hole through door for mech- 
anism, and a smaller hole in edge 
of door for latch bolt. 

Standard exterior finish is polish- 
ed brass. Knobs and escutcheons may 
be interchanged for custom styling 
There is also a mortise-type lock 
for replacement in mortised doors. 

Write H31 on reply card, page 67. 


VINYL COUNTER TOPPINGS 


Five gold metallics and one all-cop- 
per style is available in all-viny] 
Evergleam counter topping by Good- 
year Tire & Rubber Co., Dept. SBS 
Akron 16, Ohio. 


Metallics introduced are gold on 
beige, aqua, gray, black or pink, 
plus all-copper. Evergleam, includ 
ing three patterns in 17 color styles 
comes in 36” or 45” width rolls. 

Terrazzo styled pink and white on 
charcoal has been added to NoScrub 
all-vinyl flooring. 

Entire line available in 9” x 9’ 
residential gauge tile or 45” width 
rolls. 

Write H32 on reply card, page 67. 
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REDUCED PRICE MAILBOX 


Orna-Metal’s Empress model mail- 
box — now reduced in price — is 
available from Southern Fabricators 
Corp., Dept. SBS, 225 Aero Drive, 
Shreveport, La. 

The sturdy 19%” x 7%” x 6%” 
heavy 16-gauge steel mailbox loads 
easily from the front to hold the 
biggest magazines. A pull of 24K 
gold plate flashes against the satin- 
black background of the Empress. 
The rust-proof finish has been zinc 
plated electrostatically under the 
baked enamel coating. 

Write H33 on reply card, page 67. 


INSTALLATION BRACKETS 


Closet installations purportedly can 
be completed more easily with 
brackets introduced by Raymond 
Products Co., Dept. SBS, Builders 
Hardware Division, 3329 Snelling 
Avenue South, Minneapolis 6, Minn. 


Heavy steel brackets, finished in 
baked enamel, are complete in one 
assembly, thus eliminate time-con- 
suming measuring, cutting, fitting, 
and finishing. They also eliminate 
fastening shelfboard, while still hold- 
ing it securely in place. 

In each Kloset King carton, there 
are 12 pairs of end brackets and 12 
center pole supports. 

Write H34 on reply card, page 67. 


EXTERIOR PAINT 


Alkyd flat paint — color-styled for 
modern homes and suitable for sid- 
ing, rough sawed lumber, shakes, 
and shingles — is announced by 
Bruning Bros., Inc., Dept. SBS, 4209 
E. Chase St., Baltimore 5, Md. 
Resistance to blistering, mildew, 
and fumes is claimed. Color cards 
with complete description, showing 
ten color chips, are available. 
Write H35 on reply card, page 67. 
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BOLTA-TOP SURFACING 


Cigarette-resistant vinyl surfacing 
material is announced by General 
Tire & Rubber Co., Dept. SBS, Engle- 
wood Ave., Akron 9, Ohio. 


Bolta-top is reportedly impervious 
to abrasion, permanent stains, and 
other destructive action. It dissipates 
heat to 320° F, and is easily fresh- 
ened with damp cloth. 

Product is available in two pat- 
terns and eleven decorator colors, 
produced in 32” widths and 15 yd. 
rolls. 

Write H36 on reply card, page 67. 


ECONOMY JIG SAW 


2 “ey ~ 
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Addition to Shopmate power tools, 
Model SJ-581 jig saw is offered by 
Portable Electric Tools, Inc., Dept. 
SBS, 320 W. 83rd St., Chicago 20, II. 

Jig saw features air jet, keeping 
chips clear of cutting area. It can 
cut 45° bevel — either left or right 
side — with rugged 2.1 amp series 
motor, providing 2650 full 5¢” strokes 
per minute. 

Tool has mar-resistant silver luster 
finish and weighs four pounds. It 
comes with three blades for coarse, 
medium, and fine cutting. 

Write H37 on reply card, page 67. 


SOFFIT STRIP VENTILATOR 


An aluminum strip ventilator — de- 
signed primarily for use in soffits, 
and said to eliminate need for cut- 
ting of holes for ventilators — is 
introduced by Leigh Building Prod- 
ucts, Division of Air Control Prod- 
ucts, Inc., Dept. SBS, Coopersville, 
Mich. 
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Called Trimvent, the product ac- 
tually replaces a portion of the 
board material in the soffit. It is 
nailed in place like a board. 

Trimvent comes in strips 8’ long 
and 2%” wide, with a series of 
stamped, louvered openings, in 
banks of six openings each, running 
the entire length of the strip. Nailing 
space is provided between louver 
banks. 

Write H38 on reply card, page 67. 


FLUSH JOIST SUPPORTS 


Donley Bros. Co., Dept. SBS, 13968 
Miles Ave., Cleveland 5, Ohio, an- 
nounces joist support, reportedly 
easy to install after joist is in posi- 
tion. 

Unlike conventional joist hangers 
that hook over beam, Donley sup- 
port fits flush to eliminate notching 
supporting beam. 








Supports fabricated from 14-gauge 
corrosion-resistant steel, punched to 
receive heavy nails which carry 
weight. Available in two sizes. Two- 
inch accommodates joists 2” x 8”, 
2” x 10” and 2” x 12”. Four-inch 
size accommodates 4” x 8”, 4” x 10” 
and 4” x 12” joists. 

Write H39 on reply card, page 67. 


PLASTIC HANDRAIL 


Colorail, a plastic handrail said to 
be easily adaptable to shape and 
form, is introduced by Julius Blum 
& Co., Inc., Dept. SBS, Carlstadt, 
N. J. 

Colorail is an extruded thermo- 
plastic — lightweight and flexible, 
packed in coils of 100 lineal feet. 
It is said to be corrosion-resistant, 
non-inflammable, tough, and long- 
wearing. It can be applied without 
expensive tools or special training, 
is easily mounted, welded, and clean- 
ed. Angles and curves are made 
without difficulty. 

Colorail comes in four 
gray, red, black, and gold. 

Write H40 on reply card, page 67. 
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CIRCULAR PLYWOOD BLADE 


Disston Div., H. K. Porter Co., Inc., 
Dept. SBS, Philadelphia 35, Pa., has 
introduced circular saw blades for 
cutting plywood smoothly. 
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Saw teeth are extra sharp, with 
alternate sheer bevels for smooth 
cutting and hard chrome on blade 
for long life. Saw scream reportedly 
is eliminated — flutter is minimized 
by presence of chunky, high-backed 
teeth. 

Hollow ground blade gives clear- 
ance for reduced friction, while thick 
collar on blade gives maximum 
rigidity. 

Write H41 on reply card, page 67. 


CABINET HARDWARE 


Interchangeable cabinet hardware is 
introduced by Dexter Lock Div., 
Dexter Industries, Inc,, Dept. SBS, 
1601 Madison Ave., S. E., Grand 
Rapids, Mich. 

Knobs are available in round or 
square concave designs, or in tulip 
shape. Backplate designs are round, 
square, and star-shaped. Interchange- 
able knobs and backplates provide 
15 style combinations. Available in 
brass, bronze, black, bright, or dull 
chrome finishes. 

Pulls, catches, and hinges complete 
hardware line. 

Write H42 on reply card, page 67. 
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PRE-CAST CONCRETE STONE 


Lanite Corp., Dept. SBS, 2495 Elston 
Ave., Chicago 47, Ill., announces 
lanite stone, interior and exterior 
lightweight pre-cast concrete stone 
with realistic appearance. 

Lanite stones are individual, com- 
ing in lengths up to 30” and approxi- 
mately %” thick. Colors and shapes 
reportedly match fine cut stone, 
available in cape cod white, bedford 
gray, and sierra tan. 

Packed 10 sq. ft. of stone to cor- 
rugated carbon, Lanite has rough- 
cast back, said to insure positive, 
permanent bond. 

Write H43 on reply card, page 67. 


LADDER WORK-PLATFORM 


An all-aluminum household and 
light industrial stepladder.— equip- 
ped with a lock-on platform that can 
be attached to any step for use as 
a pail support or working platform 
— has been introduced by Howard 
B. Rich, Inc., Dept. SBS, Carrollton, 
Ky. 


Four-foot ladder weighs eight 
pounds; five-foot model, 10 pounds; 
and six-foot, 12 pounds. 

Front legs and steps are 3” chan- 
nel, back legs are 1” x 1” angle, and 
the port-a-platform is securely rivet- 
ed and braced throughout. Steps are 
protected against skidding by ribbed 
construction. Legs have heavy rub- 
ber tips. 

Write H44 on reply card, page 67. 


GYPSUM SHEATHING 


U. S. Gypsum Co., Dept. SBS, 300 
W. Adams St., Chicago 6, Ill. an- 
nounces four-foot wide gypsum 
sheathing. 

Sheathing reportedly eliminates 
need for corner bracing, meeting 
requirements of FHA Circular No. 
12. Product comes in 8’ and 9’ lengths, 
packaged two pieces to bundle. 

Applied vertically (smaller sizes 
horizontally), extra cutting and fit- 
ting is said to be eliminated. Job’s 
completion speeded. 

Write H45 on reply card, page 67. 
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Paul Argoe Screen doors are manufactured of 
thoroughly kiln dried white fir lumber — of mortise 
and tenon construction. And there is a complete line 
of screens for every door! 


——$ 








The convertibility factor in the Easy to use and install, mounting hard- 
PASCO combination door makes ware is furnished with each screen and all 
PASCO in demand in any climate. PASCO Screens are equipped with a 
Two glass inserts and two screens tamper-proof security latch for fastening 
interchangeable with the seasons screen at the sill. 
are your guarantee of versatility 
and adaptability. 





Quality workmanship in the best materials obtainable has guaranteed 
satisfaction to our many customers throughout the years. It is our policy to 
manufacture only the best and provide the same services to all of our cus- 
tomers regardless of whether the order is a small shipment, truck load or 
freight car full— each order is given individual attention. 
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WRITE FOR 
COMPLETE BROCHURES 
AND PRICES .. . 


SCREENS 


NORTH, SOUTH CAROLINA 


For more details on above items, use Coupon on Page 67 





JUST DOOR LITES 
TO YOU 
BUT A REPUTATION 
TO US 


Sold through jobbers only. 


x 


Call or Write 
AL FIELDS 


SOUTHERN 
DOOR LITE COMPANY 


46 WESTLAND BOULEVARD, SW 
ATLANTA 10, GA. 


For more details on above items, use Coupon on Page 67 








SILENT SALESMEN 





POLYETHYLENE DISPENSER 














PLM Plast-O-Pane two roll counter 
merchandiser holds one roll, 36” 
wide transparent plastic, 100 yds. 
long; and one roll, 72” material, 50 
yds. long. Rolls dispense direct from 
merchandiser a_ special - formula 
heavy-gauge polyethylene. 

Contact: Warp Bros., Dept. SBS, 
1100 N. Cicero Ave., Chicago 51, Il. 


COLOR CHARTS 


Color selection is said to be faster 
and more efficient with new color 
groupings. Assembled in compact 
counter top container, called Color 
File, colors are arranged in hues, 
accents, exterior colors, and current 
color trends. 


SOUTHERN 


Five wall mode portfolios show 
suitable colors for specific style or 
period home. Each palette has 21 
colors which can be used independ- 
ently or in combinations. Under- 
arm color portfolios are available to 
decorators, architects, and painting 
contractors. 

Contact: Martin-Senour Co., Dept. 
SBS, 2500 S. Senour Ave., Chicago, 
Ill. 


D-H DISPLAY UNITS 


Magically’ cleaws wr of grease, odors smoke and fos! 


Se ANTE OF Keett SPROL MEAT OF COMBMONNE OM 


Floor merchandisers are available 
for kitchen range hood which elimi- 
nates need for exhaust ducts or out- 
side vents. Kitchen air reportedly 
is purified by recirculating through 
aluminum and activated charcoal 
filters, achieved by electric motor 
and two impeller fans. 

Display units, available to dealers, 
are of metal construction with orange 
and black display art. Display frames 
are designed to support hood mount- 
ed into position for actual operating 
demonstration. 

Contact: Ductless Hood Co., Inc., 
Dept. SBS, 601 Plandome Rd., Man- 
hasset, N. Y. 


ROOFING SALES KIT 


Certain - teed Products Corp. an- 
nounces sales-building kit for roofers 
stocking its color-tuned roofing line. 

Promotion package, keyed to sam- 
ple openings, includes newspaper ad- 
vertising layouts, brochures with 
custom signature imprint, outdoor 
signs, publicity releases, copy for 
radio - television commercials, and 
color charts. 

Designed to give builders tailor- 
made development opening  pro- 
gram, kit emphasizes consumer ad- 
vantages of color-tuned roofing line 
and exterior color styling by Beatrice 
West, color consultant. 

Contact: Certain-teed Products 
Corp., Dept. SBS, 120 Lancaster Ave., 
Ardmore, Pa. 
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INFORMATION CENTER 


Help yourself to free literature 
and more details on any prod- 
ucts or advertisements in this 
issue. 


Instead of writing a dozen different manufacturers for free 
literature and more information on new products, just insert 
in the appropriate space provided on one of these postage- 
free cards the key numbers of the items in which you are 
interested, and drop the card in the nearest mail box. 

Use the cards also to get details on any advertisement— 
just insert the name of the company and page number in the 
space provided, 


Southern Building Supplies pays the postage! 





These cards 
can help 
you get 
valuable 

information 


Postage No Postage 
Will be Paid Stamp Necessary 
b If Mailed 
y in the 
Addressee United States 


BUSINESS REPLY CARD 


T CLASS PERMIT NO. 582, SEC. 34.9, P. L. & R., ATLANTA, GA. 


Southern Building Supplies 


806 PEACHTREE ST., N. E. 
ATLANTA 8, GEORGIA 


Postage No Postage 
Will be Paid Stamp Necessary 
by if Mailed 
in the 
Addressee United States 


BUSINESS REPLY CARD 


FIRST CLASS PERMIT NO. 582, SEC. 34.9, P. L. & R., ATLANTA, GA. 


Southern Building Supplies 


806 PEACHTREE ST., N. E 
ATLANTA 8, GEORGIA 





HELPFUL 


BOOKLETS 
FREE! 





(Use reply card on page 67) 





101 Weatherstrip Catalogs — Four 
new catalogs describing its combina- 
tion sash balance weatherstrip, full 
jamb metal weatherstrips, kerf type 
metal weatherstrips, and nail-on type 
metal weatherstrips, are available 
from W. J. Dennis & Co., Dept. SBS, 
4008 N. Kenneth Avenue, Chicago 
41, Ill. 


102 Screen Components, Hardware 
— In addition to its A.I.A. Home- 
shield Bulletin No. 35-P-12 on screen 
and storm sash components, Ameri- 
can Screen offers Bulletin HS-2 on 
Homeshield screen components for 
patio, porch, and pool enclosures, 
and A.I.A. File No. 27-A on Har- 
Vey sliding and folding door hard- 
ware. Each folder includes features, 
specifications, and construction in- 
formation. American Screen Prod- 
ucts Co., Dept. SBS, 61 E. North 
Avenue, Northlake, III. 


103 Paint Products — Colorful bro- 
chures describe Prim Alkyd flat wall 
paint, Veri-Quick vinyl] latex primer 
sealer, Mildont mildew-resistant prep 
wash and enamels, clear finishes, 
Aqua Chek clear masonry water- 
proofer, and MultiTint paints in all 
finishes and colors. The H. B. Davis 
Co., Dept. SBS, Bush & Severn 
Streets, Baltimore 30, Md. 


104 Wrought Iron Railings and Col- 
umns — A new four-page catalog 
shows the simplicity of new heavy- 
weight railing, plus a variety of 
column designs. Newly-added out- 
door lantern posts and lanterns are 
included. Catalog gives complete 
dealer merchandising program. Versa 
Products Co., Dept. SBS, Lodi 4, 
Ohio. 


105 Western Pine — 101 Home Ideas 
— Full-color booklet shows 24 pages 
of provocative ideas for building and 
remodeling with the ten species of 
Western pine. Single copies free; 
quantity rates available from the 
Western Pine Assn., Dept: SBS, 
Yeon Building, Portland 4, Ore. 


106 Hardboard Uses — A new eight- 
page booklet, “How to Use Weyer- 
haeuser Hardboards” includes detail- 
ed drawings and descriptions on 
structural practices and principles. 
Photographs and drawings show uses 
and application procedures of Weyer- 
haeuser Weytex, Weylite, and Wey- 
base hardboard in typical new- 
building, remodeling, attic, garage, 
and farm use. Silvatek, Box S, 











Weyerhaeuser Timber Co., Dept. 


SBS, Tacoma 1, Wash. 


107 House Siding Finishes — “Nat- 
ural Finishes for House Sidings” by 
John Reno gives pertinent data on 
the kinds, applications, and cost of 
natural finishes for redwood, cedar, 
and cypress. The Pacific Lumber 
Co., re SBS, 35 East Wacker 
Drive, Chicago 1, III. 


108 Aluminum Siding — Folder de- 
scribes and gives sales pointers on 
Tripl-Tite painted aluminum siding 
Also shows new and _ remodeled 
homes sided with Tripl-Tite alumi- 
num, National Metal Products Co., 
Dept. SBS, 2 Gateway Center, Pitts 
burgh 22, Pa. 


109 Window Sash Balances — The 
Spiralflex weatherstrip-sash balance 
is described in a catalog sheet. The 
unit does not need individual part- 
ing bead and assures plumb installa 
tion. It has spiral balances. Caldwell 
Manufacturing Co., Dept. SBS, 64 
Commercial Street, Rochester 14, 


110 Ready-Mix Concrete Equipmen: 
— Details are available on the Wins 
low Ready-Mix plant installation, 
with specific reference to the cost, 
operation, and return on investment 
of the Binanbatch. Winslow Scale 
Co., Dept. SBS, 25 & Haythorne, 
Terre Haute, Ind. 


111 Aluminum Rail — Literature d« 
scribes and illustrates Adjusto-Ease 
decorative iron and Homecraft alu 
minum rail for level or stair instal 
lations. Available in 3’-4’-5’ lengths, 
for do-it-yourself trade. Elite Fab- 
ricators, Dept. SBS, Bel Air, Md. 


112 Home Buyer’s Guide — Booklet 
gives helpful information on house 
buying, including such conside 

tions as neighborhood, lot, roofin; 
insulation, kitchen, hot water, bath 
room, plumbing, electrical system 
basement, attic, heating, cooling, and 
financing. Southern Pine Assn., Dept 
SBS, Box 1170, New Orleans 4, La 


112 Decorative Door Lights — Cata 
log describes and gives specifications 
for Royalite packaged, glazed flush 
door inserts, decorative moldings and 
lights, Royalouvers, and oak thresh- 
olds. Southern Door Lite Co., Dept 
SBS, 46 Westland Boulevard, S.W., 
Atlanta 10, Ga. 


114 Polyethylene Sheeting — Cata- 
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logs, prices, and samples of pure 
polyethylene sheeting in three thick- 
nesses, widths from 3” to 10’, are 
available from Warp Bros., Dept. 
SBS, Chicago 5], Ill. 


115 Asphalt Roofing — Detailed in- 
formation on “Top Cover” asphalt 
roofing products is available from 
this Georgia-owned, Georgia-operat- 
ed roofing manufacturer, reportedly 
the most recent producer in Dixie. 
The Piedmont Co., Dept. SBS, P. O. 
30x 577, Douglasville, Ga. 


116 Masonry Fill Insulation — Data 
sheet gives complete information on 
Zonolite’s new water-repellent in- 
sulation for concrete block and cavi- 
ty wall insulation. Tables show re- 
ductions up to 50 per cent in heat 
transfer, resulting in lower heating 
and air conditioning costs. Zonolite 
Co., Dept. SBS, 135 S. LaSalle Street, 
Chicago 3, II. 


117 Plaster Reinforcement — A 20- 
page research booklet reports “The 
Crack Resistant Properties of Gyp- 
sum Lath and Plaster Angles Form- 
ed by the Intersection of Walls and 
Walls with Ceilings Reinforced 
with Various Types of Metal Rein- 
forcement.” It shows the superior 
performance of Keycorner’ wire 
mesh. Keystone Steel & Wire Co., 
Dept. SBS, Peoria 7, IH. 


118 Aluminum Siding — Literature 
lescribes and shows Reynolds alu- 
minum Lifeguard weatherboard sid- 
ng. Siding is available in horizontal 
ind vertical panels and finished in 
ten baked enamel colors. Reynolds 
Aluminum Supply Co., Dept. SBS, 
P. O. Box 1367, Atlanta 1, Ga. 


119 Plastic-Finished Panels — Full- 
color catalog covers Marlite’s line 
of plastic-finished hardboard wall 
and ceiling panels. It shows a 
ill variety of colors and patterns 

Hi-Gloss, Marble Panel, Wood- 
panel, plank, block, and Korelock. 
Marsh Wall Products, Inc., Dept. 
SBS, Dover, Ohio. 


120 Asphalt Roofing Materials — 
Four-page catalog insert gives com- 
plete specifications, descriptions of 
ises, and directions for both cold 
and hot applications. It covers as- 
phalt roofing and coatings and ce- 
ments. Lion Oil Co., Asphalt Sales, 
Dept. SBS, El Dorado, Ark. 


121 Fir Plywood Facts — Available 
to dealers and their employees is 
1 48-page pocket-size fir plywood 
guide which includes basic grade- 
ise data, advantages, and much 
“know-how.” Douglas Fir Plywood 
\ssn., Dept. SBS, 1119 A Street, 
Tacoma 2, Wash. 


122 Plastic Water Putty — Catalog 
heet shows home uses for Durham’s 
Rock-Hard water putty, explains 
how to color it, and lists types of 
customers who find it ‘indispens- 
able.” Donald Durham Co., Dept. 
SBS, Box 804-0, Des Moines, Iowa. 


123 Recessed Oven and Range Units 

A full-color brochure gives in- 
formation and_ specifications for 
Modern Maid built-in ovens and 
top units. It includes distributor 
propositions to dealers of sales dis- 
play space and salesmen to call on 
builder trade.° Tennessee Stove 
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Works, Dept. SBS, Chattanooga 1, 
Tenn. 


124 Steel Attic Stairs — Descriptive 
literature gives illustrations and 
specifications for the low-cost TFC 
Metal-Fold disappearing stairway. 
Price lists are supplied on request. 
Tennessee Fabricating Co., ept. 
SBS, 1490 Grimes, Memphis 6, Tenn. 


125 Masonry Wall Reinforcement — 
Bulletin gives specifications and 
shows Dur-O-wa masonry wall 
reinforcement with cavity, bonded, 
coursed, or stacked course masonry 
wall, and wall with plaster. Dur- 
O-waL Products of Alabama, Inc., 
Dept. SBS, P. O. Box 5446, Bir- 
mingham 7, Ala. 


126 Hardwood Flooring — “The 
Hardwood Flooring Handbook,” a 
manual for retail lumber dealer 
salesmen, and “How to Install Hard- 
wood Strip Floors Over Concrete 
Slabs” contain essential information 
on hardwood flooring. The Atlanta 
Oak Flooring Co., Dept. SBS, 920 
Glenwood Avenue, S. E., Atlanta, Ga. 


129 Wood Window Designs — Folder 
is available on M W Distributors’ 
new D-Lite window with diamond- 
shaped light areas. Another folder, 
entitled “Does Your Home Have 
Curb Appeal?” shows different styl- 
ing of the complete line of R-O-W 
removable wood windows with Lift- 
T-Lox balance springs. M W Distrib- 
utors, Dept. SBS, Rocky Mount, Va. 


130 Sash Balance and Metal Weath- 
erstrips — Southern Metal’s one- 
piece sash balance and weatherstrip 
is described and illustrated in Cata- 
log 57J. Catalog 57B has pictures 
and specifications for a complete 
line of thresholds and weatherstrips. 
Southern Metal Products Corp., Dept. 
SBS, 1775 Airways Blvd., Memphis 
14, Tenn. 


131 Pressure-Treated Lumber — 
“Safeguard Building Dollars With 
Wolmanized Pressure-Treated Lum- 
ber” is a 16-page brochure _illus- 
trating applications of lumber treat- 
ed against deterioration from rot- 
producing fungi and termites. Kop- 
pers Co., Inc., Dept. SBS, 750 Kop- 
pers Building, Pittsburgh 19, Pa. 


132 Aluminum Jalousies — Conven- 
tional and unusual uses for Truscon 
jalousies are illustrated in a colorful 
16-page folder. Detail drawings show 
how installations are made in wood 
frame, brick veneer, solid masonry, 
and concrete block. Truscon Steel 
Div., Republic Steel, Dept. SBS, 1050 
Albert Street, Youngstown 1, Ohio. 


133 Hardboard Panels — A 24-page 
catalog entitled “Guide for Builders” 
describes and illustrates exterior 
and interior uses of Masonite hard- 
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board panels. Physical properties of 
the panels, proper methods of work- 
ing with them, and recommended 
application procedures also are cov- 
ered. The Masonite Corp., Dept. 
SBS, Suite 2037, 111 W. Washington 
Street, Chicago 2, II. 


134 Aluminum Windows — Twenty 
Ualco aluminum windows and four 
Ualco aluminum curtain wall sys- 
tems are shown and described in a 
new 40-page catalog, which includes 
specifications, sizes, and installation 
details. Also available are individual 
brochures on windows and curtain 
wall. Southern Sash Sales & Supply 
Co., Inc.; Dept. SBS, Sheffield, Ala. 


135 Asbestos Cement Products — 
Several brochures and folders show 
Century No. 5 roofing shingles, Apac 
all-purpose board, Linabestos and 
Sheetflextos wallboards for interior 
and exterior use, and lightweight 
corrugated asbestos sheet. Keasbey 
and Mattison Co., Dept. SBS, Am- 
bler, Pa. 


136 Wood Window Walls — Catalog 
No. 591 and dealer selling kit cover 
use of Andersen wood window units 
for residences, institutional build- 
ings, and light commercial struc- 
tures. Strutwall, Flexivents, Beauty- 
Line, Pressure Seal double-hung, 
gliding, casement, and basement 
units shown. Andersen Corp., Dept. 
SBS, Bayport, Minn. 


137 Builder Products — Fully-illus- 
trated 32-page booklet describes 
complete line of Insulite building 
materials, including sheathing, prim- 
ed siding, roof deck, shingle backer, 
ceiling tiles, interior wallboards, 
hardboards, and insulating wool. 
Also, handy application tips are of- 
fered. Insulite Division, Minnesota 
& Ontario Paper Co., Dept. SBS, 500 
hie Building, Minneapolis 2, 
inn. 


138 Steel Farm Products — “Farmers 
and Ranchers Handbook” supplies 
76 pages of data on specifications 
and plans for the use of steel ma- 
terials for fencing and roofing on 
farms. It also includes meat-cut 
charts, household helps, teen-ager 
tips. Tennessee Coal & Iron Division 
of U. S. Steel Corp., Dept. SBS, 
Fairfield, Ala. 


139 Steel Frame Buildings — Eight- 
page brochure shows standard sizes, 
details, accessories, and varied uses 
of Dixisteel rigid-frame buildings. 
It also presents all-steel triangular 
or bow-string truss roof systems. 
Atlantic Steel Co., Dept. SBS, Ware- 
house Division, P. O. Box 1714, At- 
lanta 1, Ga. 


140 Vitrified Clay Products — Bro- 
chure describes W. S. Dickey’s cou- 
pling. Booklets are also available 
on Dickey Perma-Line (R) Clay 
coupling/pipe, and _ on _ fittings, 
drain tile, wall coping, and flue lin- 
ing. W. S. Dickey Clay Manufactur- 
ing Co., Dept. SBS, P. O. Box 2028, 
Kansas City 42, Mo. 


141 Wood Window Units — Three 
folders describe, list full specifica- 
tions, and illustrate Dierks Snap- 
Tite removable window units, stack 
awning, and Light-Lift, double-hung 
window units. Dierks Forests, Inc., 
Dept. SBS, 810 Whittington Avenue, 
Hot Springs, Ark. 


142 Aluminum Nails — Brochure 
shows complete line of Phifer alu- 
minum nails. It explains temper- 
ing and etching of aluminum alloy 
nails. Price list gives dealer costs 
of “job size” boxes and 50-lb car- 
tons. Phifer Wire Products, Dept. 
SBS, Box 12, Tuscaloosa, Ala. 


143 Bonded Asphalt Roofing — An 
eight-page color-illustrated booklet 
contains 22 questions and answers on 
Lloyd A. Fry roofing, including its 
durability, full-value bond guaran- 
tee, cost, fire protection, weather and 
wind resistance, and colors. Fry’s new 
3-tab, 290-pound Shado-Bilt strip 
shingles also are described and shown 
in 13 colors and white. Lloyd A. Fry 
Roofing Co., Dept. SBS, 5818 Archer 
Road, Summit (P. O. Argo), III. 


144 Interlocking Asphalt Shingles — 
A color folder describes and _ illus- 
trates Ruberoid’s asphalt Lok-Tab 
shingles. Four color blends are fea- 
tured. The Ruberoid Co., Dept. SBS, 
~~ Avenue, New York 36, 


145 Western Lumber Sources — A 
48-page booklet gives mill person- 
nel, capacity, and facility informa- 
tion on mills producing Douglas fir, 
West Coast hemlock, Western red 
cedar, and Sitka spruce lumber. 
West Coast Lumbermen’s_ Assn., 
Dept. SBS, 1410 S. W. Morrison 
Street, Portland 5, Ore. 


146 Stock Woodwork — A 40-page 
catalog gives specifications, con- 
struction, and application details for 
Curtis wood window styles and 
types. Curtis Companies Service 
Bureau, Dept. SBS, Clinton, Iowa. 


147 Ceiling Tile — A 16-page booklet 
features Celotex’s Hush-Tone and 
Designer ceiling tile in three “idea” 
rooms. It also covers other Celotex 
residential materials. The Celotex 
Corp., Dept. SBS, 120 S. LaSalle 
Street, Chicago 3, Il. 


148 Removable Horizontal Windows 
— A four-page folder describes the 
Rimco Slide removable horizontal- 
sliding wood window unit. It em- 
phasizes its styling, economy, weath- 
ertightness, and easy maintenance. 
Rock Island Millwork Co., Factory 
Dept. SBS, Rock Island, Ill. 


149 Prefinished Paneling — Full- 
color 24-page booklet shows line of 
prefinished Weldwood paneling, its 
installation in interiors, plus com- 
plete details for installing in new 
or old construction, over furring, 
plaster and masonry. United States 
Plywood Corp., Dept. SBS, 55 West 
44th Street, New York 36, N. Y. 


150 Fiber Roof Coating — “The Easy 
and Low Cost Way to Repair and 
Renew Roofs” is a folder covering 
the uses of Gardner asphalt-asbestos 
roof coating. Gardner Asphalt Prod- 
ucts Co., Dept. SBS, P. O. Box 5776, 
Tampa, Fla. 


151 Wood Shutters and Doors — 
Descriptive catalog shows beauty, 
ty, and outlines profits on Wing- 
ine Fit ‘n’ Finish shutters, Wing- 
Crest interior shutters, and Wing- 
Line Shutterfold doors. Sam A. 
Wing Co., Inc., Dept. SBS, 5035 
Willis Avenue, Dallas 6, Texas. 
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152 Wood Paneling — Full-color 
brochures and a folder illustrate and 
describe plywood, Ripplewood, and 
California redwood wall paneee 
Georgia-Pacific Corp., Dept. 

Equitable Building, Portland 4, Ore. 


153 Stock Millwork — The “Ideal 
Millwork” catalog contains pictures, 
sizes, and specifications of Ideal All- 
Wethr double-hung window units, 
stack window units, panel doors, 
Glide-and-Fold closet door units, 
sliding door units, screen doors, lou- 
ver doors, window screens kitchen 
cabinets. Ideal Co., Dept. SBS, Box 
889, Waco, Tex. 


155 Metal Lath, Accessories — Color- 
ful catalog shows metal lath, acces- 
sories, and partition systems of the 
Alabama Metal Lath Co., Dept. SBS, 
P. O. Box 992, Birmingham, Ala. 


156 Truss Lock Plates — Illustrated 
folder details the layout, operation, 
and advantages of Templin truss 
lock plates and trusses. Templin 
Associates, Inc., Dept. SBS, Building 
6, Airbase, Vero Beach, Fla. 


157 Aluminum Screen Doors — Fold- 
ers are available on Vulco aluminum 
window screens, rolled formed and 
extruded aluminum screen doors, 
sliding aluminum screen doors, and 
aluminum screen porch enclosures. 
Vulco catalog of components parts 
for above products also is available. 
Vulcan Metal Products, Inc., Dept. 
SBS, 2801 Sixth Avenue, South, 
Birmingham, Ala. 


158 Incinerators — Donley incinera- 
tors for homes, apartments, and 
other buildings are shown in a new 
catalog. Complete technical data are 
given for flue-fed, floor-fed garden, 
and prefabricated steel models. Don- 
ley Brothers Co., Dept. SBS, 13905 
Miles Avenue, Cleveland 5. Ohio. 


159 Aluminum Nails — Colorful 
folder includes A.A. File giving 
specifications on Nichols Never-Stain 
aluminum nails in the complete line 
of 24 types. Packing data and in- 
dividual use applications also are 
included. Nichols Wire & Aluminum 
Co., Dept. SBS, 1725 Rockingham 
Road, Davenport, Iowa. 


164 Plyclips — Cleveland Plyclips, to 
eliminate wood blocking on plywood 
roof construction, are prominent in a 
new eight-page catalog. Complete 
specifications are also given on tim- 
ber rings, framing anchors, shear 
plates, aluminum windows, area 
walls, screed and bar supports, and 
other products manufactured by the 
company. Cleveland Steel Specialty 
Co., Inc., Dept. SBS, 3761 East 91st 
Street, Cleveland 5, Ohio. 


166 Woodwork Products — Four 
color booklets include photographs, 
descriptions, and specifications for 
the Bilt-Well Super 7 removable 


window, Bilt-Well casements, awn- 
ing windows, and cabinet units. Two 
folders are available giving details 
on the Bilt-Well glass panel Bel- 
vedere door and Bilt-Well cabinet 
units with birch fronts. Caradco, Inc., 
Dept. SBS, Dubuque, Iowa. 


167 Spun Wool Insulation — Litera- 
ture is available explaining the ad- 
vantages and savings in the use of 
insulation with improved Insulaire 
Spun Wool. Made by a new mineral 
fiber process, the permanent min- 
eral wool insulation comes in fully 
guaranteed bags or tubes in stand- 
ard and odd sizes. Industrial Prod- 
ucts Co., Inc., Dept. SBS, Mt. Pleas- 
ant, Tenn. 


168 Wood Specialty Products — Lit- 
erature containing information about 
Bradley-Southern wood products is 
now available. Trim, moldings, 
thresholds, panels, stair treads, and 
flooring in oak and pine are covered. 
Unit wood blocks in beech and pecan 
are also produced by the company 
Bradley-Southern Division, Potlatch 
— Inc., Dept. SBS, Warren, 
rk. 


169 Redwood Advantages — The 
economical qualities of Simpson red- 
wood are enumerated in material 
available from this California lum- 


ber firm. The insulation value of 


the wood, its simplicity to work, 
its paint- and stain-holding superi- 
ority, and its resistance to termites 
and decay are all discussed. Simpson 
Redwood Co., Dept. SBS, P. O. Box 
127, Arcata, Calif. 


171 Machine-Made Screens — Liter- 
ature is available on Rudiger-Lang 
Tru-Frame, Tension-tite and Roll- 
Away window screens. The auto- 
matic machine production is said 
to afford the advantages of greate 
uniformity, better quality control, 
and lower cost. Rudiger-Lang Co., 
Dept. SBS, 2701 Eighth Street, 
Berkeley 10, Calif. 


173 Vitrified Clay Pipe — Circular 
describes the Oconee wedge lock, 
a factory-made plastic joint that 
reportedly snaps together instantly 
Information also is available on 
Oconee’s line of burned clay prod- 
ucts, including vitrified clay pipe, 
vitrified clay fittings, vitrified flus 
liners, drain tile, and face brick 
Oconee Clay Products, Dept. SBS 
Milledgeville, Ga. 


174 Aluminum Weatherstrip — Lit- 
erature is available describing the 
efficiency and durability of MetaLane 
weatherstrip on window units. Met 

aLane reportedly never loses _ its 
resilient weather-tightness, will not 
corrode or wear, will not discolo1 
masonry or woodwork, and always 
keeps windows operating freely 
Monarch Metal by a a Corp., 
ao SBS, 6343 Etzel, ie Pree 4 
Mo. 


175 Fiberglass Panels — Promotior 
material, including newspaper mat 
displays, booklets, folders, poster 
and streamers for plasticoated panel 
and Barclite fiberglass panels are 
now available from Barclay Manu 
facturing Co., Inc., Barclite Corp 
of America, Dept. SBS, Barclay 
Building, New York 51, N. Y. 


176 Gypsum Wallboard — Descrip 
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tion of Bestwall fireproof gypsum 
wallboard — reinforced with glass 
fibers for simpler application, clean 
scoring and snapping, and crack re- 
sistance — is included in material of- 
fered by Bestwall Gypsum Co., Dept. 
SBS, Ardmore, Pa. 


177 Drawer Slides — Information 
regarding KV drawer slides is avail- 
able. Five slides, ranging from the 
lightweight extension slide to the 
extra heavy-duty model, are de- 
scribed. The slides are said to be so 
constructed as to prevent drawers 
from sagging or sticking. Knape & 
Vogt Manufacturing Co., Dept. SBS, 
Grand Rapids, Mich. 


178 Roofing Shingles — Based on 
just ten colors, the “Color-Tuned” 
line of roofing shingles is the subject 
of informative material offered by 
the manufacturer. Such advantages 
is reduced inventory, freeing capi- 
tal, and faster sales are pointed out. 
Certain - teed Building Products 
Corp., Dept. SBS, Ardmore, Pa. 


79 Redwood Lumber Products — 
Sedans may obtain informative lit- 
erature concerning Noyo redwood 
sidings and moldings. The company 
prides itself on careful milling, ship- 
ping, and high quality maintenance 
f its certified KD, treated, or nat- 
iral redwood. Union Lumber Co., 
Dept. SBS, Fort Bragg, Calif. 


180 White Fir Lumber — Details on 
kiln dried TW&J white fir lumber 
are available, covering its qualities, 
uses, sizes, and delivery information. 
Information also covers TW&J white 
fir lineal moldings and flush door 
cut stock. Tarter, Webster & John- 
son, Inc., Dept. SBS, P. O. Box 3498, 
San Francisco 19, Calif. 


181 Sliding Glass Doors — Informa- 
tion concerning the competitively 
priced Britt sliding glass door — 
with frame and vents that accom- 
modate standard and %” insulated 
glazing — can be obtained from Britt 
Sliding Door Corp., Dept. SBS, P. O. 
Box 6735, Houston 5, Texas. 


182 Millwork Products — Informa- 
tion concerning all types of mill- 
work products — Satin Seal door and 

indow units, by-passing and pocket 
door frames, windows, frames, lou- 
ver doors and blinds — may be 
obtained from the Huttig Sash & 
Door Co., Dept. SBS, St. Louis 10, 
Mo. Also catalogued are addresses 
of representatives, assembly plants, 
ind warehouses. 


183 Fireplace Units — Construction 
nformation is available for five 
Heatform models of various sizes 

each reported to accommodate 
any design of single or multiple 
opening fireplace. Also available at 
nominal cost is a 52-page book con- 
taining information about 88 Heat- 
form fireplace designs selected from 
national competitions. Superior Fire- 
place Co., Dept. SBS, 4325 Artesia 
Avenue, Fullerton, Calif. 


184 Steel Buildings — Information 
yn the Cuckler Steel Span profit 
building plan is available to dealers 
from Cuckler Steel Span Co., Dept. 
SBS, Monticello, Iowa. 


185 Extra-White Cement — Informa- 
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tion on uses, advantages, and spec- 
ifications of Trinity White portland 
cement — claimed to be the whitest 
of all cements — is available from 
Trinity White Division, General 
Portland Cement Co., Dept. SBS, 
Chicago, Ill. 


186 Millwork Products — Informa- 
tion concerning manufacture, treat- 
ment, finger jointing, and shippin 
of its standard items, plus mold- 
ings, interior trim, and 9; panels, 
is available from the Ralph L. Smith 
Lumber Co., Dept. SBS, Anderson, 
Calif. 


187 Removable Window — Informa- 
tion concerning 1866 Curtis Wood- 
work products is available from this 
Atlanta wholesaler and jobber of 
building materials. Particular atten- 
tion is paid to the Curtis Style-trend 
removable window, a product said 
to be weathertight, easy to paint, 
to install, and to operate. Other fea- 
tures include new outside casing 
design for masonry, brick veneer, or 
frame construction without mitered 
corners. Zuber Lumber Co., Dept. 
SBS, P. O. Box 964, Atlanta 1, Ga. 


188 Natural Wood Shakes — A color- 
illustrated booklet shows the natural 
beauty, colors, and texture of Shak- 
ertown wood cedar shakes. It shows 
various applications for the shakes, 
such as gable ends, fence partitions, 
wainscoting, and windscreens. Illus- 
trations and information also are 
furnished for Shakertown jiffy cor- 
ners, sidewall shakes, heavy-duty 
stain, handsplit shakes, and Shaker- 
town glumac_ units. Shakertown 
Corp., Dept. SBS, 20310 Kinsman 
Road, Cleveland 22, Ohio. 


189 Acoustical Products — A 32-page 
illustrated catalog describes the 
acoustical products line of the Simp- 
son Logging Co., including Forestone 
fissured woodfiber tile, ceiling board, 
standard and random drilled acousti- 
cal tile, roof deck, fissured mineral 
tile, metal acoustical units, perforat- 
ed cement asbestos board, and per- 
forated hardboard. Simpson Logging 
Co., Dept. SBS, Shelton, Wash. 


190 Adjustable Louvers — Descrip- 
tive folders are available on Leslie 
Adjust-A-Pitch series LX king-size 
louvers, fixed triangular louvers, and 
Leslie’s rotary turbine ventilators, 
stationary-type, or revolving head- 
type ventilators. Literature includes 
illustrations, specifications, sizes, and 
dimensions. Leslie Welding Co., 
Dept. SBS, 2943 W. Carroll Avenue, 
Chicago 12, IIl. 


191 Shellac and Primer — Folder 
gives description and_ simple _in- 
structions for using Fulton Pure 
Shellac to finish new or scraped 
floors, to finish unpainted furniture, 
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cabinets, paneling, shelving, and to 
prime and seal walls and woodwork. 
It also describes Fulton Q-Dee Prim- 
er — said to prime, seal, and kill 


stains on any type surface. Fulton 
a ae Co., 


ept. SBS, Sumter, 


192 Window, Door Screen Frames — 
“Manufacturing Methods and As- 
sembly Order Manual” gives step- 
by-step illustrated information on 
Aluma-Fab window and door screen 
frames. Detailed specification sheets 
are included on aluminum window 
and screen door frdme and acces- 
sories, aluminum combination storm 
window materials, triple-track and 
triple-tilt storm window materials, 
and aluminum storm door frames 
and accessories of the Southeastern 
Tool & Die Co., Dept. SBS, P. O 
Box 263, Birmingham 2, Ala. 


193 Metal Building Products — Cat- 
alog describes complete line of 
Quaker State metal building prod- 
ucts for farm, home, and industry. 
Separate pages are available on such 
items as aluminum soffit material 
in rolls, galvanized re-usable footer 
forms, and pre-formed aluminum 
and galvanized termite shield. Quak- 
er State Metals Co., Dept. SBS, 
Lancaster, Pa. 


194 Plastic Finished Paneling—Full- 
color booklet describes uses of dec- 
orative wallboard, showing its in- 
stallation in kitchens, bathrooms, 
and playrooms, in tile and pearltone 
finishes, as well as wood-grained 
and marble-tone hardboard. A spe- 
cial section is devoted to company’s 
new perforated hardboard. Panel- 
board Manufacturing Co., Inc., Dept. 
.y 222 Pacific Street, Newark 5, 


195 Builders’ Lock Information — 
A new eight-page “Builders Book- 
let” No. 688 illustrates beauty, con- 
venience, and dependability of 
Schlage locks. It includes complete 
selection of lock and escutcheon de- 
signs, exploded views of lock assem- 
blies, and concise installation in- 
structions. Schlage Lock Co., Dept. 
SBS, P. O. Box 3324, San Francisco 
19, Calif. 


196 Display Equipment — Illustrated 
folder, price list, and separate cata- 
log sheets are available on Multiplex 
all-steel display and selling equip- 
ment, including upright NRLDA vis- 
ual display boards, swinging door 
merchandisers for doors, paneling 
and lumber specialties, swinging 
wing displays, small floor or counter 
merchandisers, and home planning 
book wings. Multiplex Display Fix- 
ture Co., Dept. SBS, 910 N. Tenth 
Street, St. Louis 1, Mo. 


197 Building Specialties — TIllus- 
trated folder is available on Witten 
building specialties, including cast 
iron and aluminum foundation vents, 
cast iron carport columns, brackets, 
and ornamental iron railing, alumi- 
mum thresholds with vinyl weather- 
stripping, ornamental aluminum 
screen door designs, reversible slid- 
ing door hardware, and folding door 
hardware. Witten Metal Products 
Co., Dept. SBS, 310 East Long Street, 
Gastonia, N. C. 


198 Plywood Sales Aids — Willam- 
ette Valley Lumber Co. offers folders 


describing dependability and other 
features of Teco-tested plywood. One 
folder shows all Teco grade stamps, 
giving uses. Additional folders fea- 
ture other Willamette products. Wil- 
lamette Valley Lumber Co., Dept. 
SBS, Dallas, Ore. 


199 Hardboard Finishing — Six-page 
A.LA. booklet No. 23-L gives gen- 
eral finishing tips and detailed finish- 
ing suggestions for Evanite hard- 
boards, with flat wall paints, enamels, 
colored stains, clear or natural 
finishes, and exterior painting. Hard- 
board Division, Evans Products Co., 
Dept. SBS, Corvallis, Ore. 


200 Special Prefab Lites — Familar 
shapes in door inserts, glazed with 
exciting art glass in striking patterns 
of gold and black, described in color 
brochure. The Visador Co., Dept. 
SBS, 940 Visador Rd., Jasper, Texas. 


201 Poly-Clad Plywall — Descrip- 
tive folders are available on Poly- 
Clad Plywall, with information on 
installation, care, and maintenance. 
Literature includes _ illustrations, 
specifications, sizes, and dimensions. 
Plywall Products Company, Inc., 
Dept. SBS, P. O. Box 625, Fort 
Wayne, Indiana. 


202 Aluminum Windows — Details 
on Ware residential aluminum win- 
dows are available in an illustrated 
booklet, containing qualities, sizes, 
specifications, and full size details 
on installation. Ware Laboratories, 
Inc., Dept. SBS, 3700 N.W. 25th St., 
Miami, Fla. 


203 Catalog Sheet describing Stepco 
Concrete Block Anchor Bolts is avail- 
able from Steel Products Mfg. Co., 
Dept. SBS, P. O. Box 25, Toccoa, 
Georgia. Photographs show applica- 
tion of bolts. 


204 Technical data is offered on elec- 
tronic Moisture Register instruments, 
Moisture Register Co., Dept. SBS, 
P. O. Box 910, Alhambra, Calif. Mod- 
el 5 can be used on hard and soft 
woods, from peeled logs to finished 
product. 


205 Available to dealers is an illus- 
trated catalog, including basic infor- 
mation on sash hardware. Grand 
Rapids Hardware Co., Dept. SBS, 
560 11th Street, N. W., Grand Rapids 
2, Mich. 


206 Bennett 2-way Panel Saw, which 
can cross-cut or rip tileboard, ply- 
wood, plastic laminates, and hard- 
board, is described in literature. 
Richard C. Bennett Mfg. Co., Dept. 
SBS, Box 331, Laceyville, Penn. 


207 Illustrated catalog is offered, con- 
taining specifications on complete 
line of aluminum and galvanized 
LoManCo louvers. Louver Mfg. Co., 
Dept. SBS, 3603-SB, Wooddale Ave., 
Minneapolis, Minn. 


208 Hardware Brochure — Fourteen 
page brochure features eye-catching 
exterior and interior hardware in- 
stallations to help home-owner- 
builder select proper decorative and 
functional pieces. Full-color illustra- 
tions simplify selection of correct 
hardware for various architecture. 
Medalist Hardware Div., National 
Lock Co., Dept. SBS, Rockford, I]. 
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From the Viewpoint of 

* customer satisfaction 

* fast, easy installation 

* quick turnover and profitable sales 
Long-Bell Picture Windows give you the 
widest range of fast-selling convenience 
features ever put into a wall. In fact, 
Long-Bell Windows are really 


4 WINDOWS IN 1 


Long-Bell’s new 4-way convertible win- 
dow may be quickly installed as a case- 
ment window, a hopper-type window, a 
stationary window or an awning-type 
window. Will match any decor. 


For All the Facts about this “Fastest Selling” 
4-in-1 Window Unit, write: 
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LOADS OF EXTRA FEATURES 


@ All wood parts are toxic-treated with water repel- 
lents to give you an added sales tool. 


® Flush frame surface makes it easier (and less 
costly) to install in straight, level openings. 


@® Cartoned units stack evenly and firmly to save 
you storage space. 


® Adaptable to the stock of trim you have on hand. 
@® Tightly weatherstripped in any position. 


@® Aluminum storm sash and screens available. 


INTERNATIONAL PAPER COMPANY 


J Klee stone 


oD Oe S-2 ee. 





Kansas City, Mo. Longview, Wash 


For more details on above items, use Coupon on Page 67 





MPMRANUFACTURER NEWS 





CROSS CITY, FLA.: Suwanee 
Lumber Manufacturing Co. at Sham- 
rock has closed for an indefinite 
period. Firm President George Dick- 
ert indicated shutdown was forced 
by unprofitable operations over the 
past few months, resulting from in- 
efficient manufacturing methods and 
lowering of raw materials quality. 
Plans are underway for remodeling 








STORM DOORS 


NOW — YOU HAVE 
YOUR CHOICE OF: 


A. Complete Combination Alumi- 
num Self-Storing Storm Door 
Units. 


Lineals for you to assemble. 
Important features: 


Full one-inch door 

Completely weather-stripped 
Equipped with piano hinge or 3 
stainless steel Oilite bearings. 


STORM WINDOWS 


We can ALSO furnish you with lineals for THREE 
types of completely weather-stripped combina- 
tion aluminum Storm Windows: 


2. Two-track blind stop 


Triple tilt 


P.O. Box 26 Phone STate 6-6364 
Powderly Station, Birmingham, Ala. 


Two-track overlap | 


PI 
0 
0 
0 
0 
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Name 
Company 
Address —_—o 


City 


sections of the plant and for obtain- 
ing better timber. 


FORT WORTH, TEXAS: Special 
facilities and equipment for produc- 
ing Sakrete Black Top have been 
installed in the Hurst plant of Texas 
Dry Concrete Co., division of Texas 
Industries, Inc. John C. Stewart, gen- 
eral manager of Texas Dry Concrete, 
reports facilities to be operating full 
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ease send me information on the following: 
Complete Storm Door Units 

Lineals for Storm Doors 

Two-track overlap Storm Windows 
Two-track blind stop Storm Windows 

Triple tilt Storm Windows 





State 


ALUMINUM FRAME BY THE LINEAL FOOT — ROLLED AND EXTRUDED 
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scale, serving Fort Worth, Dallas, 
and west Texas. 


ELIZABETH, N. J.: To cut trans- 
portation costs, Imperial Pool Equip- 
ment Co. has established five region- 
al warehouses at Atlanta, Houston, 
St. Louis, Los Angeles, and Eliza- 
beth. All orders received in the 
central offices here are transmitted 
electronically to regional warehouses, 
where service is started within hours. 


SANTA MONICA, CALIF.: Ornyte 
Fiberglass Panels, division of Ber- 
don, Inc., has recently expanded its 
factory facilities, utilizing fully au- 
tomatic equipment, said to guarantee 
98 per cent uniformity of both thick- 
ness and color. Large offices, ware- 
housing, and shipping facilities have 
just recently opened in New Orleans 
at the corner of Earhart Blvd. and 
Lopez St. 


DOVER, OHIO: Construction of an 
81,000 sq. ft. addition to the Marsh 
Wall Products, Inc., plant has begun 
here for new production facilities 
and additional storage space. The 
modern one-story brick building will 
cover approximately two acres, and 
is expected to increase production by 
20 per cent. 


NEW YORK, N. Y.: National 
Starch and Chemical Corp. has pur- 
chased Polimeros S. A., manufactur- 
er of vinyl acetate polymers, located 
in Mexico City. National assisted in 
designing the original plant and 
equipment, licensing Polimeros to 
manufacture polymers in Mexico. 
Donald E. Reese, founder, will con- 
tinue as president of the Mexican 
company. 


LONGVIEW, WASH.: Longview 
plant of Wood Preserving Div., In- 
ternational Paper Co., was recently 
presented an award for best 1958 
safety record in treating plants in 
11 Western states. Longview’s 1958 
frequency rate (time-loss injuries 
per million man-hours worked) was 
10.2. Its 1959 frequency through 
April was zero. 


BOCA RATON, FLA.: E. F. Brun- 
ing, president, and Irvin Ebaugh, 
executive vice-president of Bruning 
Brothers, Inc., announce appoint- 
ment of Ray S. Kerin as sales direc- 
tor. Kerin’s duties will include sales, 
merchandising, and advertising for 
the company’s two operations in Bal- 
timore and Boca Raton. Robert J. 
Marsch has been appointed Middle 
Atlantic sales manager, operating 
from the Baltimore plant. 


PORTLAND, ORE.: Oregon-Pacific 
Plywood Corp. has established a na- 
tion-wide Importing Div. The new 
division will handle plywood im- 
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HERE IS AN ARTIST'S conception of Best- 
wall Gypsum Co.’s new plant at Blue Rapids, 
Kan., with construction beginning in Septem- 
ber. Completion date is scheduled prior to 
July 1, 1960. Replacement facilities will in- 
clude an additional unit for the production 
of gypsum board and lath, resulting in a 
100% increase in the company’s mine pro- 
duction and a 50% increase in personnel. 


ports from all producing nations, 
particularly Japan, the Philippines, 
and Formosa. Arlen W. Johnson will 
head the division. Donald G. Almy 
has been appointed assistant sales 
manager, heading company’s Eastern 
carload department. Leonard K. 
Oliver will be Almy’s assistant. New 
Northwest regional sales department 
will be headed by Bryan Arbuckle, 
assisted by Keith Whitman. 


TUPELO, MISS.: Arthur W. Price 
has been appointed sales represent- 
ative here by Homasote Co., manu- 
facturer of insulating - building 
boards. Price’s territory includes 
Mississippi and western Tennessee. 


BIRMINGHAM, ALA.: Steel Door 
Corp. recently became Berry Door 
Corp. Company manufactures steel 
overhead garage doors for domestic 
and industrial use. 


DUBUQUE, IOWA: An appointed 
group of woodwork jobbers met re- 
cently for a jobber-manufacturer 
advisory conference, one of the peri- 
odical meetings Caradco, Inc. holds 
with jobbers. Subjects dealt with 
were approval of new contemplated 
products, improvement in popular 
Bilt-Well products, and exchange of 
information. 


TOLEDO, OHIO: Libbey-Owens- 
Ford Glass Co. will exercise options 
it holds to purchase 874 acres of 
land approximately 10 miles south 
of Stockton, Calif., near Lathrop. 
Officials emphasize that a glass fac- 
tory is not intended to be built there 
in the near future. George P. Mac- 
Nichol, president, states that the 
company purchased this site in the 
event a flat glass plant in that area 
becomes desirable. 


PITTSBURGH, PA.: In connection 
with its expansion program, a South 
American steel company has award- 
ed a contract to the Engineering and 
Construction Div., Koppers Co., Inc. 
Koppers will furnish engineering, 
procurement, inspection, expediting, 
and construction management serv- 
ices for additional steel-making fa- 
cilities at the plant of Acerias Paz 
del Rio, S. A., at Belencito, Colombia. 


TORRANCE, CALIF.: Kentile, 
Inc., has begun erection of an ultra- 
modern manufacturing plant here, 
containing 250,000 sq. ft. of floor 
area, to meet demands of the grow- 
ing market in the Western states. 


CHICAGO, ILL.: American-Mari- 
etta Co. has acquired Marietta Con- 








GYPSUM PRODUCTS PLANT 


BESTWALL GYPSUM COMPANY 
Stet Kharios canted 


iSBEAe Scene. 














A DEPENDABLE 
SOURCE OF 
WELL MANUFACTURED, 
SEASONED AND GRADED 
LUMBER AND 
LUMBER PRODUCTS 


informed men in the lumber industry 
duction and quality control for TW&J 
e to grade and moisture content is 
1 inspection and certified graders 


TARTER, WEBSTER & JOHNSON 


ARE MANUFACTURERS AND DISTRIBUTORS OF 


© ° Sugar and Ponderosa Pine Shop and Selects 
© °© €©Sugar and Ponderosa Pine Boards 

°° Douglas and White Fir Shop and Selects 

°° Douglas and White Fir Dimension and Boards 
© ° ©Incense Cedar Boards 

©” Redwood Siding and Finish 

°° Ponderosa Pine and Fir Mouldings 

© °§6©Readymade Fence 


+ In addition Wwed are actively engaged in the 


procurement and distribution of all West Coast lumber 
products and maintain buying offices in producing areas 
to give the trade complete one-call service 


Tartrer. Weaster & Jounson. Ine. 


P.O. BOX 3498 
San Francisco 19, California @ 
PRospect 6-4200 Teletype SF 211 
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NO'WET' LUMBER | 
ALLOWED! 


Southern Building Code 

calls for 19% maximum 

moisture content in all 
framing lumber. 

-— 


MOISTURE REGISTER’S MODEL 5 METER 





the only Moisture Meter used by 
Southern Pine Inspection Bureau — 
gives instant, accurate answers. Any 
untrained operator can use it. It is 
portable, lightweight, battery oper- 
ated, ruggedly constructed. 
Moisture Register Model 5 can be 
quickly calibrated in the field by 
plugging the electrode into the self- 
checking standard, then “trimming” 
if necessary. No need to send Model 
5 back to the factory for fine adjust- 
ment. 

Use on hard and soft woods, from 
peeled logs to finished product. 


Model 5 features: 
© Simple to use, portable, rugged. 
© Gives right answers, anywhere. 
@ Trims on the spot. 
© Always accurate. 


© Immediate delivery, 
1 year guarantee. 


SEND FOR NEW 





TECHNICAL DATA 


4 + Bacict 





i e Reg Company, Dept. S55 
P. O. Box 910, Alhambra, California 
Please send data on new Model 5's 
We are testing — 
% to.....{. % 


in moisture range from —_ 


wy 
= 2 
| s 


Address 


State 





Also makers of transistorized DC-8 Meter. 
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SOUTHERN HARDBOARD UNIT — Masonite Corp.’s new hardboard production unit (No. 7) 
and major improvements recently completed at Laurel, Miss., are shown in this aerial view. 
Tall chimney, at right center, marks location of unit which reportedly will produce more than 
250 million sq. ft. of hardboard annually by exploded fiber process. In foreground, at left 
center, is a wood storage lot. New power plant, with steam rising, is immediately beyond 
cone-shaped trash burner. At lower left are railway flat cars, delivering logs to be unloaded 
into adjoining flumes. Logs are converted into chips in the building located beyond the two 
conveyors. Four large buildings to the left of chipper building house the Laurel plant’s research 
and engineering facilities. Older portions of the plant are visible in the area around the two 
center tall chimneys. Unit 7 is reported to be the most modern hardboard plant in the world. 
Its production will be limited to screenback board. 


crete Corp. here in a move to enter 
markets for concrete industrial stor- 
age bins, farm silos, and production 
line concrete products. Marietta Con- 
crete will be operated as part of 
the parent company’s Concrete Prod- 
ucts Div. F. Leonard Christy, presi- 
dent of Marietta Concrete, will con- 
tinue as chief operating officer. 


LONGVIEW, WASH.:: First phases 
of construction on a series of new 
plywood and lumber mill plants of 
Long-Bell Div., International Paper 
Co., have begun. Manufacturing 
plants will be in the Chelatchie, 
Wash., area. All new plants are ex- 
pected to be in operation by July 1 
next year. 


NEW YORK, N. Y.: A new re- 
search laboratory to benefit future 
home-owners is in full operation by 
Funkhouser Mills, Div. of the Rube- 
roid Co. Located at Hagerstown, 
Md., the facility will permit expand- 
ed and intensified study of roofing 
granules. Ruberoid is also complet- 
ing construction of a finished product 
warehouse, adding approximately 
20,000 sq. ft. to the several acres now 
utilized for production of dry felt at 
its Gloucester City, N. J., plant. The 
warehouse will accommodate 2,000 
tons of felt at one time. 


GLENS FALLS, N. Y.: Stockhold- 
ers of Glens Falls Portland Cement 
Co. at a special meeting June 3 voted 
approval of the proposed acquisition 
of the company by Flintkote Co., 
manufacturer of building products 
for home and industry. The acquisi- 
tion calls for issuance of 369,858 
shares of Flintkote $5-par common 
stock in exchange for the assets of 
Glens Falls Portland Cement Co. 


NEW YORK, N. Y.: Melvin W. 
Rippe has been appointed district 


manager for the Flooring and Ad- 
hesive Div. of the Flintkote Co. 
Rippe’s territory will include Okla- 
homa, plus the northwest counties of 
Texas. His headquarters are in Tul- 
sa, Okla. 


NEW YORK, N. Y.: A new Dallas, 
Texas, sales office has been estab- 
lished by Union Carbide Plastics Co., 
Div. of Union Carbide Corp., in the 
Fidelity Union Life Bldg. James Gib- 
bons, technical representative, will 
handle sales of the company’s poly- 
ethylene, phenolic, vinyl, styrene, 
and epoxy resins and compounds 
throughout Texas, exclusive of the 
Panhandle, which will continue to 
be served from Missouri district of- 
fices in Kansas City and St. Louis. 


BEAUMONT, MISS.: Plyfloor, Inc., 
manufacturer of laminated hard- 
wood block flooring, has announced 
plans for an expansion program de- 
signed to establish its leadership in 
the laminated flooring industry. Ply- 
floor merchandising will include a 
program of national advertising, di- 
rect mail, trade show participation, 
and dealer sales aids. Plyfloor block 
flooring, available in %” or 5s” thick- 
ness, is prefinished at the factory 
with a new, low-maintenance syn- 
thetic finish. 


ST. PAUL, MINN.: Wood Conver- 
sion Co. is a new sustaining member 
of Lumber Dealers Research Council, 
an organization formed by leading 
retail lumber dealers to sponsor con- 
tinuous research for the development 
of a modularized method of manu- 
facturing superior building compo- 
nents ... Orren S. Burnette Jr. has 
been appointed a building products 
salesman in the West Virginia terri- 
tory. Burnette replaces J. W. Dolan, 
transferred to the Detroit territory. 
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DEALER NEWS 





FLORIDA 


PENSACOLA: Caleb Burgoyne has 
been named president of Burgoyne 
Lumber Co., 115 E. Blount St., by 
directors of the corporation. He suc- 
ceeds his late father, C. R. Burgoyne. 
The new president is a graduate of 
Pensacola high school and attended 
Duke University. 


LOUISIANA 


BATON ROUGE: Fowler-MclIntyre 
Lumber Co., Inc., Denham Springs, 
has changed its corporate name to 
Fowler Lumber Co., Inc. 

NEW ORLEANS: Edward B. Bald- 
inger Jr. is newly-elected president 
of the Lumberman’s Club of New 
Orleans, Inc. Other officers are Mar- 
vin J. Ullrich, vice-president; Carle- 
ton H. Maier, secretary; and Norbert 
W. Markel, treasurer. Directors are 
Louis K. Good Jr., William J. Geagen 
Jr., John W. McDermott Jr., James 
C. Nielsen, Thomas Moies, Elm D. 
Wood, J. Hubert Walker, B. W. Harp- 
er, and J. E. B. Ransone Jr. 


CHARTERS OF INCORPORA- 
TION: J. L. Hood Lumber Co., Inc., 
Dubach, listing capital stock of 1,000 
shares no par value; and Hatfield 
Hardware and Lumber Co., Inc., 
Winnsboro, listing capital stock of 
$200,000. 


MISSISSIPPI 


JACKSON: Fire destroyed Dame 
Plywood and Lumber Co. at North 
Mill and Ridgeway Streets, with esti- 
mated damage at $70,000. Cause of 
the fire was undetermined. 


MISSOURI 


CHARTER OF INCORPORA- 
TION: Putnam Lumber Co., Car- 
thage, with authorized capital of 
1,000 shares common stock of $100 
par value each, by W. C. Putnam, 
Joan Putnam, and G. E. Hemphill. 


NORTH CAROLINA 


GREENSBORO: Two lumber yards 
were destroyed here by fire. Begin- 
ning at the New Home Builders 
Supply Co., the fire leaped the wide 
cut of the Southern Railway’s main 
line and caught in a pile of logs in 
the rear of Charles D. Roberts Co. 
Estimates of damage ran from $112,- 
000 to over a quarter of a million 
dollars. 


CHARTER OF INCORPORA- 
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TION: Deluxe Products Co., Inc., 
Durham, $100,000, by John Jasper 
Hamm, Joseph Newman, and Joe 
C. Weatherspoon. 


SOUTH CAROLINA 


ELKO: An early morning fire 
swept through the Schumpert Lum- 
ber Co., destroying shed which hous- 
ed circle saw and planer, and two 











other buildings containing tin, lum- 
ber, and other building materials. 
Owner W. O. Schumpert was seri- 
ously burned on his right arm while 
backing one of the tractors from 
under a burning shed. The fire is 
believed to have started from a saw 
dust burning pit. 


VIRGINIA 


WAYNESBORO: Waynesboro-Re- 
public Lumber Co., Inc., formally 
dedicated its new warehouse-show- 
room August 3. The $125,000 building 
more than doubles firm’s present 
inventory storage area. The fully- 





IMMEDIATE SHIPMENT 
when your order is received! 


You can always depend upon America’s oldest and largest 
manufacturer of residential window operative hardware and 
weatherstripping for prompt, efficient service. Stocks in our Grand 
Rapids plant and our Atlanta warehouse are maintained at such 
high levels that we can assure you shipment when your order 


is received. 


Our continuous research and development has resulted in many 
new and basic advancements. In our all-out effort to give you the 
best for less, savings effected through our mass production program 
are immediately passed on to our customers. 

We are represented throughout the nation by a staff of expe- 
rienced sales engineers who stand ready to help you solve any 
special problem that may arise. We consider it a privilege anda 


pleasure to be of service to you.. 


. call on us any time! 


Write FOR ILLUSTRATED CATALOG 


GRAND RAPIDS HARDWARE CO. 


QUALITY LEADERS IN SASH HARDWARE FOR OVER 60 YEARS 


560 — 11th STREET, N. W. 


GRAND RAPIDS 2, MICH. 
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Manto 


The world’s most 
complete line of 
ventilating louvers... 


Builder 


Benefits! 
A 


147 different sizes and 
shapes to choose from ... in 
aluminum and galvanized 


Here’s why LoManCo louvers are 

your best buy ... by far! 

Each and every LoManCo ventilator meets 
the new revised FHA minimum property 
requirements, LoManCo louvers are built 
only of stronger, heavy gauge aluminum and 
galvanized materials. LoManCo offers you 
the industries widest selection of louvers to 
choose from—over 147 different shapes and 
sizes of ventilators with many unique design 
features found only in the LoManCo line. 
Next time you buy louvers, be sure you 
specify LoManCo.. . your assurance 
you're getting the best! 

See our complete line in Sweets 

Light Construction Catalog File 1b, 

or write for illustrated catalog. 


Louve 


. MFG. COMPANY 33 
3603-SB Wooddale Ave. Zuems 
Minneapolis 16, Minn.. 
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mechanized equipment installed at 
the site will increase efficiency 
through faster pickup and delivery. 


WEST VIRGINIA 


BUCKHANNON: Cook Lumber 
Co. was heavily damaged when a 
fire swept through plant buildings. 
Damages were estimated at several 
thousand. Cause of the blaze was 
undetermined. 


TENNESSEE 


CHATTANOOGA: Fire of undeter- 
mined origin caused damage in ex- 
cess of $50,000 to Put-N-Take Build- 
ing Supplies, 416 W. Main St. 


TEXAS 


DALLAS: Service pins were pre- 
sented to eight long-time employees 
of Wiener Lumber Co. here during 
the company’s 26th year celebration. 
Receiving pins were Ed F. Phillips, 
H. Lee Quote, Roy G. Pender, Lon- 
nie L. Lowry, Jan Bessem, Willie 
Perry, Ernest Hunter, and Samson 
Wiener. 


SBS Requested to Correct 
‘Price-Monitoring’ Charge 


“The association is not interest- 
ed in prices nor is this subject dis- 
cussed at any of our meetings, as 
we believe in free competition be- 
tween our members.” 

Such was the statement issued 
editors of Southern Building Sup- 
plies recently by Executive Secre- 
tary R. J. Meyer of the Jefferson 
County Retail Lumber Dealers 
Assn., Louisville, Ky., relative to 
an item appearing in the June 
issue of S-B-S about the newly- 
formed organization of lumber 
dealers. It stated, among other 
things, that the new association 
would ‘‘monitor lumber standards 
and prices of members.” 

Commented Meyer: ‘This state- 
ment is incorrect and certainly 
misleading to the industry. The 
association was formed for the 
purpose of bringing about a better 
business relationship between its 
members and to promote an educa- 
tional program through the news- 
paper and radio for the building 
public. Its aims are to assist the 
public in selecting an ethical con- 
tractor and particularly one who 
pays his bills, so as to avoid the 
pitfalls of the Kentucky Mechanics’ 
Lien Law.” 





| 
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NATIONAL 


PRODUCTS 


they’re conveniently 
packaged, easy to install, are made 
of the finest materials, and are priced 
for fast turnover. Place a sample 
order today and you'll soon learn 
they’re real money-makers. 


VINYL-INSERT THRESH- 
OLDS—No exposed 
~ascrews, no hook strips. 
3 widths (1%", 32", 4") 
—any length. 
TWO-IN-ONE WEATHER. | 
STRIP—A doorstop-weath- \ . 
erstrip combination for 
windows or doors. Comes 
in 7’ lengths. 


PACKAGED WEATHER. 
STRIP—Bronze and alumi- 
num—in standard sizes or 
17’ and 100’ rolls. 


SEALER-STRIP—Metal and 
felt weatherstripping. 17’ 
of material in each box. 


INTERLOCK THRESHOLDS, 
SILLS, SADDLES—Wide 


range of designs—all pre- 
cut ready for installation. 


LINOLEUM BINDING AND 
EDGING—Brass, aluminum 
or stainless steel—in clear 
plastic packages (12’), or 
75’ lengths. 


oi 6‘'CASE-TITE’’ SNAP-ON 
WEATHERSTRIP—For metal 
casements. No nails or 
screws needed. Comes in 
6’ lengths (bulk) or in cut 
sets. 


METAL AND FELT DOOR 
SWEEPS—Choice of 
materials—3 metals, 
2 colors, 2 felts. 


ORDER FROM YOUR JOBBER TODAY 
OR WRITE FOR CATALOG 





NATIONAL METAL 
PRODUCTS COMPANY 


National Metal Products Co. 
2 Gateway Center, Pittsburgh 22, Pa. 
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GATEWAY TO 
BIGGER SALES IN ‘60 


ool 

















Plan How for bigger sates in the 608 


Start by making hotel reservations to attend the 
industry's most exciting event of the year... 


4 MORE EXHIBITS THAN EVER BEFORE 
Be first to preview the products you'll be selling in the 1960's. 


} MORE PRODUCTS IN ACTION THAN EVER BEFORE 
° New Materials Handling Program * Complete Model Home 
* “House-in-a-day'’ Demonstrations * Educational Field Trips 
© Fabrication, storage, and han- * Home Improvement Package 
dling of component house parts. Selling Demonstrations 


»¥ MORE a DEALER PROGRAMS THAN EVER BEFORE 
MARKETING PROBLEMS e PERSONNEL TRAINING 
DEALER BUILDING and * HOME IMPROVEMENT and 
CONTROL OF LAND KITCHEN MERCHANDISING 
CUSTOMER RELATIONS * SALES PROMOTIONS 
FINANCING — for home improvement and new construction 
— How to get it — How to use it for bigger sales. 


ATTEND THE ONLY NATIONAL TRADE SHOW 
PROGRAMMED FOR THE BUILDING MATERIALS DEALER 


Headquarters — Th ae <r To sell more in '60 — START NOW 
peak hee . ba mrs Send for hotel reservations today! 
Hote 


Robert J. McCutchan, Dealer Attendance Chairman 
NRLDA EXPOSITION, 302 Ring Bldg., Washington 6, D.C. 


Exhibits — nt, ey Please Send: [_] Hotel Reservation Porms 


Cleveland Public Auditorium [] Exposition Registration Forms 





Name 








Firm- 





Address — 





2 a la ater ne ce SS Sa 
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Sell America’s 
yo. =) INTERIOR 


ncnsenes 


—hEonomy 


mn 





“Fer Your 


. 
Customers! 
Ls 


ling - Line 
Fit ’n’ Finish 
SHUTTERS 


For descriptive literature and 
price information write... 


Te SAM A. WING COMPANY, Jac. 


5035 Willis ¢ P. O. Box 4745 © Dallas, Texas 
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OBITUARIES 





ANGEL L. FARLEY SR., 83. Presi- 
dent of A. L. Farley Lumber Co., 
Oliver Springs, Tenn. 


LESLIE EADDY HANNA, 63. Hamp- 
ton County, S. C., lumberman with 
interests in Hanna Lumber Co., Gif- 
ford Building and Supply Co., and 
Hanna and Hanna, Inc. 


JOHN R. KELLY, 76. Retired lum- 
ber company executive and co- 
founder of Kelly Lumber Co. in 
Springfield, Ky. 

SAM C. NEWMAN, 63. Owner of 
seven yards in west Texas and New 
Mexico and resident of Lubbock, 
Texas. 





Presidency Awarded Worden 
By Washington Hoo-Hoos 


E. C. (Pop) Worden of Washing- 
ton, D. C., recently was elected 
president of Washington Hoo-Hoo 
Club *99. He succeeds Neill W. 
Dumont Jr. in that office. 

Other officers, all of Washington, 
named for the new term included: 
Lee F. Roberts, vice-president; and 
George Brinsko, secretary-treas- 
urer. New directors are C. W. 
(Sam) Adams, Henry Curtis, J. 
Addison Porter, F. W. Fadue, and 
William Stonebraker. 


Brick and Tile Producers 
Elect White to Presidency 


Ralph White, general manager 
of the Tupelo Brick and Tile Co., 
Tupelo, Miss., was elected presi- 
dent of the Mississippi-Louisiana 
Brick and Tile Manufacturers 
Assn., at a recent meeting in 
Biloxi. 

Other officers named were Julian 
Rives, Corinth, vice-president; and 
Earl E. Schneider, Laurel, secre- 
tary-treasurer. 


Portland Cement Assn. 
Elects Arkansas Member 


The Portland Cement Assn. has 
announced election to membership 
of the Arkansas Cement Corp., 
Little Rock. 

The corporation is a wholly 
owned subsidiary of the Arkansas 
Louisiana Gas Co. 





North Carolinian Becomes 
NAWLA Ist Vice-President 


J. Alex McMillan of Charlotte, 
N.C.,recently was named first vice- 
president of the National-Ameri- 
can Wholesale Lumber Assn., at 
its 67th annual meeting in Wash- 
ington, D. C. J. Ward Allen, Van- 
couver, B. C., was elected presi- 
dent. 

During the course of the three- 
day meeting, retirement of NAWLA 
Executive Vice-President Sid L. 
Darling was announced. He had 
served the association for 29 years. 
He is succeeded by Gordon A. At- 
water of New York. Darling will 
continue to be associated with Na- 
tional-American in an advisory 
capacity. 

A national lumber training pro- 
gram — How to Sell More Lum- 
ber Profitably — was launched at 
the meeting. 





FOR SALE 





30,000 board feet Douglas Fir Air Dried S4S, 
2x4 — 3’, 4’, 5’, 6’, and 7’ lengths. Grades run 
about 20% construction, and better. 25% stand- 
ard, 35% utility, 20% economy. $40.00 M F.O.B. 
Mill. Send replies to Friday Lumber Company, 
Alabama, Neil Friday. 


Tuscaloosa, 





(Here's the one that 


WON'T SHRINK 
This modern plastic in 
powder form makes 
lasting repairs in tile, 
wood or plaster. Pays 
dealers a bigger profit. 
SELLS BETTER because 
it WORKS BETTER. 


WILL NOT SHRINK 
ACLS DURILVA ST 
ie 








Most dealers report: 
“Our sales of Dur- 
ham’s Rock - Hard 
Water Putty keep 
doubling, year after 
year.” What’s more, 
Durham’s Rock- 
Hard Water Putty 
gives you by far the 
best profit margin on 
any product of this 
nature. Use it yourself, and you'll quickly 
see iy sells so fast, and Bi es so regu- 
larly. Many patching materials may shrink, 
fall out or chip off. Durham’s Rock-Hard 
Water Putty does not shrink. Absolutely 
not. It sticks and stays put. You can saw or 
chisel it, paint or polish it to a velvet smooth 
finish, Easy to use. Keeps indefinitely. So 
economical. Just mix with water as 
needed. ¢ Packed twelve 1-lb. cans or six 
4-lb. cans to case. Keep some of each on dis- 
play. Available in 25, 50, 100-lb. drums for 
industrial users. Order from your jobber. 


Des Moines, 
lowa 


The PLASTIC Repair Material 
in POWDER Form 
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moved to Charlotte, N. C. Former- 
ly headquartered in Birmingham, 
Renwick was territorial represent- 
ative for seven and a half years. 


RPAOVING UP 
im the industry 





National Lock Co... . FLOYD PALM 
JR., Medalist Hardware sales man- 
ager for eight years, has been 
named sales director. Palm will 
be responsible for all products sold 
for building supply, contract hard- 
ware, and hardware dealer distri- 
bution. J. H. HOKE, 25-year veteran 
with National Lock, will succeed 


Palm as sales manager. Schreck 


Kordite Corp. WILLIAM E. 
SCHRECK and BERNARD W. SPENCER 
have been appointed field sales 
managers of the Building Products 
Div., Kordite Corp. Schreck will 
head firm merchandising and sell- 
ing program in the East. Spencer 
will handle merchandising and 
selling programs for building ma- 
terials. 

United States Plywood Corp. ... 
MARSHALL R. LEEPER was elected 
vice-president of this plywood or- 
ganization. Former general man- 
ager of the company’s Oregon Div., 
Leeper is on the board of direc- 


Spencer 


Renwick 


Insulite Co. . . . FOSTER RENWICK, 
assistant field sales manager for 
Insulite’s Southeast district, has 


tors of West Coast Lumbermen’s 
Assn., Industrial Forestry Assn., 
and National Lumber Manufactur- 
ers Assn. He also is a member of 
the advisory committee to the State 
Forest Products Research Lab at 
Corvallis. 

Olin Mathieson Corp... . Newly- 
appointed divisional vice-president 
for marketing, Packaging Div., of 
Olin Mathieson is ARTHUR T. SAF- 
FORD. He succeeds WALKER HAMIL- 
ron, who will continue as a con- 
sultant. Safford was formerly mar- 
keting manager of the Packaging 
Div., prior to which he was assist- 
ant general manager of Film Div. 
in charge of sales and research. 


Safford 


Slaymaker Lock Co... .S. R. SLAY- 
MAKER II has been elected vice- 


Slaymaker 


They will appreciate 
your suggestion of ... 


Trinity White 


The mass of dazzling white or the truer colors and tints made with Trinity 


white cement gives distinction to any structure—large o1 


Recommend and supply Trinity white. It will be appreciated 


and remembered by all concerned with that building. 


A Product of GENERAL PORTLAND CEMENT CO. 
Chicago e Dallas e Chattanooga e Tampa e Los Angeles 
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... plain or waterproofed 
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president of this Lancaster, Pa., 
company. Slaymaker will handle 
advertising and promotion. Pre- 
viously, he was assistant secre- 
tary and advertising director, join- 
ing the firm in 1947 as a salesman. 


Bird & Son, Inc... . T. D. BLANCH- 
ARD, Houston, Tex., has been nam- 
ed sales manager of the Gulf Dist. 
Blanchard succeeds R. F. JENKINS, 
appointed Southwestern manager 
for the Building Products Div. 


Blanchard Serpell 


Kitchen Kompact ... E. PATRICK 
SERPELL has been promoted to vice- 
president in charge of sales by this 
Louisville manufacturer of birch 
kitchen cabinets. Serpell joined 
Kitchen Kompact in 1956 as sales 
manager. 


Flintkote Co. ... WILLIAM FEICK 
Jr., formerly vice-president and 
treasurer of Flintkote Co., has been 
elected vice-president, sales, for 
the company’s Flintkote Div. 
JAMES E. MCCAULEY, former vice- 
president and treasurer of Orange- 
burg Mfg. Co., Flintkote Div., has 
been named treasurer, succeeding 
Feick. GENE C. CURRY, secretary of 


Feick McCauley 


the Blue Diamond Div., is the 
newly-elected secretary to succeed 
GEORGE K. MCKENZIE, now an ex- 
ecutive vice-president. 
Minnesota and Ontario Paper Co. 
. ROBYN A. CAMPBELL has been 
named treasurer of this company, 
succeeding the late E. A. JOHNSTON. 
WALTER H. ROBILLIARD, assistant 
general auditor, is the new assist- 
ant treasurer. Campbell jained 
Mando in 1947 as assistant to the 
vice-president in charge of pro- 
duction. 


Campbell Robilliard 
Plyfloor, Inc. . . . ROY B. COBBETT, 
formerly Wood-Mosaic sales man- 
ager, will head Plyfloor’s new mar- 


keting organization. 


Rockwell Mfg. Co. . . . ALBERT R. 
LARKIN, service sales staff assistant, 
has been promoted to service man- 
ager, Delta Power Tool Div. He 
succeeds GEORGE J. GROYA, named 
product manager, Delta Wood- 
working. Larkin was previously 
an order editor, Delta claims corre- 
spondent, and office manager for 
Delta’s Southern regional office in 
Atlanta, Ga. 


Larkin Simon 


Industrial Plywood Co., Inc... . 
STEPHEN SIMON is the recently-ap- 
pointed national sales director of 
the company. Simon will take over 
merchandising of the company’s 
line of Ply-Gems, pre-finished 
plywood wall board product, and 
all other plywood particle board 
and laminated board products on 
a national basis. 


Atlantic Steel Co. . . . GORDON E. 
BROOKS has been named manager 
of mill sales. He has been connect- 
ed with the company since 1933. 
In 1948, he became firm salesman 
in north and central Georgia, and 
in 1953, Atlanta territory sales- 
man. He was named assistant gen- 
eral manager of sales in 1957. 





offices 


sales 
7... £5. 


throughout the world 


ussell, inc. 


GENERAL OFFICE: PORTLAND 1, OREGON 


D & R has more than 1000 man years experience in 


lumber and lumber products. This knowledge assures 


you quality lumber from Dant & Russell. 


DOMESTIC, EXPORT & IMPORT - RAIL & WATER 
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FHA Housing Projects 


Cooperative housing projects 
financed through the FHA program 
may be developed by non-profit 
cooperative groups or by builders 
who certify intention of selling the 
project to such a group within two 
years from completion. 


Dealer Fabricates Windows 
(Continued from page 44) 


tables that we knocked together 
ourselves from 4’ x 8’ sheets of 
plywood. Too, we rigged up a glass 
rack that fits against the wall. Our 
then two-man crew (today we keep 
five men busy) arranged things to 
suit their convenience.” 

“It helps to have a sense of 
humor when you start a new 
project,’ Gurley said. “When our 
first shipment of glass came in, 
we unloaded it in the yards and 
used it out of the cases, rather 
than to store it inside. Before long, 
to our expensive dismay, we found 
that the glass, exposed as it was 
to the elements, had discolored! 
We lost hundreds of dollars, and 
learned a costly lesson.” 

The time-saving factor of having 
glass within arm’s reach has, how- 
ever, possibly offset the foresaid 
loss experienced five years ago. 

Other by-products that stem 
from the company’s initial fabrica- 
tion include aluminum framed 
screens, storm windows, and alu- 
minum awnings. 

“We continue to buy in maxi- 


mum quantity for maximum dis- 
counts,” Gurley said, “but a sup- 
plier who wants to take a flyer 
can do it on a much smaller scale. 
Say $1,000 for parts and around 
$400 for tools. A man is in busi- 
ness for $1,400. He can start little 
and think big.” 


Keeps Perpetual Inventory 


SWIMCoc keeps a perpetual in- 
ventory with a card index. When 
the inventory is down to the mini- 
mum figure, stock parts are re- 
ordered. 

“About pricing,” Gurley con- 
tinued: “‘a man must assume vol- 
ume and price accordingly. He 
can’t hope to get extra wide profit 
margins. This approach has work- 
ed profits for SWIMCo where the 
$10,000 monthly volume has main- 
tained its level for several years. 
But constantly we are faced with 
the ‘junk’ competitor, now that 
we have a successful operation.” 

It is Gurley’s opinion that a sup- 
plier should survey his area and 
figure his sales potential in rela- 
tion to building activity in his 
area. The findings will point the 
way. “And do not overlook rural 
buyers,” Gurley said. “Once a sup- 
plier is set up in a fabrication 
operation, he will do well to look 
beyond domestic building to in- 
dustrial construction for additional 
volume.” 

Predictions for future plant mod- 
ernization, plus low aluminum 
costs, indicate a rosy future for 
aluminum framed windows. 

“Where potential justifies a ven- 
ture, the supplier might even want 








” 


to borrow operating capital. But, 
Gurley summarized, “when it 
means $5,000 to $10,000 per month 
gross increase, the investment is 
sound as Judgment Day!” 


Staircase Building 
(Continued from page 41) 


additions or remodeling,” Porter 
explained. ‘‘We do not contract the 
entire job ourselves. We offer such 
services on a free basis as estimat- 
ing, design suggestion, and pre- 
paration of plans. Term financing 
is available through two banks, and 
payments are made to them by the 
home-owner.” 

When commercial and residen- 
tial building falls off in volume, 
the Porters provide fill-in work for 
the 14-man work crew. During 
these lulls, the company does a 
large volume in end-step tables, 
cocktail tables, and other home 
accessories, which are sold at 
wholesale prices to furniture stores 
and mobile home factories through- 
out South Georgia. 


Credits Personnel 


Much of the credit for his com- 
pany’s success and its reputation 
for high quality work must go to 
three invaluable men who work 
with him, Porter said. They are 
Lee Irby Libby, manager; Carroll 
Taylor, designer and draftsman; 
and Charles Druhl, designer and 
estimator. 

“These key personnel are the 
backbone of my _ organization,” 








are represented by over 150 


men in sales of West Coast lumber products. 


DANT & RUSSELL OFFICES IN 
WASHINGTON, D. C. 
FORT LAUDERDALE, FLORIDA 
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Im a builder 


As a builder I know the value of 
both sales appeal and customer 
satisfaction. That’s why I always 
use Wolmanized® pressure-treated 
lumber everywhere wood members 
are near the ground or contact 
masonry in houses I erect. Then 
I can tell prospects and buyers, 
“These houses have lifetime pro- 
tection against termites and rot.” 
Naturally, both my lumber dealer 
and I profit. He gets more house jobs 
from me. I get more satisfied home- 
owners who recommend me. 


Wolmanized 


PRESSURE-TREATED LUMBER 


If you’re a dealer inter- 
ested in products with 
growing profit potentials 
and markets, write for this 
booklet. It tells you about 
Wolmanized lumber, where 
to use it, where to get it. 


Wolman Preservative Dept. 
KOPPERS COMPANY, INC. 
756 Koppers Building, Pittsburgh 19, Pa. 














Wolmanized°® 
PRESSURE-TREATED LUMBER 


For more details on above items, use Coupon on Page 67 


Porter declared. “Most of them 
have been with me for about 13 
years. All are recognized through- 
out the section for ability and 
initiative. It is their loyalty that 
has made the company’s reputa- 
tion what it is. 

“Salaries are average, it is true, 
but working conditions are ex- 
cellent. Bonuses are given when 
warranted. In addition, everyone 
knows where the company stands 
— there are no secrets among us 
— and we all work as a team to 
make the company prosper. They 
can be called ‘company men,’ the 
highest compliment that could be 
paid them,” Porter said. 

This highly successful South 
Georgia company is well enough 
established so that its best adver- 
tising is done by previous custom- 
ers. Radio, direct mail, and news- 
paper advertising is done to a 
small extent, but not as heavily 
as it was when the company was 
just getting established. 


Call Him Pacemaker! 
(Continued from page 48) 


man” preservative salts supplied 
exclusively by Koppers. 

In “Wolmanized” wood produc- 
tion, lumber is loaded on tram 
cars and rolled into a large cylin- 
der. After door is bolted shut, 
initial vacuum removes air from 
wood cells, increasing receptivity 
of lumber to preservative treat- 
ment. 

As the vacuum is held, ‘“Wol- 
man” preservative salts (heated to 
120° F) are admitted to cylinder. 
When cylinder is full of solution, 
vacuum is broken, and pressure of 
185 psi is developed. Pressure is 
held while preservative solution is 
forced deep into wood. Length of 
pressure-phase depends on _ the 
species treated. (Pressure cycle for 
the Tolleson plant ranges approxi- 
mately three hours, since ‘“Wol- 
manized” Southern yellow pine 
almost exclusively will constitute 
the end product.) 


Diffused Chemicals 


After desired penetration and 
retention has been achieved, charge 
is removed from cylinder, and 
lumber is air or kiln-dried, leav- 
ing protecting chemicals diffused 
throughout wood fibers. ‘‘Wolman- 
ized” pressure-treated lumber re- 
portedly is much like an alloyed 
material. It is said to have all 
advantages of untreated wood as 
a construction material, plus added 








built-in chemical protection against 
decay and termite attack. The pres- 
sure - treated product is clean, 
odorless, paintable, glueable, and 
non-corrosive. 

It already has wide acceptance 
throughout the South through 
building supply dealers for use as 
sills, joists, and subflooring, in 
particular. 

Tolleson Lumber Co. is one of 
the more progressive lumber pro- 
ducers in the South, reportedly the 
first company to own an “on-the- 
ground” mill in the region. Its mill 
at Perry produces some 40,000 
board feet of Southern pine per 
day. Tolleson also operates a saw- 
mill at Alapaha, Ga., and a finish 
mill at Mystic, Ga. 


‘Floorful’ of Floor Tile 
(Continued from page 39) 


Though we were trained and had 
the book with its diversity of items 
for all varying situations, and all 
the numbers to go by, it merely 
gave us a base on which to oper- 
ate as problems arose. Most im- 
portant is having product knowl- 
edge. Know how to apply your 
knowledge. Know-how helps solve 
problems as they arise. 
Specialist Competition 

Our greatest competition comes 
from the specialists who install. 
We do not install. Our greatest 
market is with the do-it-yourself 
home-owners, but if they do not 


“THE VERY BEST IS” 


TEMPLIN 


ENGINEERED ROOF FRAMING 


TEMPLIN 


Truss LOCK 


ALL AGENCY AND BUILDING DEPARTMENT ACCEPTANCE 


ENGINEERED BROCHURES AVAILABLE TO ARCHITECTS 


FRANCHISES AVAILABLE 
Mr. Builders Supplier: 
Are you completing the 
|SIUTI fellate MM me lel de le(- Mm ol-lerel 81-1 
you can frame the roof? 
No Special Equipment Required 
WRITE OR PHONE 


TEMPLIN 


ASSOCIATES, INC. 


Vero Beach, Florida 
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Exterior doore have MORE SALES APPEAL with... 
DOOR LIGHTS of Distinction 


REE naneternenemeeeenetrrererre 


V\ WW 
ny 


FRAMES 
available in 


Oak 


w 
\. Builders quickly see the merit of exterior doors 
that include Art Glass door lights. Art Glass enhances 
any entranceway ... adds sales appeal to 
the entire home. Available in 11 simulated-lead 
designs — or translucent Bavarian cast glass in round 
or diamond pattern in clear, gold or green tint. 
“Leaded” designs are ceramically fired to duplicate 
the blue-gray color of the genuine article. 
Whether in Art Glass, standard transparent type, or 
combination storm-and-screen doorlights . .. Maywood 
offers you the most complete range of sizes and 
shapes to be found anywhere in the entire country. 


For full details contact your jobber, or write: 


neo , oa 2 Ai" YUWOOD, INC. 


Mahogany } P.O. Box 706 oencsnieesa: Texas 


NEW... BETTER!! 
STEPCO CONCRETE BLOCK ANCHOR BOLTS 


Stepco Concrete Block Anchor Bolts provide the best means of 
securing a wood plate or nailer to a concrete block or jumbo 
brick wall. 


Instead of the old method, the user lays a wood plating on top 
of the block wall and bores holes by sight. This means that 
Stepco Concrete Block Anchor Bolts are adjustable to the extent 
of the width or length of the cavities in the concrete block. 


Write or phone today to find out why Stepco means profits for you! 


Steel Products Mfg. Company 


P. 0. BOX 25 PHONE TUCKER 6-3906 
TOCCOA, GA. 

















ita 2-WAY 
eBonnett par NELSAW 
CROSS-CUT OR 


RIP 
a BOARD 


a 


RDBOARD Bennett 2-Way Panel Saw to give 
quick, accurate, cut-to-size serve 


ice—at a profit. 
And Other ae ° e pi ile cuts ore 


consistently square. Verti- 
cal and horizontal scales 
cre attached for selective 
cuts. 


SAFETY—machine is fool- 
proof. Completely safe for 
unskilled help. 

RIPS OR CROSS CUTS 
without removing panel 
from machine. 

ONE MAN OPERATION— 
one man con cross cut or 
rip a 4’ x 12’ panel quicker 
than two men can on o 
table saw. 


WRITE FOR PRICES AND LITERATURE 


RICHARD C. BENNETT MFG. CO. 


BOX 331 LACEYVILLE, PENNA 
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“READY - MIX” 


Actual photograph Ready-Mix Instal- 


lation at Huston Lumber Company — 
at Carey, Ohio 


Your Winslow representative can call 
on you, at your convenience, and 
prove, with “details and facts,” how 
you can set-up a profitable Winslow 
Ready-Mix plant at a reasonable 
overall investment. 

Here are some typical dealer reports. . 
“our Binanbatch investment paid for 
itself in approximately one year”. . . 
“big increase in tie-in sales since 
handling Ready-Mix in our yard”... 
“We get additional business in our 
area because we sell Ready-Mix.” 


Take advantage of the Binanbatch 
Ready-Mix profits . . . have our rep- 
resentative prove to you a minimum 
investment puts you in the Ready- 
Mix business! 


Send coupon for 
complete details. 


Winslow Scale Co. 


25th & Haythorne Terre Haute, Ind. 


Please send details on ths Binan- 
batch jor increasing over-all profits. 


For more details on above items, use Coupon on Page 67 











wish to install, we recommend con- 
tractors. 

We sell floor coverings with 
practically every kitchen job. We 
keep a good stock on hand of rolled 
rugs in several sizes for those who 
do not want tile. A sample square 
of color and pattern accompanies 
each rug so that selection may be 
made before we tear open wrap- 
pers. We keep a representative 
display of these samples on the 
floor, and take the customer to 
the warehouse for further exami- 
nation of stock. 

Floor coverings make a good 
profitable tie-in when a basement 
has been redone into a recreation 
room, or an attic is finished off, 
a room added to the house or a 
porch enclosed. 


Lu-Re-Co’s Design Freedom 
(Continued from page 47) 


executive vice-president and re- 
search director, Lumber Dealers 
Research Council; Dan B. Sedg- 
wick, merchandising director, 
DFPA; Laurence S. Higgins, staff 
designer, Lumber Dealers Research 
Council; and Robert V. (Bob) 
Blackstock, Blackstock Lumber 
Co., Seattle, Wash. 


Packaged-Home Service 
(Continued from page 45) 


with information and illustrations 
of available home designs, for con- 
venience of his customers. Floor 
plans of homes are on hand, and 
an illuminated viewer with large 
color transparencies. 

Gregory says that standardiza- 
tion of components for homes sim- 
plifies construction, avoids waste, 
and cuts cost. All such factors help 
him keep his selling price in the 
$12,000-$15,000 range. At the same 
time, he is able to offer a wide 
degree of design flexibility, with 
variations in siding, location of 
carports and porches, window 
treatments, and so forth. 


Open House Builds Interest 


At the open house held this 
spring to show one of the first 
homes built, more than 3,500 visi- 
tors turned up. Interest generated 
by this and by Builders Supply’s 
aggressive advertising in local 
newspapers was responsible for the 
company’s decision to go ahead at 
once on a new group of compo- 
nent homes. 


Gregory chose designs for this 
next phase from the five “Emblem 
Homes” introduced late in 1958 by 
DFPA and Lu-Re-Co. His selection 
includes one “Madison,” one “Hunt- 
ington,” three “Lake Forests,” and 
two ‘“Greenbriars.” 


$500,000 Annual Volume 
(Continued from page 38) 


cost of such adjustments. 

“We are going to do this for 
two reasons,” Maroney explained. 
“In the first place, after a con- 
tractor has finished a job and is 
busy and probably running be- 
hind on another job, it is hard to 
get him to go out and make minor 
adjustments, even though he may 
realize that the fault is his. If 
he knows he is to be paid regular 
hourly wages (out of the special 
fund), he is much more coopera- 
tive. 

“In the second place, a con- 
tractor occasionally builds a few 
houses here and then moves on. 
Naturally, he is unavailable to 
handle complaints. With this fund 
available, we can hire someone to 
do the work.” 


Growing Hardboard 
(Continued from page 49) 


son, young trees have a chance to 
fix their root systems and become 
well-established before making 
new growth shoots. 


Foresters Required 


The Masonite forestry depart- 
ment is composed of 17 graduate 
foresters, under J. S. Olden, chief 
forester, and approximately 50 
field employees. Planting and har- 
vesting operations are mechanized, 
as far as possible, for maximum 
efficiency. 

One forester is assigned to edu- 
cation and assistance work. He 
works with neighboring land own- 
ers and demonstrates latest tech- 
niques in growing and handling 
timber crops. 

Masonite also cooperates with 
two other pulp-producing com- 
panies in Mississippi in sponsoring 
a one-week forestry training camp 
each year for approximately 60 
boys interested in receiving train- 
ing in phases of modern forestry 
practices. 

Individual members of the for- 
estry department alsg work with 
local 4-H clubs, Boy Scout groups, 
and Future Farmers of America 
organizations. 
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Yes Suh! 


Just like catfish and hushpuppies, 
cornbread and turnip greens, bar- 
becue and Brunswick stew—they 
are really going for Gardner's 
down South. 


Gardner is acknowledged to be 
the leader line of roofing and 
flooring compounds throughout 
the South. With highest quality 
and the best in profits, it’s selling 
like hotcakes. 


To associate with a true South- 


ern institution, investigate the 


Gardner of Florida line today. 


We'll gladly send you full details 
— Suh! 


ardnmner 


asphalt products co. 


post office box 5776 tampa, florida 








“There’s Nothing 
Like Wood” ~ 


SUGAR PINE 
PONDEROSA PINE 
DOUGLAS FIR 
WHITE FIR 
CALIFORNIA 
INCENSE CEDAR 
J 

We have vast 
forest resources, 
modern mills, 

kilns and facilities— 
plus men 

who know Lumber 


® 

A mixed car can 
contain Standard 
Items plus mouldings, 
interior trim, 
glued panels 
Specialists in 

Finger Jointing 


The Ralph L. 


SMITH 


Lumber Company 


est Coast Lumber Assn., 
Ponderosa Pine Woodwork 








All Plates and Trusses are 

Engineered by Peabody En- 

gineering Co. and Tested by 
Pittsburgh Testing Lab. 


7000 Coral Way 


A “TRUSS” that pays and pays and pays! 


FULLY TESTED AND APPROVED 
Have Your Own Business — Make Pre Fabricated Trusses 
Write or Call for Complete Information . . 


UNITED TRUSSED ROOF CO. 
PHONE MO 7-108] 


Our Plates are 20 Gage Gal- 
vanized Metal. We Use Spe- 
cial Galvanized Nails. 


No Costly Equipment Needed. 


Still Open. 


. Some Franchise 


MIAMI 55, FLA. 

















IS YOUR ADDRESS CORRECT? 


If there’s been a change in your mailing address ——- from 
what is shown on the mailing label — please send us your 


correct address. Write to: 


SOUTHERN BUILDING SUPPLIES 
806 Peachtree Street, N. E. 
Atlanta 8, Georgia 
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Truck Owners 
NOW ... you can tie 
down your loads 


Me 


SAFERY yew! CLARK-WESTERN 
powtes> CABLE BINDER 


FASTER . . . Lighter cables, no heavy chains. 14 tooth ratchet assumes 
required tension. NO REPLACEMENT COSTS! Permanently mounted 
on truck or trailer. LESS COST! Installed complete with cable for '/, 
cost of other binders. ALL STEEL! Ne Malleable Iron Used. 

Available at all Freuheuf Branches. 


FOR. MORE 
INFORMATION, 
WRITE 


WESTERN PIPING & ENGINEERING CO., INC. 


123 Kansas St. © 5 


For more details on above items, use Coupon on Page 67 





Truly Attractive 


ROCKPORT 
REDWOOD 


Attractive as a good volume and profit 

builder; attractive, too, for its supreme 

qualities as a building product. Nothing 
surpasses the enduring beauty of 
Rockport’s Certified Dry Red- 
wood Bevel Siding and Finish. 
Rockport Redwood is always 
well up to grade. 


Rounds Lumber Company 
is exclusive distributor for 
Rockport Redwood and 
sales agent for other 
leading Redwood mills. 
Rounds also represents 
producers of top quality 
Douglas Fir, White Fir 
and Ponderosa Pine. 


Specify Rockport 
LOOK FOR THE 
END STAMP—“ROCKPORT” 





ROUNDS LUMBER COMPANY 


Sales Agents 


General Office, Crocker Building, San Francisco 4, California 
YUkon 6-0912 «+ Teletype SF-898 


9233 Denton Drive, Dallas, Texas 
430 N. Waco Avenue, Wichita 1, Kansas 


For more details on above items, use Coupon on Page 67 
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' brings dealers higher profit sales against 
| all walicovering competition. 
f 


Where truly modern styling. is wanted, 
Panelboard’s wood and marble finishes 
make the sale for you. 


DRAMATIC 








Se eeeeeeees 


Panelboard wood finishes make unusually 
attractive offices, as the dealer who sold 
Panelgrain to decorate 2§ offices in one 
building discovered 


Copper tile, another Panelboard exclusive 
made this do-it-yourselfer a Panelboard 
customer. 


BEST 


Tile and Plain pan 


BUY 


tone 


colors; Wood Pane 
effect; Panelboard 
ferent Marbleton« 


ANY WHERE 


e Every sheet of Pane 
melamine 


IN 


® Only Panelboard 


WALLBOARD 


This Free space saving display-storage rack 


holds a complete inventory in only 10 square feet. Gives you a 
minimum of $1,000 in Profits yearly. It’s only one of Panel- 
board’s money making merchandising aids geared to keep your. 
stocks turning over and over. Get all the facts on this fastest 
growing wallboard line. Clip and mail the coupon today, — 


WHOLESALERS: Our dynamite packed jobber promotion 
helps you move carload after carload of Panelboard. Let us show 


you how. Write or wire today. 


colors; 


e Over 2000 satisfied dealers 
high quality and 














A $3,000 sale of Panelboard Marbletone was made by 
supermarket 


the New York dealer who sold this 
ernization job. * 


Look at 
all the ways 


aol esl-1.4- adgeoliit-my alia 


Hundreds of homes, stores, restaurants, 
offices and factories are being built or 
modernized every day with Panelboard., 


Our Vv 
hel} 


ist selection of colors and patterns 
you turn every prospect into a 


ust e! 


Here’s what you can offer when you sell Panelboard 


in beautiful pastel and pearl- 
%” and 4” thick Pegged board in 

smooth and random plank 
isive and sensationally dif- 


ard is finished with tough Super 
bake hard, 
icked by a 5 year written guarantee, 


attest to Panelboard’s consistent 
rior service. 


AANELBOARD 


Manufacturing Co., Inc. 
222 Pacific St., Newark 5, N. J. 


Name 


Com 


Street 


Zone State 
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Conventional 3-tab shingles are fine for multi-story homes 


Barrett RANCHLINE* Shingles fill the need for roofs that 


harmonize with the longer, lower homes of today! 


Ca 
> 


Barrett “‘Ranchline”’ Shingles are the original, two-tab, 
210-lb. asphalt strip shingles designed especially to blend 
with the low, sweeping lines of ranch-type, split-level 
and other modern ground-hugging homes. 

A Barrett ‘‘Ranchline’’ Shingle roof has 33 percent 
fewer vertical lines and a pattern composed of rectangles 
50 percent longer than those of standard strip shingles. 
Accent is on the horizontal—two king-size 18’ tabs, 
instead of the conventional three 12’ tabs, make for 
easier handling, added wind resistance. And ‘‘Ranchline”’ 
Shingles can be nailed on faster, with only three nails 
required, meaning faster application and lower costs. 

Barrett ‘“‘Ranchline” Shingles are the only extra-long 
*Trade Mark of Allied Chemical Corporation 


District Sales Offices: 

1327 Erie St., BIRMINGHAMB, Ala.; Merchan- 
dise Mart, CHICAGO 54, Ill; 3121 Euclid 
Ave., CLEVELAND 15, Ohio; 323 South 67th 
St., HOUSTON 11, Texas; 261 Madison Ave., 
NEW YORK 16, N.Y.; 36th and Grays Ferry 
Ave., PHILADELPHIA 46, Pa.; 764 Vandalia 
St., ST. PAUL, Minn. 


BARRETT DIVISION 


shingles made with a second layer of asphalt and a 
second layer of mineral granules on the exposed butts 
for double strength and protection where wear is greatest. 
They’re available in a wide-range of color-right pastels 
and standard shades. 

You can offer all these extra selling features to your 
trade at no extra cost, because ‘‘Ranchline’’ Shingles are 
competitively priced. They help you build more shingle 
business by giving you something special to sell. And 
“‘Ranchline” Shingles are backed by the Barrett name, 
known to you and your roofing customers as the greatest 
in roofing. For full information, see your Barrett repre- 
sentative or write us direct. 


llied 


hemical 


40 Rector St., New York 6, N. Y. 
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